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The exclusive Ma ryfield Country (lub of (leveland, Ohio, 
where Mrs. Elisabeth (.T. Miller gave a luncheon at which the table 
was set with the Molly Stark pattern in the : 
Alvin Long-Life Silver Plate. 
Y Hen social leaders of the prominence of Mrs. “Tue art of entertaining is greatly simplified when | 
Elisabeth (. T. Miller select the Molly Stark pattern one has such beautiful designs as those of Alvin Long- 
as their choice in table silverware, it must be gratifying Life Silver Plate to place on the table. Recently I gave 
to readers of the Ladies’ Home Fournal to know that a luncheon to friends at the Mayfield Country Club, 
leading jewelers in their own city can provide the same and the lovely Molly Stark pattern contributed largely 
pattern both for every-day use and for special occasions. to the enjoyment of my guests, besides solving my prob- 
Leading Fewelers in every city of the United States em of how to catego a club luncheon with a note 
, eggs of delightful novelty. 
will gladly show you the Molly Stark, George Washington, . / 
Lancaster and Victory, the popular patterns in Alvin - 
Long-Life Silver Plate. a 
(Mrs. Elisabeth C. T. Miller) 
Commissioner of Girl Scouts 
Ai VIX, STL VER COMPANY Cleveland & Cuyahoga County, Ohio. 
| 20 Maiden Lane, New York 
Makers also of Alvin Sterling Silverware | 
Table Spoon 
Molly Stark Pattern 
Social Leaders prefer Alvin Long-Life Silver Plate. Show it to your best customers. 
ALVIN SILVER COMPANY, SAG HARBOR, N. Y.—20 Miiden Lane, New York City—10 S. Wabash Avenue, Chicago 
This advertisement appears in the July Ladies’ Home Journal The spoon shown here is about three-quarters actual size 
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Who Leads; 


Goldsmith or Patron? 





By Clement W. Coumbe 
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THe manufacturing goldsmith is some- 
times surprised, even peeved, that the 
jewelry critics of medern days are con- 
tinually harping on the contrast between 
the idealistic contained in old jewelry and 
the materialistic in modern jewelry pieces. 
What the manufacturer says he does not 
understand is why these critics should direct 
their preachments to the makers of the 
jewels and not the wearers. In a nut- 
shell the simple but cogent reason is that 
the critic considers that the patrons pur- 
chase what is put before them, in modern 
days, by the retailer, that the wearers do 
not, as in former times, have their jewels 
made to individual order. Hence the critic 
argues that any defects in the esthetic taste 
(art) displayed in present-day jewels is a 
sin committed by the maker, not a derelic- 
tion of the public taste. He considers the 
goldsmith should train the public eye to an 
appreciation of beauty, not pander to his 
patrons with expressions of intrinsic values 
but esthetic or art values. 

The time-worn claim that the goldsmith 
must be leader and the public followers 
ustially elicits the goldsmith’s declaration 
that he has to produce what the public calls 
for or he cannot sell, etc., etc. Proof 
positive that this is not so is offered by such 
examples as the following. End of the 
last century and later saw some practical 
action in the reforming of the jewelry art, 
when the Frenchman Lalique, the Belgian 
Wolfers, and the German Schaper (not to 
mention others), started to place high 
values on the creation of form and _ har- 
‘monious color combinations in which semi- 
precious stones were adaptable as well as 
intrinsically worthless mediums, such as 
wrought-iron effects (Carl Gehle, of Hagen- 
i.w.), and so on. Did they succeed? Did 
they obtain good prices for their creative 
work? Was there a sufficient public fol- 
lowing to keep them busy? There certainly 
was and there certainly is still. 

These, some manufacturing jewelers will 
say, are only individual geniuses, but that 
goldsmiths in large corporations or firms, 
producers on a large scale, can not do this 
enlightening traffic like individuals. This 
claim also can be refuted by concerns which 
do just this thing, such firms as Tiffanys, 
etc., etc. The condition of leading the 
public still controls in other lines of the 
decorative arts. The dressmakers and 
milliners dictate to their public the fashions 
that are to prevail. And so does the gold- 
smith still, even if he does not know it. 
Any depravity of taste in jewelry decoration 
by the public is brought about by the’maker 


of pieces (critics will call it wares). The 
public must not be expected to teach the 
goldsmith what is art. The goldsmith must 
urge on his patrons articles that are things 
of beauty—and teach his purchasing pupils 
what and why certain articles are beautiful. 
It is part of his profession—his duty. And 
if he cannot preach beauty effectively he 
has chosen the wrong vocation and should 
take up some other sphere of action where 
the refining needs of art are not called 
for. 

The reason why, so often, the general pub- 
lic does not take to the lines showing creative 
genius is from lack of knowledge on the 
subject, and the jeweler has largely brought 
about this condition of ignorance, from the 
fear of his public knowing too much. The 
jeweler will lead his patrons in artistic 
directions when he undertakes instructive 
propaganda to bring his public to advanced 
knowledge of jewel merit and a deeper in- 
terest in the subject. This is the policy 
needed if the goldsmith is to be leader of 
the public taste in jewelry, as his art crafts- 
manship should fit him to be and as for 
centuries his position formerly has been. 
He should be the professional teacher of 
the laity in matters pertaining to jewelry 
decoration, not the purveyor supplying the 
undefined demands of an untrained, depraved 
appetite for show. 








A Word About Chalices 





ser HE chalice in its present sense is a 

cup at least as deep as wide, generally 
cylindrical, sometimes hemispherical, some- 
times having flat sides, supported on a 
stem higher than the vase and resting on a 
large foot. In the center of the stem is an 
enlargement called a knop to aid the grip 
of the hand. Chalices of the early days of 
Christianity were made of material of slight 
value, as wood or earthenware: the chalice 
of St. Jerome, preserved in Rome, was of 
white clay. To the council of Rheims is 
attributed the interdiction of making them 
of other material than pewter, silver or 
gold. The first of these metals was fre- 
quently used for the poorer churches at 
the end of the XVIIIth century. The 
wealthy churches prided themselves in the 
luxuriance of their chalices, Precious sub- 
stances or stones often furnished the cup 
of the chalice. The chalice of Sugar at St. 
Denis had its cup cut out of an agate. 
Precious stones en cabochon, enamels and 


chased work ornamented the foot, the stem, — 
_the-knop and the cup of thé chalice: 


For 


a long period chalices were furnished with 
two handles or ears and we can see an ex- 
ample in the VI century chalice which 
forms part of the Gourdon treasure and now 
in the Bibliothéque Nationale. The use of 
these two handles was necessitated by the 
dimensions of the chalices when the Com- 
munion took place under the two kinds: 
bread and wine. The monk Theophilus 
(XIIth century) consecrates a chapter to 
their manufacture. The dimensions are 
sometimes such that it is hard to see other 
than altar-table show pieces in certain chal- 
ices. We cite a chalice (donated by 
Charlemagne) that weighed over 60 pounds 
(livres). To hinder their theft, inscrip- 
tions on the foot of the vase were placed 
pronouncing anathema against such sacri- 
lege. Witness, the chalice of St. Remigius 
(in the Bibliothéque Nationale), on the foot 
of which we read these two lines: ‘Who- 
ever shall take or destroy this chalice of this 
church of Rheims, let him be anathema! 
Amen!’ 

“At Valencia, Spain, is preserved, under 
the name of ‘holy chalice,’ a chalice that has 
pretentions of being that which Christ used 
at the Last Supper. This vase, that prob- 
ably does not date back further than the 
XIth century, is composed of two sardonyx 
stones with gold mounting. Arabesques in 
black enamel decorate it, also pearls en 
cabochon, rubies and sapphires adorn the 
foot. The English historian Venerable 
Bede (VIIIth century) says, in his day, 
could be seen at the church of the Holy 
Sepulchre, Jerusalem, the gold chalice which 
served at the Last Supper. This chalice has 
two handles. At Genoa an earthenware 
vase of hexagonal form is preserved that is 
known under the name of Sacro Catino; it 
is said to have served at the Last Supper. 
We could cite other examples with the 
same tradition concerning numerous 
chalices held in the treasuries of 
churches.”—Rouaix. 








In a recent article regarding the loss 
of diamonds valued at about $50,000, 
which were the property of Mack M. 
Burnstine, importer at St. Louis, it was 
stated that a man whom the police and 
private detectives assigned to the case 
believed to be a foreigner was followed 
to Shreveport, La., and was placed under 
arrest as he was attempting to sell the 
gems. Mr. Burnstine writes that there 
has been no recovery of the missing 
gems and no trace of them has as yet 
been found. The diamonds were in the 
custody of A. A. Klinger, a trusted sales- 
man of the company and, according to 
the information which Mr. Burnstine re- 
ceived, were stolen from the cashier's, 
cage of an Oklahoma City hotel, where! 
they had been placed for safe keeping. 
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| What the Survey of the Silverware Trade Disclosed 








Address of Frank S. Taggart, Secretary of the Sterling Silver Manufacturers’ 
Association Before the New Jersey Retail Jewelers’ Convention 
at Asbury Park 

















HE invitation to address you this after- 
T noon incorporated a request for a few 
words on the recent survey that has been 
in progress by the George Batten Co. This 
survey was undertaken at the direction of 
the Sterling Silverware Manufacturers As- 
sociation, not so much with the idea of find- 
ing out the basic troubles with our industry 
(for most of us know them) but in the 
hope that the results would permit such an 
analysis of conditions as would indicate the 
remedies to be applied. 

It has been interesting to note that many 
thousands of printed questionnaires were 
sent to the trade. Not all were answered, 
of course. Some retailers—a good many 
in fact—were probably troubled with the 
insidious poison of suspicion, which has 
been the curse of the trade for years, and 
felt they might be “telling something” if 
they replied. Others possibly just did not 
have their accounts, records or business in 
such shape they could intelligently answer. 
For this class it is unnecessary to suggest 
that here is something, in which the trade 
should help, a work for the local and State 
associations to do. Speakers at State con- 
ventions recently have been talking very 
straight to the merchant who is such a poor 
business man that he doesn’t know how he 
does business. He is a danger to the whole 
trade. Get them a business system and 
make them keep to it. 

Then there was a class who just didn’t 
care—and threw the questionnaire into the 
basket—and this in itself is significant of a 
few minds in the trade—the indisposition to 
help in an effort to pull together. But a 
great number did answer and their answers 
were supplemented by ‘personal investiga- 
tions made by the Batten Co. throughout 
the country, in all sections, among all 
classes of retailers, and, upon such investi- 

- gation the report is based. 

In choosing the topic, “Some Facts,” I 
have done so deliberately. It would be im- 
possible to deal with all. The report con- 
sists of two large volumes of closely writ- 
ten statistics, analytical of the many hun- 
dred returns, duly classified and arranged 
under many headings, with plates, curves 
and graphs. This detail report is being 
condensed and I confidently expect will be 
in print before very long. It is the inten- 
tion of the association to have the report 
available for any person interested, who 
cares to ask for one. Just write me or 
give me your name and address, and the 
report will be mailed to you when printed. 

Many of the facts developed are so well 
recognized that you will smile when they 
are mentioned. To show, as the figures do, 
that sales have fallen off in the past years, 
is to state nothing new. They have fallen 
off not only in the gross in dollars but in 
ounces. 


Increase or Decrease 


, About 67 per cent of the dealers re- 
port a decrease in the sales of sterling 


silver in 1920 as against 1919, and about 
60 per cent report a decrease over 1913. 
These decreases range all the way up 
to 100 per cent and are strongest around 
40 to 50 per cent. The decrease is lar- 
gest in small stores and smallest in the 
large high-grade stores. 

With 56 per cent of the dealers there 
has been an increase of 30 per cent or 
less in money value, which means a 
considerable decrease in sales. Eighteen 
per cent of the dealers report an actual 
decrease in money value. 


= 


“olume of Sales 


Sterling represents 25 per cent or less 
of the total silver sales in money value 
with half of the dealers. In the large 
stores it runs much larger than plate 
but is less in middle size and small 
stores, and much smaller in small stores. 


‘ompared with Rest of Stock 


With 70 per cent of the dealers ster- 
ling is 10 per cent or less of their sales 
and with 83 per cent it is 20 per cent 
or less. Sterling’s percentage of the 
total stock is very low in the small 
stores and best in the Class A, although 
in Class A sterling is less than 30 per 
cent with 76 per cent of the dealers. 


font 


DIVISION OF SALES AMONG FLATWARE, 
HOLLOW-WARE, ETC. 


Hollow- 
Flatware ware Novelties 
Clase A....«. 41% 49% 10% 
Class Be cca 80% 15% 5% 
Class Cia 2.0% 90% 7% 3% 


One of the reasons assigned by retailers 
for the decrease in sales is the price. This 
seems to be a prevailing note in the replies. 
On the face of things (particularly to the 
man whose vision is not broad) that is the 
trouble. But if any of you will trace the 
curve of the price of silverware in com- 
parison with the cost of living curve, labor 
and silver costs, etc., you will find that in 
the past years silver has not increased out 
of proportion to other commodities but that 
it has actually been far below the general 
price line, 


It is dangerous to talk without knowledge. 


The public has beén led to believe that sil- 
ver is high or has been high, and the re- 
tailer himself has assumed so by the stand- 
ard of his own wares, rather than by com- 
parison. But. the prevailing public opinion 
comes from the retailer himself. What can 
you expect the public to think when re- 
tailers publicly tell customers that silver is 
“too high,’ when there appears untrue and 
derogatory articles in your papers, and 
when the president of a State association 
delivers an address in which he publicly 
denounces the manufacturers as “profiteers” 
and secures for himself headlines in a Bos- 
ton paper. He injures business for himself 


and every retailer in the community ‘thou? 


sands of. dollars. 
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I simply ask that the retailer open his 
eyes to the fact that there may be something 
to be said about the price of silver, and 
that ‘he has never asked for figures. We 
must bear in mind (manufacturers and re- 
tailers together) that the public has no in- 
terest in our trade differences but will read- 
ily accept, to our mutual disadvantage, un- 
founded inferences from wild or untrue 
statements. 


Coupled with the statement that silver is 
too high, we find the report shows that re- 
tailers generally state that the profit to the 
retailer is not satisfactory and is too low. 
The figures show that at the present time 
the profit to the retailers is figured on the 
basis of a quick turnover business, which, 
at the present time the sterling silverware 
business is not, and that the profit is in no 
wise adequate for the slowness with which 
the stock is turned over. 

The profits in the sterling silverware busi- 
ness have been, and are on the basis of a’ 
quick turnover business, while the actual 
sales are not on a quick turnover basis. 
Both retailer and manufacturer must make a 
larger percentage of profit on sterling ware 
if sterling is to hold its own or make any 
progress. The large investment necessary 
to carry even a decent stock makes this ab- 
solutely essential, even if some plan can be 
devised to reduce that investment in pro- 
portion to sales. Figures indicate that there 
is not the slightest evidence of profiteering : 
by either manufacturers or retailers. 

The average yearly profit of manufac- 
turers, on all classes of product, is sur- 
prisingly low—about seven per cent, and 
the average profit of the retailer on all 
classes on all sterling silverware sold is 
about six per cent. 

The report shows that in the mind of the 
dealer silver has increased so in price that 
the public demand has been affected, and 
that many retailers are waiting for a cheap- 
er market before purchasing. Like all other 
lines, we must. not take into consideration 
the economic fact that sooner or later the 
price will have to carry the overhead cost 
of slow business until production is nominal. 

Here is a psychological fact which must 
be considered in relation to the possible im- 
provement of the situation. Sterling has 
always been priced too low. The profit for 
the manufacturers and the retailers are not 
sufficient. It has been so low in the past 
that the public has been accustomed to 
“cheap sterling” and that very fact has: mil- 
itated against the commodity. For many 
years neither the manufacturer nor dealer 
was enjoying a decent living profit. The 
public, partly through your fault, has been 
educated to look at price before anything 
else, before art, design, utility, sentiment, 
etc. Little or no account was taken by the 
customer of the factors of labor, overhead, 
etc., in buying its silver. 

Again, dealers report a falling off in the 
sentiment for sterling. This must be ac- 
cepted as a fact, for, with the change of 


‘mode of living, the intrusion of other lux- 


uries, etc., silver has not held its own. 

It is undoubtedly true that the chief sup- 
porters of the sentiment for and purchase 
of sterling has been the middle class, so 
called. This class in the latter years, par= 
ticularly. during and: since-the war, has tiot!_ 
for obvious reasons, ‘been buying much sil-:: 
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yer and its sentiment has been turned into 
the practical matter of keeping the wolf 
from the door. The returns show less fall- 
ing off in the very expensive sets (bought 
by the rich) or the very cheap sterling 
(bought by the poor). Silver has long been 
a standard gift for weddings and anniver- 
saries, with less emphasis on. such special 
occasions as graduations, etc. This is shown 
in the sales by months, the largest periods 
being June and October and the holidays. 
It has been customary to have in mind a 
fixed amount to pay and buy it at that price. 
The increased price of silver, coupled with 
the inability of the middle class to purchase 
in any great amount has seriously impaired 
this market. It is to be noted that the “new 
rich” and the “shipyard worker” class dur- 
ing the war did not buy much silver, and is 
buying none at all now. 

The additional income and other taxes 
has also affected the buying power of the 
salaried middle class family, and, to a cer- 
tain extent, the very rich whose taxes are 
particularly heavy. 

It is true also, as shown by the reports, 
that the change of living conditions, the 
servant question, and, in a small degree, 
the “crime wave” have not been conducive 
to the purchase, display and use of ster- 
ling. Our civilization is rapidly changing, 
and the home and its adornment, its atmos- 
phere and its hospitality have largely given 
away, at least in many centers, to the love 
of personal adornment, the spending of 
money for automobiles, furs, expensive 
clothings, and things of that nature. 

During all of this transition period, which 
has brought us through the various and 
changing economic conditions, there has 
been no concerted effort made by our trade 
to educate the public, to hold the old and 
to appeal to the new buying class. The 
other industries have worked their way into 
our sleepy fold and taken away our market 
without complaint or an argument. Many 
a milk bottle has been stolen from the front 
door while the family were asleep or quar- 
reling inside the house. And the spirit in 
this industry has been an open invitation to 
any other trade to come and help themselves 
to the business which we have not and 
cannot retain. 

Other trades have cultivated a belief that 
silver is out of style and that other sub- 
stances are not only “just as good” but 
“better.” Your ivory manufacturers have 
been slamming silver right and left—with- 
out a reply from the millions of dollars in- 
vested in this industry. It is enough to 
bring the blush of shame to the cheek to 
think of the thousands of retailers in this 
country with hundreds of millions invested, 
represented in State and national associa- 
tions, and the manufacturers who have a 
tremendous investment, who have not joined 
hands and put a few paltry hundred thou- 
sands of dollars into the fight to hold and 
increase their business. 

Another reason given for the falling off 
of silver is the fact that new markets must 
be created. This is true to a limited degree, 
but is not serious. Brains, energy and re- 
sourcefulness will find and develop the mar- 
ket. They always have and always will. 

This brings me to some of the remedies 
for the reasons and conditions indicated in 
the slackening of the market. . 

Both manufacturers and dealers must cul- 
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tivate every progressive, aggressive and ef- 
ficient means of increasing their market and 
must act together. 

The industry must commence through 
some central authority a strong, well planned 
and organized campaign against the com- 
mon enemy, the industries educating the 
public away from silver. 

The replies indicate that the larger jewel- 
ers are very loyal to silver and to the pro- 
motion of its sale—they regard it as a nec- 
essary part of their stock. In this case the 
higher efficiency, greater turnover, and re- 
duced overhead make sterling an attractive 
line to handle. The smaller dealer finds 
that his overhead and his turnover are such 
that other lines pay him better. 


OVERHEAD OF STERLING DEPARTMENT 


Class A stores average 30.4 
Clas B “ 39.5 
Cane C * o 26.6 


OVERHEAD OF STORES AS A WHOLE 


Class A stores average 30.7 
Class B <“ ia 29.6 
as * as 25 


YEARLY TURNOVER OF STOCK 


Sterling silver flatware: 
Class A—1.7 
Classes B and C—1.5 


Sterling silver hollow-ware: 


Class A—1.8 
Class B—1.0 
Class C—1.2 . 
Stores as a whole: 
Class A—1.6 
Class B—1.8 
Class C—1.2 


Plated gold jewelry has the lar- 
gest turnover, 2.4, with plated flat- 
ware 2.3; watches 2.2; china and 
glass 2.0. 

The returns clearly indicate what, to my 
mind, is one of the evils of the trade, the 
fact that the average dealer buys only when 
a salesman calls unless he has an urgent de- 
mand for an article. Coupled with the fact 
of the inadequate stocks carried, one quickly 
sees that the stocks are made up by the 
salesman, not the dealer, who tries to sell 
what he has, rather than to buy what he 
needs. In these days, with the high freight 
rates, with the hotels none too eager to 
have the traveling men about, and the high- 
er cost for exhibiting space, the traveling 
man is not going to get around so often. 
If he does, don’t forget that the cost of his 
trip is going in the price of the silver which 
you say is now too high. 

It may be that the solution is an educa- 
tional one, that the buyer come to the man- 
ufacturer, to exhibitions and to displays and 
make his purchases two or three times a 
year. The time will come when the travel- 
ing man, as we know him, will be as obso- 
lete as the Dodo. 

The report indicates that in a few of the 
larger stores the silver department is in- 
telligently and properly manned and that the 
sale is pushed. It is to be regretted that 
in many of the stores silver is not pushed 
(which contributes to the conditions of 
which the retailer complains) and, as a 
rule, the salesman is not familiar with the 
stock, patterns, periods, or the art of silver- 
smithing generally. “Which brings me back 
to one of the addresses delivered at a meet- 
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ing recently, when the education of the re-- 


tail salesman, in a course prescribed by the 
representative of the trade, was so strongly 
urged. It is unquestionably so, that one 
of our troubles lies right there. 

The slow turnover affects the manufac- 
turer, who must find a way to gain a more 
rapid turnover if he lower his costs. The 
dealer must gain a more rapid turnover and 
he must systematize and unify his methods 
according to the canons of good business, 
if he expects to meet competition—and every 
progressive member of the association ought 
to help him. 

The run of dealers could not give us the 
figures we asked for regarding overhead, 
increase and decrease, etc., and only know 
how their business is growing in a general 
way, without regard to specific lines. Thus 
many do not know whether sterling is prof- 
itable or not. 

There is no question that there are too 
many patterns on the market, dozens of 
them that have no excuse for existence, 
except that they are “new.” Multitude of 
patterns brings the added curse of discon- 
tinuation and inability to fill in on an old 
pattern, with the evil of another new one 
to stock. Of the thousands of patterns new 
and old, the smaller jewelers carry from 
two to six or eight, while the large city 
dealers carry up to 40. Think it over. 

Of the dealers, 17.4 per cent carry three 
patterns; 13.2 per cent carry five; 46.7 per 
cent carry from two to five; 56.1 per cent 
carry from two to six. The big city dealers 
carry as high as forty. They complain that 
there are too many patterns. Of the dealers, 
as a whole, including small ones, 53 per 
cent say that too large a part of their silver 
investment is used to carry stocks of flat- 
ware. One element in this condition of 
over-large stock lies in what we might al- 
most call the slavery of the sterling in- 
dustry to the art element of the industry. 
This involves a constant and rapid produc- 
tion of new patterns entirely out of propor- 
tion to their salability. It involves the 
abandonment of good patterns before they 
have run their course, and in many cases, 
before they have had a fair showing to the 
public. It involves, also, the great bugbear 
of the retailer, namely, the necessity of car- 
rying a large variety of patterns so that he 
may have a proper stock. 

The sterling silverware business, unlike 
the business of making flour, baking bread, 
manufacturing and selling soap, or any of 
the necessities of life, is a combination be- 
tween a business and an art. This fact is 
a hard one to face, but it must be faced, 
because there are two essential differences 
between a business and an art, and a suc- 
cessful combination of the two must be 
primarily business and secondarily art. The 
sterling business, however, has been pri- 
marily art and secondarily business, and that 
is the element of ‘the weakness. The com- 
petition for newness and beauty of designs 
has been greater than the competition in 
selling sterling ware. This competition has 
resulted in a tremendous multiplicity of de- 
signs—in fact, wicked wastefulness of de- 
signs. This is aggravated by the fact that 
not only do manufacturers aim to get as 
many and as beautiful original patterns as 
they can, but wherever a competitor  pro- 





(Continued on page 71.) 
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What the Survey of the Silverware 
Trade Disclosed 
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pattern which is successful and 
that pattern leads to imitation and 
the part of other manufac- 


duces 4 
popular, 
emulation on 


turers. a ‘ re 
The price at which silver is to be sold 


must permit a reasonable manufacturer’s 
and dealer’s profits, and the price to the 
consumer must be as low as possible, con- 
sistent with these profits. Both manufac- 
turer and dealer, in order to get the ulti- 
mate price low, must adopt every business 
method for cutting overhead and increasing 
turnover. 

One of the evils in our trade is the ten- 
dency not to carry the manufacturer’s name 
on all goods. There are too many hall- 
marks which mean nothing to the public, 
and the manufacturer owes it to himself 
and his public to call his name, as well as 
his mark, on his product. 

A decrease in sentimental desire for ster- 
ling ware is noticeable for quite a number 
of years. 

The present demand for sterling for its 
own sake and for the customer’s own pos- 
session and enjoyment is far below the nor- 
mal need to make it a successful and grow- 
ing industry. 

Present conditions in the sterling indus- 
try, with reference to diversity of patterns, 
and cost of maintaining stock, involve an 
outlay necessary to carry an adequate stock, 
which, at present, is out of proportion with 
the inventory overhead economically per- 
missible to carry on a vigorous, profitable 
business particularly when we take into 
consideration the slow motion of sterling 
silverware into the customer’s hands. 

There are many things to build on—and 
if the essentials mentioned above are taken 
care of, there is no reason to be at all dis- 
couraged about the future of the sterling 
industry. Some of these things to be built 
on are: 

a. The intrinsic value of silver as a pre- 
cious metal lending itself to wonderful art 
treatment. 

b. The appreciation of artistic silver- 
ware which has come down for centuries. 
c. The practical utility of silverware. 

d. The fact that the industry is not 
suffering so much from lack of apprecia- 
tion of sterling silverware as it is from 
the economic handling of the silverware 
business. 

e. The fact that more people can afford 
silverware than ever before. 

f. The fact that precious articles today 
can be sold further down in the social 
scale than ever before. 

g. The fact that channels of manufac- 
ture and channels of trade have been es- 
tablished for many years, and the public 
is already partially conscious of a desire 
for the possession of sterling silver. 

h. The fact that sterling ware, if not the 
principal, is one of the principal gift arti- 
cles, indicates an appreciation of its value, 
which can be turned into a desire for its 
purchase for one’s own possession. 

Avoid any overloading of inventory that 
can possibly be avoided on the part of either 
manufacturer or dealer. 
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These things are easy to say and are ab- 
solutely true, but I realize that their work- 
ing out is a matter of wisdom plus labor. 
On the other hand, they must be worked 
out to make the industry right. 

The dealers must come into the confidence 
of the manufacturers more than ever be- 
fore. Make common cause in the trade. 
Leave no sore spots, no misunderstandings 
and no illusions. Do not over-buy or over- 
sell above all things, wake up the trade, be- 
cause it is a pretty dead trade. A good 
many of the trade think that the manufac- 
turers have been profiteering. The manu- 
facturers have not been making a sufficient 
profit, and it is certainly an unfortunate 
mistake and creates a bad psychology in the 
business that any part of the trade should 
think that the manufacturers have been prof- 
iteering at their expense. The industry 
needs advertising. 

As an industry we are low from the 
standpoint of 20th century merchandising 
ability and acquaintance with most profit- 
able modern practice. This is true of both 
manufacturers and dealers. 

It may sound ridiculous, but the silver- 
ware industry should import quite a num- 
ber of sales executives from the talking ma- 
chine, candy and shoe and clothing indus- 
tries, industries which have learned suc- 
cess in spite of keenest competition, and 
have been forced to keep up to the mark 
in sales efforts and sales vigor. 

The above is drastic and extreme, it may 
in some particulars seem contradicting. 

What the industry needs above all things 
is 

(a) Popular appreciation of values. 

(b) Increasing popular demand, resulting 

in greater turnover for both manufacturer 

and retailer. 

(c) Revolutionary improvement of rela- 

tions and sympathetic understanding be- 

tween manufacturers. 

(d) Necessity first for improved sales 

methods and practice among manufactur- 

ers followed by arduous labor with the 
trade to improve their sales methods. 

(e) The right prices all around. Prices 

are never right that do not permit the 

profits necessary for ample compensation 
for investment and labor plus opportunity 
to develop an industry. 





22 Karat Gold for Beauty 





D° the following remarks and criticism 
call up the goldsmiths’ and jewelers’ 
views as a matter fit for discussion, or is 
Theodore Child (“Wimples and Crisping 
Pins”) absolutely correct? We have had 
a discussion on this subject in Paris, late 
last century, at the hands of the best French 
artists in precious metals, but it would be 
interesting to know how experts stand now. 
Child wrote: “The gold ornaments of 
antiquity are more charming and brilliant 
to the eye than modern work because the 
matter employed is different. The ancients, 
like the artists of the Renaissance, used 
gold 22 karats fine, only two parts of alloy, 
just sufficient to give the resistance and 
durability which absolutely pure gold does 
not possess, and yet not enough to impair 
the brilliancy of the precious metal. Gold 
of 22 karats is not oxidizable, and does not 
blacken in the fire. It remains of a fine 
yellow color, which improves with wear 
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and needs no polishing. Its beauty resides 
in the substance itself, which is unchange- 
able. Gold of this quality is perfectly mal- 
leable, and receives enamels of all kinds 
without changing their color or lessening 
their transparency. The gold employed by 
modern jewelers is 18 karats fine; it is 
slightly oxidizable; it changes the color of 
certain enamels; under the action of fire 
the surface becomes covered with copper 
oxides, which need to be removed by scrap- 
ing, and then the object has to be polished 
with pumice, tripoli and rouge, or else 
colored yellow by emersion in baths of salts 
and acids. The artificial coloring and pol- 
ish thus obtained disappear with wear, and 
the object becomes more or less hideous, 
wheras the 22-karat gold improves with age. 

“It may, however, be asked whether the 
average modern eye is sufficiently educated 
to appreciate the beauty of the color of 
gold and the fine shades of tone in trans- 
parent enamel.” 





OPTICAL CONVENTION 





Members of American Optometric Associa- 
tion Hold Annual Meeting at Waldorf- 
Astoria Hotel 

Optometrists from all parts of the coun- 
try are at present in attendance at the 24th 
annual convention of the American Op- 
tometric Association which opened last Sun- 
day in the Waldorf-Astoria Hotel, 34th 
St. and Fifth Ave., New York. The first 
business session of the convention did not 
start until 7 o’clock last Monday night at 
which time the members and guests were 
welcomed to the State by Secretary of 
State John J. Lyons. 

On Monday morning the New York 
State Optometric Society held its 26th an- 
nual convention with President Franklin D. 
Seward presiding. The meeting was an 
interesting one during which time President 
Seward delivered his annual address and 
several reports were submitted, 

Those arriving on Sunday to attend the 
convention of the national association reg- 
istered and they enjoyed a sightseeing au- 
tomobile trip about New York. The regis- 
tration of delegates was continued on Mon- 
day and in the evening the convention was 
officially opened. Aside from welcoming 
the optometrists to the convention the only 
other formality carried through was the in- 
troduction of the association’s president, 
Dr. R. C. Augustine, by Dr. Franklin D. 
Seward. 

Shortly after 9 o’clock on Tuesday morn- 
ing the first business session of the con- 
vention was opened and continued until 
noon. After lunch the annual election of 
officers was held and in the evening the 
business session was continued. 

Today (Wednesday) has been set aside 
as Exhibitors’ Day, so for that reason no 
convention sessions will take place. There 
will be several Board meetings and this 
afternoon and evening the delegates will be 
the guests of the General Optical Co. on a 
pleasure trip to Coney Island. 

For the remainder of the week an inter- 
esting program has been arranged, including 
a banquet on Thursday night and the con- 
vention ball on Friday night. The final 
business session will be held on Friday 
afternoon. 
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Prepare Now for Fall Sales 
of La Tausca Pearls in Jewelry 


VERYWHERE La Tausca Pearls - in 

jewelry are going to “sell.” Jewelers will 

find a waiting market; for years of consistent 

publicity have created a universal demand for 
La Tausca pearls. 


The jewelry numbers, new and distinctive, 
pictured on this page should encourage you ‘to 
place your orders promptly. Be the first dealer 
to display La Tausca jewelry in your locality. 


KARPELES 
Maker of the World’s Fine Pearls 


Paris PROVIDENCE New York 





Here is a_ neat pearl-set 

Waldemar chain, with 14 kt. 

No. 1040 white gold, mountings and ; No. 1034 

i links. A distinctive gift for : 

the particular man. ; No. 1014 Another special de- 
. sign—a lustrous pearl 

A large pearl, in a above a_ diamond. 

. trim mounting. Espe- This pin lends char- 

A pear shaped pearl : ' cially desirable for acter to a_cravat., 

of much desired L , scarfs of a pro- 14 kt. white gold 

charm, and distinc- nounced pattern: 14 mounting. 

tion. 14 kt white kt. white gold mount- 

gold mounting. i 





A single pearl, 
mounted —_ dia- } 
mond. The effect is i 

at once both unusual No. 1008 
and pleasing. 14 kt. 
white gold mounting. 





Encased in heniten Silver, the pearls 
in this flexible bracelet exhibit a dis- 
tinctive iridescent in contrast with 
the sparkling brilliants set between 
them. A gift of refinement. 





A , masterpiece of the jewel- 
er’s art is this five-pearl 
brooch. Delicately carved, 
but not over-elaborate, Ster- 
ling Silver mountings. 


A beautiful pearl of great 
lustre mounted in an orna- 
mental Dowager-shaped 
Sterling Silver setting—with 
a refined richness, 
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Oregon Jewelers Meet at Astoria 





Members of State Association Discuss Trade Topics, Enjoy Social Features 
and Elect Officers During Profitable Conclave 














Nemec ome 


Astoria, Ore., June 22.—The 14th annual 


convention of the Oregon Retail Jewelers’ © 


Association was held here June 6 and 7, with 
about 60 of the 108 members of the associa- 
tion present. The membership represents 53 
cities and towns in Oregon. 

The jewelers and the ladies were royally 
received and entertained by the Astoria 
jewelers. Many of those attending the con- 
vention took advantage of Sunday and drove 
to Seaside to for the day. The drive 
from Portland to Astoria over the famous 
“Lower Columbia Highway” of 100 miles is 

















FRANK DONNERBERG, RETIRING PRESIDENT 


a trip of sensation from start to finish. It 
bears splendid evidence of the enterprise of 
the people of Oregon, and is well worth a 
trip even from the Atlantic Coast to Port- 
land to enjoy the sights of this grand high- 
way. No one can realize its grandeur 
without viewing it personally. The mighty 
Columbia and the lofty mountains are be- 
yond description. In many places the high- 
way is cut through solid rock and bridged 
over mountain torrents with the beautiful 
Columbia ever in view. 


Monday 

The convention was called to order at 
2 p. M., Monday, June 6, by President Frank 
J. Donnerberg, and after a few appropriate 
remarks he introduced State Senator A. W. 
Norblad, of Astoria, who welcomed the visit- 
ing members and the ladies to this city, 
named after John Jacob Astor, by the Hud- 
son Bay Co. Senator Norblad’s welcome 
was responded to by J. P. Jaeger, of Port- 
land, well known for his splendid gift of 
wit and humor. 

The Secretary's report showed a mem- 
bership of 108 and a balance in the treasury 
of $551. 

The president’s address touched upon the 
results accomplished during the year in 


creating harmony and good feeling among 
the members and between members and 
local competitors. He also showed where a 
few years ago competitors hardly spoke to 
each other and now they consult together 
and co-operate with one another until 
prices are standardized and price-cutting un- 
known. This, the president said, was the 
direct result of the work of the association. 

The president’s remarks were followed by 
a very interesting address by James M. 
Riley, of Portland, who is district manager 
of Pinkerton’s National Detective Agency. 
Mr. Riley proved himself to be a good 
speaker and gave the convention some valu- 
able information regarding burglaries and 
how burglars operate, the constant need of 
careful watching and all the protection that 
is possible. He said every jeweler, large and 
small, should affiliate with the Jewelers’ 
Security Alliance, as it is a wonderful pro- 
tection to the jeweler at a very low cost. 

The Round Table talks proved to be the 
success of the convention. Each member 
took a lively interest in the various sub- 
jects presented, and it was decided that in 
the future a whole day devoted to “Round 
Table Talks” would be none too long. All 
were of the opinion that each could learn 
something from the “Other Fellow.” The 
“Round Table” talks proved beyond the 
shadow of a doubt that the jeweler’s 
troubles quickly fade away when the “other 
fellow” gets a chance to explain the cause 
that led up to the troubles. 


JEWELERS AND CANADIAN NAVAL OFFICERS 
BANQUET TOGETHER 


Tt so happened that there was anchored in 
the Astoria Harbor the Canadian cruiser 
Aurora and the destroyer Patrician. These 
war vessels were on their way from Vic- 
toria, B. C., to Halifax, Nova Scotia. 

Sixty jewelers and their ladies with about 
the same number of officers from the 
Canadian war ships, assembled in the 
spacious dining room of the Hotel Weinhard 
and enjoyed a bountiful banquet with danc- 
ing between courses. After the banquet the 
entire party was invited to the Elks’ Hall 
where dancing was indulged in until a late 
hour. 

Tuesday at 9:30 the convention was again 
called to order. The resolution committee 
presented the following resolutions, which 
were unanimously adopted: 


The Resolutions 

REsOLvED, That the Oregon Retail Jewel- 
ers’ Association goes on record favoring the 
repeal of the present unjust tax, because it 
is unequal, unjust, and very expensive to 
collect, and in lieu thereof recommends a 
Gross Sales or Turnover Tax, as its collec- 
tion will be monthly and very simple to col- 
lect, and remove present temptation to make 
merchants dishonest. 

. * 

Resotvep, The Oregon Retail Jewelers 
heartily endorse the work being done by the 
War Revenue Tax Committee, of which 
Meyer D. Rothschild is chairman. 
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Wuereas, In the death of Col. John L. 
Shepherd, the Oregon Retail Jewelers’ Asso- 
ciation and all jewelers of the country have 
lost one of its oldest, most active and highly 
respected members, Therefore be it 

REsoLvep, That while we no longer enjoy 
the benefits of his presence and counsel, 
that so long as this and other associations 
survive, that his advice, virtues, and splendid 
exemplification of comradeship will always 
be held in loving remembrance. 

x * x 


REso.veD, That the Oregon State Retail 
Jewelers’ Association goes on record as 
favoring the increased dues as recommended 
by resolution at the last annual meeting of 
the American National Retail Jewelers’ 
Association. 

RESOLVED, That the apparently concerted 
action upon the part of manufacturers and 
wholesalers in the matter of the reduction 





MAJOR W. L. COPPENNOLL, PRESIDENT OREGON 
RETAIL JEWELERS’ ASSOCIATION 


and proposed reduction of cash discounts is 
to be strongly condemned. 

This proposed action has, in our judg- 
ment, no justification, for it directly affects 
the profits of the retailer without corre- 
sponding benefit to the manufacturer or 
wholesaler. 

In the face of a greatly increased cost of 
doing business in every direction, this action 
upon the part of the manufacturer in mak- 
ing the distribution of merchandise still less 
profitable appears to us exceedingly inoppor- 
tune and ill-advised. 

Furthermore, any action upon the part of 
the manufacturer which encourages tardy 
remittances runs contrary to sound business 
principles. 

THEREFORE, The Oregon Retail Jewelers’ 
Association, in convention assembled, goes 
on record as strongly opposed to any such 
action upon the part of the manufacturer 
or wholesaler, whether taken or contem- 
plated, and pledges itself to the support of 
those manufacturers or wholesalers who 
recognize the retailers’ welfare as essential 
to his own. 

* * * 


RESOLVED, That we endorse the work done 
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Wheeler Quality 


The Wheeler standard of excellence is exempli- 
fied in our production of Pendant and Bracelet 
Watches. 


Every piece shows quality and durability, and 
our assortment is of such a character that you 
are sure to satisfy a prospective customer. 


The movements are of the well-known “Rode” 
quality which means “the satisfactory time- 
piece.” We gladly submit such goods on 
memorandum. 
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by the Jewelers’ Security Alliance, a trade 
nization for protection against burglary 
ore theft, ard commend its efficient service 
* all Jewelers who are not members. 
ResoLvep, That more careful attention 
should be paid to the suggestions and warn- 
ings sent out by the Alliance in order that 
the losses from burglary and theft may be 
reduced in number and extent, 
ResoLveD, That we will co-operate with 
the Officers of the Alliance in their efforts 
to increase the membership until the 
Alliance signs are displayed at all good 
jewelry stores in the United States, warn- 
ing robbers to “keep hands off. 
ResoLvep, That we call the attention of 
the Judges of our State to the heavy losses 





F. M. FRENCH, SECRETARY-TREASURER 


which our trade is sustaining through bur- 
glary and theft, and also to the danger to 
life from the hold-ups and assaults which 
are occurring so frequently, and respectfully 
request that severe sentences be imposed on 
all criminals who are convicted of these 
crimes. 
x * * 

RESOLVED, That we again go on record as 
being unalterably opposed to the indiscrimi- 
nate loaning of watches and the practice of 
free engraving, and it is the sense of this 
convention that all jewelers of Oregon do 
everything in their power to discontinue this 
unbusinesslike practice. 

x * 


Wuereas, The research bureau of the 
American National Retail Jewelers’ Associa- 
tion has so successfully advanced the re- 
search work, Be It 

REsoLvep, That we again endorse their 
efforts and urge all jewelers to support them 
financially, and take advantage of the oppor- 
tunity they offer. 

* * 

Wuereas, The Astoria Chamber of Com- 
merce has so graciously donated the use of 
convention room and bestowed many other 
favors upon the Oregon Retail Jewelers’ 
Association, Be It 

Reso.ven that we extend our most hearty 
thanks for their many favors. 

The nominating committee made the fol- 
lowing recommendations for officers for the 
ensuing year, and upon motion the recom- 
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mendations were adopted and the nominees 
duly elected as follows: President, W. L. 
Coppernoll, Eugene; first vice-president, 
J. H. Shaner, Astoria; second vice-presi- 
dent, M. H. Burrus, Freewater; third vice- 
president, F. W. Bertram, Marshfield; secre- 
tary-treasurer, F. M. French, Albany. 

Members of the executive board are Carl 
J. Greve, Portland; C. A. Morris, Newberg. 

The president then appointed the follow- 
ing standing committees: 

Membership Committee—F. M. French, 
Albany; W. W.. Bristow, Eugene; W. C. 
Retzer, Dallas. 

Legislative Committee—I. E. Staples, 
Portland; O. A. Hartman, Salem; Wm. G. 
Laraway, Hood River. 

Grievance Committee—E. J. Jaeger, 
Portland; O. H. Johnson, Ashland; Wm. 
Gardner, Oregon City. 

1. E. Staples, J. P. Jaeger and F. A. Heit- 
kemper were appointed as a committee to 
investigate and promote the establishing of a 





M. H, BURRUS, SECOND VICE PRESIDENT 


watchmakers school in connection with the 
Benson Polytechnic School of Portland, also 
the establishing of an Optical School in 
connection with the State University at 
Eugene, Ore. 

Upon the invitation of President W. L. 
Coppernoll, Eugene was selected as the place 


for the next meeting and the date set for. 


May 8 and 9, 1922. 

At 1 o’clock the convention adjourned to 
the Chamber of Commerce where the visit- 
ing jewelers and the ladies were entertained 
at a luncheon. The afternoon was spent in 
sight-seeing in automobiles furnished by the 
Astoria jewelers. 








Joseph Kirsch has taken personal charge 
of his store in Springfield, Mo., which he 
purchased last August from Dave Elman. 
Mr. Kirsch is well known among the eastern 
trade, having been in business for 20 years, 
and was for a long time a big buyer of 
bankrupt stocks. The store will continue to 
be conducted as a general jewelry, leather 
goods and loan business, as in the past 26 
years. 


75. 
HOLD MONTHLY MEETING 





Members of Jewelry Crafts Association 
Receive Applications for Membership 
and Communication Regarding In- 
dustrial Exposition 


Los Ancetes, Cal., June 22.—There was 
a large attendance at the regular monthly 
meeting of the Jewelry Crafts Association 
held Tuesday evening, June 14. That the 
association is making marked progress was 
evidenced by the reception of applications 
for membership from 16 different shops, 
all of which were accepted. Much of the 
credit for this addition to the membership 
is given to George Godfrey, who gave his 
time and made a personal canvass among 
shops not previously affiliated with the as- 
sociation. 

With a total of between 65 and 70 con- 
cerns the membership now embraces dia- 
mond and gem cutters, manufacturing 
jewelers, engravers, trade watchmakers, re- 
finers and jewelers’ tool-makers. 

A communication was received from the 
Los Angeles Chamber of Commerce in- 
forming the association that it had been 
allowed a liberal amount of space on the 
first floor in the new Union Terminal 
building, where a big industrial trade ex- 
position is to be given August 15 to 20. 
Fred Walters of the Carl Entenmann 
Jewelry Co. and his associates on the com- 
mittee of arrangements are doing valiant 
and effective work preparatory to having a 
creditable exhibit. 





MEETS SUDDEN DEATH 





Karl R. Hoffman, Albany, N. Y., Jeweler, 
Falls from Window When Seized 
with a Hemorrhage 


Arsany, N. Y., June 22—Karl R. Hoff- 
man, head of the Frederick R. Hoffman 
Jewelry Co., 79 N. Pearl St., fell to his death 
this morning from the fifth floor of his 
home, 355 State St. His body was found 
in an alley with practically every bone 
brcken by the fall. 

That Mr. Hoffman was seized with a pul- 
monary hemorrhage before he fell was evi- 
dent from the fact that there was blood on 
the bed of his room and a trail leading to 
the window. It is believed he rushed to the 
window for air and lost his balance. Mrs. 
Hoffman, who was sleeping in an adjoining 
room, knew nothing of the tragedy until in- 
formed by the policeman who found his 
body in the alley. 

Mr. Hoffman was 47 years old and was a 
son of the late Frederick W. Hoffman, who 
established the well known jewelry business, 
which the son took charge of several years 


ago on the death of his father. He had been 
ill for several months. 
He is survived by his widow, two 


brothers, Frederick and Benjamin Hoffman 
and two sisters. 








Mrs. Julia Updegraff Lash, widow of the 
late John A. Lash, who died in 1912 and 
was for many years engaged in the jewelry 
business in Wheeling, W. Va., died recently. 
at her home in that city at the age of 76. 
She is survived by four children. 
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A 


Annual Outing of Southern Jewelry Travelers 





Members of Association Hold Field Day and Enjoy Dinner at Long Island 
Resort—Trip Made in Big Automobile Busses 














A 36-mile automobile ride through Long 
Island, a shore dinner, a program of inter- 
esting games, and, lastly, a distant glimpse 
of Georges Carpentier, the French champion, 
were some of the pleasant features of the 
outing of the Southern Jewelry Travelers’ 
Association held on Tuesday, June 21, after 
THE JEWELERS’ CIRCULAR had gone to press. 
The outing this year was held at Karat- 
sonyi’s Hotel, Glenwood-on-the-Sound, Long 
Island, and was attended by about 70 mem- 
bers and friends of the association. The 
trip to the grounds and back to New York 
was made in two automobile busses, 

The start was made from 6lst St. and 
Lexington Ave. at 10 a. M. Shortly after 
nine o’clock the travelers and their guests 
began arriving at the designated point, and 
within an hour the pleasure seekers were 
ready to start. After each picnicker was 
“decorated” with a “posy” and given a cigar, 
the chauffeurs cranked up their machines 
and the “boys were off.” The Queensboro 
Bridge was crossed in a few minutes and 
then the drivers “let out” and New York’s 
skyline was soon lost to view. 

A few minutes after high noon a shout 
went up as the jewelers caught sight -of 
Karatsonyi’s playground, and as the ma- 
chines came to a halt, all alighted and 
dashed to the dressing room, where many 
of the boys donned baseball outfits. Before 
any of the activities of the day were started 
the accompanying photograph showing the 
pleasure seekers was taken. 

Two baseball teams were soon organized 
and in a few minutes the play was started, 
with the “Fence Busters” at the bat and 
the “Bat Benders” in the field. It was an 
exciting game while it lasted—but it only 
went five innings. By that time the fielders 
on both teams were exhausted chasing long 
hits and the pitchers were developing sore 
arms. As the supply of paper and pencils 
gave out after the fourth inning, it was 
impossible to keep score. 

About the time the game ended, some- 
body whispered that “chow” was ready to 
be served in the upper dining room of the 
pavilion. That whisper was all the boys 
were waiting for, and in less time than it 
takes to write it, the travelers were seated 








around the long tables, arranged in the 
large dining room. 

During the dinner several impromptu 
speeches were made by “Bill” Barry, the 
president of the organization; Lon D. 
Reynolds, one of the organizers of the as- 
sociation; William Swigart, a jeweler of 
Augusta, Fla., and B. F. Coffey, of Newark. 
Each speaker brought a message of cheer 





W. C, BARRY, PRESIDENT 


and expressed the belief that the outlook 
is appearing brighter and more encourag- 
ing. Mr. Coffey took the opportunity of 
enlightening the travelers on the advertis- 
ing campaign being conducted by the Na- 
tional Jewelers’ Publicity Association, to 
increase the sale of jewelry and to popu- 
larize the slogan “Gifts That Last.” Mr. 
Coffey told the travelers that they could 
aid the movement greatly by telling the 
retailer about it and showing him how the 
entire trade is benefitting by this campaign. 
Before the dinner was over, Fred W. 
Karsch was named as the winner of a silver 
flask. 
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A few minutes after the last course had 
been served everyone adjourned to the field, 
where the various athletic events were 
staged. These events proved a great source 
of enjoyment and were conducted by “Ben” 
Morse, chairman of the outing committee, 
assisted by “Jack” Hewitt. 

The sack race, which was the first event 
staged, was run in three heats and was finally 
won by Fred Knight. The next race was 
a 200-yard dash, which was run in two 
heats. This event was hotly contested, the 
first heat being won by “Joe” Newman, 
while the second heat went to Clarence 
Comfort. In the finals both contestants 
ran a fine race, which was won by Clarence 
Comfort. 

The next event was termed a shoe race 
and brought forth many laughs from the 
spectators. It proved one of the most in- 
teresting events of the afternoon. Clar- 
ence Comfort, winner of the 200-yard dash, 
also won this race. The egg race, in which 
the contestants were compelled to run about 
60 yards with an egg resting on a spoon, 
was won by Fred Mounts, who crossed the 
line just as his egg fell to the ground. An- 
other hotly contested event was the fat 
man’s race, in which four “heavyweights” 
were entered. This race was won by Wal. 
ter Morris, who crossed the line two feet 
ahead of his nearest competitor. 

The athletic program was brought to a 
close with a shot-putting contest. Ten men 
entered in this event, and it was finally won 
by N. Beck. The winner of each contest 
was awarded a silver flask. . 

After the games were over, the travelers 
and their guests’ again boarded the auto- 
mobile busses and started on their return 
journey to New York. When the busses 
reached Manhasset the machines stopped in 
front of the training quarters of Georges 
Carpentier, and the travelers and guests 
were given an opportunity to get a glimpse 
of the French champion, who was seated on 
the front lawn with several of his trainers. 
Words of encouragement were shouted to 
the Frenchman, who acknowledged them 
with a smile and wave of his hand. After 
a few minutes the jewelers resumed their 
trip homeward, arriving in New York at 
8 Pp. M. 

For the success of the affair credit should 
be given to “Ben” Morse, chairman of the 
outing committee,-and his assistants, Mor- 
ris Weil, George A. Jochum, William C. 
Barry, Irving Blatt, George Steitz, “Jack” 
Hewitt and Lee Weber. 














GROUP OF SOME OF THE GOOD FELLOWS WHO ENJOYED THE OUTING OF THE SOUTHERN JEWELRY TRAVELERS, HELD AT GLENWOOD, L, I. 
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CRIME WAVE IN CLEVELAND 





Cleveland Jeweler Robbed by Auto Bandits 
—Window Smasher Gets Loot Worth 
$2,000—Jeweler’s Pockets Picked 


Curvetann, O., June 22.—Automobile 
bandits made a heavy haul in the store of 
Joseph J. Schuster, Jr., 2718 W. 25th St., 
using two stolen cars to aid in the attack 
and getaway. The two cars drew up at the 
curb, motors running. Two of the bandits 
jumped out, threw a brick through the win- 
dow, scooped up between $2,500 and $5,000 
worth of diamonds, ran to one of the cars, 
are believed to have dumped the loot into 
it, and then vaulted into the other car. The 
crash of breaking glass drew William J. 
Thompson, in charge of the store at the 
time, to the front. He grasped a revolver 
as he ran to the door. The bandits were 
already on their way. This did not stop 
Mr. Thompson. He emptied his pistol at 
them, but none of the shots took effect. 

Passersby who saw the theft and escape, 
immediately gave chase. The car with the 
bandits in it sped south and then over to 
W. 14th St., where it was abandoned on top 
of a cliff, while the robbers jumped down 
the embankment into The Flats, and escaped 
among manufacturing plants. In_ their 
eagerness to get the culprits the pursuers 
overlooked the second car, in which the 
stolen jewels were supposed to have been 
placed, and this disappeared in the excite- 
ment. The jewels were not found in the 
car abandoned near The Flats. 

A second robbery in the same vicinity, in 

_ which foot and hand work predominated, 
occurred when a sneak thief entered the 
store of Frank Adelstein, grabbed a tray 
of jewelry worth $125, and fled before Mr. 
Adelstein could get at him. Both of these 
robberies occurred at noon, when the street 
was crowded with shoppers or business peo- 
ple in the neighborhood on their way home 
to lunch. 

Another daylight robbery, in which the 
Rudolph Deutsch Co.’s upper Euclid Ave. 
store was relieved of $2,000 worth of jewels, 
took place when a paper-wrapped brick was 
thrown through the window. This was the 
second theft in a week in which the Deutsch 
firm was the victim. A few days before, a 
well-dressed stranger entered the Perma- 
nent building establishment of the firm, rep- 
resenting himself as a prominent downtown 
merchant. He asked to look at jewelry, 
and after making selections, decided that he 
“wanted to show them to his wife” before 
making a purchase. He was allowed to de- 
part with $1,300 worth of goods, and mem- 
bers of the Deutsch company are still look- 
ing for him. 

A newer method for mulcting jewelers 
has made its appearance here in the theft 
from the person of David Zasladd, Wood- 
land Ave. jeweler, whose pockets were 
picked on a street car near Euclid Beach. 
The loss in this case was a quantity of un- 
set diamonds and $150 in cash and checks. 
The value of the diamonds was $5,000, ac- 
carding to Mr. Zasladd. 

When he was crowded by five men, Mr. 
Zasladd became suspicious, hugged himself 
tightly, and had his suspicions confirmed by 
finding a hand in his pocket. He grabbed 
the hand, called for help, and two men are 
now being held, one for pocket picking, the 
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other on suspicion. The loot was not re- 
covered, however, and is believed to have 
been passed to others in the gang. 








CLEVELAND 24-KARAT CLUB 





Organization Completed and Over Twenty- 
five Members Admitted as Charter 
Members—Officers and Directors 
To Be Elected 
CLEVELAND, O., June 22.—Actual organiza- 
tion of the Cleveland 24-Karat Club has 
been completed here, with the admission of 
more than 25 members of allied jewelry 
trades as charter members. The various 
committees as appointed at last month’s 
preparatory meeting will report to General 
Chairman E, R. Abrahamsen at an early 
date, at which time plans for a general 
meeting will be formed, and officers and 
directors elected. The club, social in its 
aim, but combining also provision for deal- 
ing with problems affecting all branches of 
the jewelry trade and trades associated with 
it, is expected to become one of the largest 

of its kind in the country. 

Charter members include the following: 
E. R. Abrahamsen, Max Green, Leo D. 
Markowitz, Samuel R. Zwee, E. L. Fisch- 
bach, R. C. Thayer, manufacturing depart- 
ment of the Webb C. Ball Co.; Ernest 
Hannus, Bandler Jewelry Mfg. Co., the 
Merit Co.; Frank X. Russert, E. J. Dister, 
Ralph Harburger, Leonard J. Checel, Ray 
S. Fox, George L. Harding, M. Gomberg, 
Frank J. Knab, Robert H. Kunkle, A. Gom- 
berg, of the Gomberg Bros. Co.; Ralph 1. 
Burr, of the Zwee & Burr Co.; Sidney D. 
Marks, Louis Stotter, the Stotter-Mikes 
Jewelry & Mfg. Co.; J. J. Tenhager, the 
Central Plating Co.; F. C. Miller, the Ohio 
Plating & Mfg. Co.; M. Pevsner, the White 
Jewelry Co.; George C. Poorman. 

With a view toward strengthening the 
membership in this district, Secretary E. R. 
Abrahamsen, of the Ohio Retail Jewelers’ 
Association, has invited Samuel R. Zwee, 
president of the Jewelry Crafts Association 
of Cleveland, Inc., and Leo D. Markowitz, 
former president of that association, to ad- 
dress the State convention at Cedar Point 
on Wednesday, July 13. Mr. Zwee and 
Mr. Markowitz have been largely instru- 
mental in developing the 24-Karat Club 
here to the point where it is now an ac- 
complished fact. 

At the convention, also, Secretary Abra- 
hamsen promises, officers of the National 
Wholesale Jewelers’ Association will be 
present, bringing with them, it is expected, 
a fund of information about business gen- 
erally and the jewelry trade particularly, 
that no retailer can afford to miss. 

Incidentally, this is the last public call to 
be made to the members and all others 
who expect to attend, says Mr. Abrahamsen, 
and adds that now is the time to subscribe 
for reservations at the hotels at Cedar 
Point. 








The jewelry stores of Wheeling, W. Va., 
have decided to close on Saturday evenings 
hereafter. It has always been the custom 
in the past to remain open Saturday eve- 
nings in spite of the fact that the depart- 
ment and many other stores have made it 
the custom for years to close their places 
of business on Saturday evenings. 
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A Notable Silver Trophy Presented 
to the National Fertilizer Associ- 
ation of the United States 





AS a token of friendship the Societe Com- 
merciale des Potasses d’Alsace of Mul- 
house and Paris, France, has presented to 
the National Fertilizer Association of the 
United States a handsome silver trophy 
which is to be competed for yearly by the 
golfer members of the latter organization. 
The trophy, which is illustrated herewith, 
was designed by Faul Gillot, a well known 
French jeweler located in New York and 
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A NOTABLE SILVER TROPHY 


produced by Gillot & Co., jewelers, 605 
Fifth Ave., of which concern the designer 
is a member. 

This trophy is known as “The Alsatian 
Potash Trophy” and was presented to the 
National Fertilizer Association at its 28th 
annual convention on June 20 at the 
Greenbrier, White Sulphur Springs, W. Va. 
The trophy stands 16 inches high and has 
a diameter of 21% inches. It is made en- 
tirely of silver, with a gilt-in finish and 
stands on a black marble and silver base 
10 inches high. A Greek design is embodied 
in the trophy, which took just six weeks to 
complete. 

The trophy is a symbol of the friendship 
now existing between the American fer- 
tilizer manufacturers and the Alsatian pot- 
ash industry. By the restoration of Alsace 
to France the German monopoly on potash 
was broken, to the great satisfaction of the 
American fertilizer manufacturers. 

On one of the silver plates of which the 
base is partly made is the following inscrip- 
tion: “Alsatian Potash Trophy Presented to 
the National Fertilizer Association by 
Societe Commerciale des Potasses d’Alsace, 
Mulhouse, New York, Paris.” 

Each year this trophy will be contested 
for by active members of the recipient or- 
ganization in a golf tournament. The trophy 
will finally become the property of the in- 
dividual who succeeds in winning it three 
consecutive times. 
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Annual Frolic of Twenty-four Karat Club 





Members of New York Jewelers’ Social Organization Enjoy Eventful Day at 
Jersey Shore Resort 














If you were writing a story about the 
annual outing of the Jewelers’ 24-Karat 
Club of New York city, held last Wednes- 
day, at Price’s, on the shore of Pleasure 





PRESIDENT NIEMEYER READY TO THROW 


Bay, near Long Branch, N. J., you would 
not lack for something to say if you had 
been fortunate enough to be one of the 175 
odd members and guests who were there. 


to and from the “shore of the swirling 
Shrewsbury” (we quote from J. Warren 
Alford’s alliterative circus program” of the 
outing), but Wednesday the _ swirling 
Shrewsbury refused to “swirl” and was as 
placid as a painted picture portraying peace, 
plenty and prosperity, amid pastoral sur- 
roundings in stupendous scenic setting, the 
Shrewsbury meanwhile silently stealing sea- 
ward (next year J. W. will call us in when 
he writes his program if he reads that). 

Well, anyway, he was there again this 
year with a new bag of tricks after appar- 
ently having exhaused the supply at pre- 
vious outings. 

More about the program later but just for 
now come along with us as we meet at the 
foot of Cortlandt street and are greeted 
by the committee in charge. Then all 
aboard the good ship Sandy Hook—(all 
aboard but the musician who missed the 
boat) and down the Bay. The Goddess of 
Liberty saluted Harry, “Dick” and waved 
her hand at the “Mayor of Maiden Lane” 
and John Sherwood as we “bounded over 
the billowy deep” (again we quote from J. 
W.—the only bounding noted by the chron- 
icler of this event was that toward the bar 
in search of. something to drink but the 
three-mile limit kept this bounding well 
within bounds). 

Then came the committee of the day and 
distributed booklets which told a story of 
how the members of the new jewelry firm 
of Buyers, Sellers and Service, who were 
veterans of the world war, met on a home- 





™ 














ARRANGING THE PLACE FOR THE DICE THROWING CONTEST 


An excellent program of sports, fine 
music and a shore dinner above criticism 
briefly flash the high lights of the day and 
make no mention of “Good Old Summer 
Time” weather and a most enjoyable trip 


ward bound transport and, finding that they 
had all three been previously engaged in 
the jewelry business, were drawn together 
by this bond of common interest. They de- 
cided to form a partnership and engage in 
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the retail jewelry business. The booklet 
contained a list of the members of the 
Jewelers’ 24-Karat Club with the lines in 
which they deal. 

To quote from the booklet which tells 
the story of the partnerships: 

“After many conferences, they finally 
agreed to organize the firm of Buyers, Sell- 
ers and Service and after considerable ma- 
neuvering on the part of each, succeeded in 
raising a cash capital of $96,000, each one 














J. WARREN ALFORD, WINNER OF THE DICE 
THROWING CONTEST 


supplying one-third of this 
$32,000. 

“They concluded, after careful dividing 
of this amount, that they should invest $72,- 
000 in merchandise, leaving $24,000 for rent, 
fixtures, advertising and a reserve fund for 
contingencies. 

“The question then came up, What 
amount of merchandise should they pur- 
chase and from what concerns and how 
much would it be wise to invest in the vari- 
ous lines which they thought their store 
should carry? 

“Recently all three landed in New York 
to buy their stock of goods and some very 
well informed jeweler had advised them to 
purchase their merchandise from concerns 
in which one or more partners were mem- 
bers of the Jewelers 24-K Club of New 
York city. 

“They of course had heard of this very 
alive organization and what good fellows 
the 24-K Club members all were and they 
determined to carry out this advice. 

“They purchased twenty-four bills of 
goods according to the list attached. Who 
did they buy from and how much was each 
bill ?” 

Each member of the club and guest was 
asked to fill in the name of a 24-K Club 
member dealing in the various lines and 
state the amount of each bill. Every bill 
was at least an even $1,000, and in no case 
did they foot up in odd amounts of dollars 
or cents. 

The committee in charge had prepared 
an official list against which the lists sub- 
mitted were checked. The winner, Herbert 
Reichman of Reichman Bros., 170 .Broad- 


amount, or 
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ored 45 points out of a possible total 
£06, This event was under the personal 
direction of “Ringmaster” Larter. The of- 


ficial list follows : 


way, sc 


AMOUNT 


WHO BOUGHT FROM PURCHASED 


MERCHANDISE ’ cite yom 
pases .»Henry Bodenheimer. .$16,000 
7 oa --- cose Wm. Rosenfeld..... 4,000 
3. Precious stones 
other than di- : , 
amonds and pearl» Henry Green ...... 2,000 
4, Platinum mount- 
ed diamond 7 : 
jewelry ..--+++> DeWitt A. Davidson 11,000 
5, Plati.um mount- ; 
""jmgs seceecerees Robt. B. Steele..... 2,000 
6. 14-K gold jewelry. A. Bis HORM: 0:6 0:,0:0'0 6,000 
7. 10-K gold jewelry. W. J. Ward........ 2,000 
8, Gold rings...-++- M. L. Bowden...... 3,000 
9, Wedding rings...W. H. Joers ...... 1,000 
10. Gold chains..... Wm. T.’Gough..... 1,000 
11, Plated chains...F. R. Hollister..... 1,000 
12. Plated jewelry...Everett_I. Rogers.. 1,000 
13, Gold novelties... E. H. Eckfeldt .... 2,000 
14, Jeweled mounted 
watches ....c+0- Frank G. Moyer.... 3,000 
15. American watches A. I.. Brown....... 4,000 
16. Imported watchesJ. G. Bigalke....... 2,000 
GE sxanceess i. B. Lapham...... 1,000 
terli silver 
WT ee. -1c00W. 12, Dowse...+, 2900 
. Sterling silver 
. = Cie Paik sie Robert Loch ...... 3,000 
. Sterling silver 
s ees errr S. D. McChesney.. 1,000 
. Silver plated flat 
. ore ~ ee lasese aires Geo. E. Fahys..... 1,000 
. Silver plated hol- 
i im ante eosceels We CORAGIEs 6.00 1,000 
23. Optical goods...Leo Wormser ‘wee 1,000 
24. Trays, etC...eeesAlbert Wiggers .... 1,000 
$72,000 
Event No. 2, according to the pro- 


gram was the grand introductory pageant. 
In other words the march from the car line 
to the scene of the day’s outing. After the 
arrival at North Long Branch, where the 
jewelers left the train they boarded the 
trolley cars, and according to the program 
were to be “headed by a tremendously, tri- 
umphant, tuneful troupe of musical mar- 
vels,” and the entire company was to “form 
in serried ranks and mirthfully and merrily 
march to the Big Tent.” 

All of which was carried out except the 





PRESIDENT. NIEMEYER AND WALTER KAHN, 
WINNER OF THE PRESIDENTS CUP 


“tremendously tuneful” part which was still 
missing but. was reported by wireless as 
aboard the next boat to the Highlands. The 
“succulent satisfying’ sandwiches were, 
however, on hand or rather in hand as soon 
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as the “serried ranks” broke ranks at the 
“Big Tent.” When the supply had been 
distributed and everybody was fortified for 
the time being the quoit contest was started. 

A new one this year was the dice contest 
originated, supervised and won by J. War- 
ren Alford. He was first to throw and 
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letter on each square. Starting at the same 
time the contestants arranged on the roped 
sections the letters spelling the words 
“Twenty-Four-Karat Club.” The first to 
complete the task correctly won. 

Winners of the semi-finals were told to 
report at the hotel before engaging in the 
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SCENE DURING THE BALLOON RACE 


turned up four sixes. This contest was 
carried on in an enclosure boxed in with 
boards. The dice were big ones and the 
contest proved to be a feature. 

By this time the “tuneful troupe of musi- 
cal marvels” had arrived and the big eats, 
which had been cooking by the river bank, 
were ready. So were the jewelers and with 
the call to table “Supreme Potentate” Nie- 
meyer, president of the club, took charge 
of affairs. During the dinner President 
Niemeyer briefly welcomed the members, 
expressed his pleasure at the large attend- 
ance and told everybody to eat and be mer- 
ry. He also read a telegram from David 
Kaiser and led three cheers and a “tiger,” 
for this popular member of the club who 
was unable to attend the outing. 

The balloon contest was another new one 
this year. Twenty-four stakes were driven 
into the ground to which were attached 
swaying, swinging, swirling toy balloons 
(the swaying, swinging, swirling stuff is 
cribbed from the program—apologies to its 
author). Over these ballons the contestants 
were expected to place wire rings. Each 
group of contestants were given five of 
these hoops and starting from the first stake 
in each row tried to see who first could ring 
all the balloons in his line of stakes. The 
contest was won by Arthur C. Nichols. 

Following the dinner the big event of the 
day—the 24-Karat Club contest—under the 
direction of “Matt” Stratton was staged. 
In this contest an arena was roped off in 
the center of which was placed a table on 
which was put a big basket containing 
squares of cotton. Several sets of big let- 
ters forming ‘“Twenty-Four-Karat Club” 
were printed on these squares of cloth, one 


final contest. They soon appeared again led 
by the colored band and dressed in fantastic 
style and with false faces. They marched to 
the battle ground and the contest was on 
again. Walter-Kahn was the final winner 
and was awarded the president’s cup. 














HARRY P, DICKINSON,.-CHAIRMAN OF THE OUT- 
ING COMMITTEE 


The quoits contest had been finished by 
this time, the winners being Sommers and 
Gilhan, 21, against Williams and Marshall, 
15, the -runners up. Then came the trip 
back to New York. 
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Business Psychology No. 1 


“When the whole blamed world seems gone to pot, 
And things seem on the bum, 

A two-cent grin and a lifted chin 

Helps some my friend, HELPS SOME!” 


Business is what we make it. If we haven’t got it, it’s because we haven’t made it. If YOUR business 
seems depressed, it is largely becuuse YOU are depressed. A customer greets you with “how’s business?” 
Ten to one, if you sobfully or disgustedly reply “rotten,” he’ll agree with you, reconsider his intent to buy, 
decide to hang on to his money and walk out. Then both of you have “done your bit” in keeping business 
bad. Don’t let a prospective customer think he’s got into an undertaker’s shop by mistake. 


SMILES INSPIRE CONFIDENCE, CREATE BETTER BUSINESS AND WIN PROFITS 
Yours for GOOD Business 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and Imitation Stones. 


New York, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
THE DOUBRAVA CO. 


ENU UNQUESTIONABLY — the 
finest scientifically produced 
PEARL pearls in the world. 
FRANK C. OSMERS 61 Maiden Lane = New Yerk 
NEGE EES sina nga ual THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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Onyx Ring Stones 


Furnished For Any Sise 
Diamond 
ONYX AND AMBER BEADS 
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New England Jewelers Play Golf 





Annual Tournament of Club at Pittsfield, Mass., Won by E. E. Allsopp— 
Excellent Weather and Splendid Time Reported 














PittsFIELD, Mass., June 25.—E. E. Allsopp, 
of Newark, N. J., won the annual tourna- 
ment of the New England Jewelers’ Golf 
Association by defeating his cousin, W. J. 
Allsopp, also of Newark, 1 up in 19 holes 
in the finals at the Pittsfield Country Club, 
yesterday afternoon. The winner of the 
association’s 1920 tournament at the Rhode 
Island Country Club squared the match on 
the 18th hole by taking that hole but he 
drove out of bounds on the 19th mak- 
ing it easy for his'cousin, who got off to 
a good drive, to take the cup. “Billy” 
Allsopp, however, displayed some great golf 
during the tournament and won the prize 
for the best selected 18 holes out of the 
72 played Thursday and Friday. His 
selected card totalled 72, consisting of 37 
going out and 35 coming in. 

A. B. Tuthill, of Ridgewood, N. J., won 
the Class B. trophy by defeating A. D. 
Cooke, of Boston, 2 up 1 to go in the finals. 

The Class C. trophy was taken by H. R. 





J. FRED KAHL, CHAIRMAN OF RECEPTION COM- 
MITTEE 


Benedict, of Summit, N. J., who won over 
L. L. Lawton, of East Orange, N. J., 3 up 
2 to go. 

In Class D. Fred Thurber, of Providence, 
R. I., defeated G. A. Allsopp, Sr., 4 and 3 
in the finals. 

The Bartley Doyle cup for the best 72 
hole net score was also won by Mr. Thurber, 
he having a 322 net. 


The competition was so keen that there 
was even a tie in respect to the worst 
score for 72 holes, J. L. Foster, Jr., of 
Providence, and C. W. Allsopp, of Newark, 
each taking 491 strokes for their four trips 
around the course. 

E. E. Wood, of Newark, had the lowest 
gross score of the members 50 years of 
age or over. W. I. Allsopp, Sr., took the 
prize for the low net score in: that: class. 





Over 70 members took part in the medal 
play Thursday and Friday and four mem- 
bers in each of the four divisions partici- 
pated in the match play yesterday. The 
committee in charge selected the players 
to take part in the matches without respect 
to the scores turned in on the first play. 
The members, who were considered the 
best players in their divisions, were assigned 
to the matches. 

The summary of the match play follows: 

Class A—Semi-finals:—E. E. Allsopp, of 
Newark, defeated E. E. Wood, of Newark, 





WM. J. ALLSOPP, CHAIRMAN OF TOURNAMENT 
COM MITTEE 


1 up on 19 holes; W. J. Allsopp, of Newark, 
defeated W. Race, of Meriden, Con., 1 up. 
Finals—E. E. Allsopp defeated W. J. 
Allsopp, 1 up on 19 holes. 

Class B—Semi-finals:—H. Page, of 
Boston, defeated L. Eaton, of Salem, Mass., 
3 up 2 to go; A. B. Tuthill, of Ridge- 
wood, N. J., defeated A. D. Cooke, of 
Boston, 2 up 1 to ‘go. Finals—Mr. Tuthill 
defeated Mr. Page, 2 up 1 to go. 

Class C—L. L. Lawton, of East Orange, 
N. J., defeated P. H. Safford, of Green- 
field, 1 up; H. R. Benedict, of Summit, 
N. J., defeated A. C. Coryell, of New York, 
5 up 3 to go. Finals—Mr. Benedict de- 
feated Mr. Lawton, 3 and 2. 

Class D—Semi-finals—G. A. Allsopp, Sr., 
of Newark, defeated H. Lux, of Hartford, 
1 up on 21 holes; F. Thurber, of Provi- 
dence, beat A. L. Terwilliger, of Hartford, 
2 up 1 to go. Finals—Mr. Thurber de- 
feated Mr. Allsopp 4 up 3 to go. 

W. B. Dumont, of Greenfield, Mass., won 
the prize for the best net in the first divi- 
sion. He had a gross of 81 which with a 
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handicap of one stroke made a net of 80. 
W. R. Page, of Boston, with a 88 gross, 
10 handicap, leaving a 78 net, won the net 
prize in the second division. C. A. Coryell, 
of New York, had the best net in the third 
division, his gross being 95, his handicap 
12 and net 83. In the fourth division, 
W. I. Allsopp took the net prize with a 
gross of 109, handicap of 20 and net of 89. 

W. R. Page, of Boston, made the feature 
stroke of the tournament. On the fourth 
hole, one of the most difficult holes on the 
course, he sank a 130-yard mashie shot for 
a birdie three. 

The weather was satisfactory despite the 





ALBERT M. 


KOHN, 


MEMBER OF GOVERNING 
BOARD 


fact there was a slight rain Thursday after- 
noon. The rain delighted the players who 
remained out in it because the heat had 
been somewhat uncomfortable prior to the 
showers. It was fine weather for good golf, 
however, as there was a nice breeze yester- 
day without it being strong enough to 
interfere in the least with the course of the 
balls. 

George Wright, of Boston, senior mem- 
ber of the firm of Wright & Ditson, and 
former famous major league baseball player, 
took part in the tournament. Seven mem- 
bers of the Allsopp family of Newark jewel- 
ers took part, four others of that family 
being unable to attend. 

J. Fred Kahl, of Pittsfield, and “Billy” 
Allsopp, of Newark, were two of the real 
live wires in ccnnection with the arrange- 
ments for the conduct of the tournament 
and also the banquet at Maplewood hotel 
last evening which culminated the outing 
in a fitting manner. 

“Bill” Robinson, of Springfield, was per- 
haps the most attractive member on the 
course, not so much because of his ability 
in playing the royal game, but because of 
the fact that he had no less than three 
pairs of particularly loud trousers. One of 
green made everybody sit up and take notice 
and the checkered trousers would make a 
minstrel’s attire appear mild. “Jack” 
Hollister cut some swath in his green pants 
and plaid shirt. 
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The Jewelers’ Circular 
Publishing Company 


It is impossible to cut an Aquamarine thin and 
43 John Street New York 


retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 
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Fine 
American Gem & Pearl Company 
6 West 48th Street, NEW YORK Opal N ecklaces 
LONDON PARIS . of 
26 Holborn Viaduct 44 Rue Lafayette Exceptional Quality 


















F. W. HOWELL 


Pearls and Precious Stones 


3 Maiden Lane, New York City 
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DIAMONDS 


FOR CASH 


J. FREUDENHEIM & SONS 
We Can Save You Money 180 Broadway, New York 

















We cut, polish, buy and sell all kinds of precious, 
A, & $s. ESPOSITER EX PERT semi-precious stones and odd gems. Are always 
in the market for rough gem material, and have 


27 MAIDEN LANE 
CORNER NASSAU STREET LAPI DARI E*y a large lot of assorted stones for jobbing pur- 


poses always on hand. 
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Hold Beefsteak Dinner and Annual Meeting 





Members of Chicago Jewelers’ Association Enjoy “Fun-Fest” at La Salle 
Hotel, Act on Many Matters and Elect New Officers 














ea 
benvoenmes 


Cuicaco, June 24.—The hot weather and 
all cares were forgotten last night when 150 
members of the Chicago Jewelers’ Associa- 
tion checked their hats and coats, donned 
the long white aprons and white caps and 
marched into the Red Room of the La 
Salle Hotel. The large French windows 
were open and the 19th floor of this hotel 
resembled a roof garden. 

It was here that the annual meeting and 
election of officers was to take place. The 
regular business meeting was preceded by 
a regular beefsteak dinner with all the 
trimmings, including some that were not 
served by the hotel. The committee em- 
ployed excellent talent for the entertaining 
features and there was not a moment of the 
evening that seemed dull. 

Even before the ice cream and coffee were 
served President Hardin announced that 
business was ready for attention. The read- 
ing of the minutes of previous session and 
the report of the treasurer were dispensed 
with by motion. The membership com- 
mittee presented the name of Knapp & Co., 
New York, for membership, and pursuant 
to by-laws will. be voted on at the next 
regular meeting of the association. 

Capt. John T. Montgomery, “czar” of the 
golf activities, then reported on plans made 
for the outing next week at La Grange and 
stated that the circular sent out gave all in- 
formation that was necessary and requested 
all who had not done so to send in a report 
of their scores so handicaps could be 
arranged. Assisted by~ four of the girl 
entertainers, dressed as golfers, Mr. Mont- 
gomery led the assembly in singing golf 
songs specially written for the use of the 
association. 

The secretary then read two letters from 
W. H. Samueiius, instructor in the watch- 
making school at Washburne school, in 





MEMBERS OF THE CHICAGO 


which he thanked the association for its 
financial support and suggested that a com- 
mittee be appointed to see that more pub- 
licity be given the school, through the 
trade papers and otherwise, so that more 
young men can learn of the opportunity 
offered here to acquire a pleasant and well 
paying trade. 





CHARLES ROSS, PRESIDENT ELECT 


President Hardin read a telegram from 
vice-president Sydney Y. Ball in which he 
expressed his regret that he would be 
unable to attend the beefsteak dinner and 
fun festival. He then stated that the di- 
rectors at a recent meeting had suggested 
the following resolution and recommended 
its adoption: 
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RESOLVED, That the Chicago Jewelers’ 
Association recommend that its members 
and the jewelry trade of this city shall 
close their places of business from the 
evening of Friday, July 2, to the morning 
of Tuesday, July 5, as an extra holiday 
observance of the Independence Day. 


This was unanimously adopted and Presi- 
dent Hardin expressed his appreciation of 
the honors shown him during the past two 
years and for the co-operation he had re- 
ceived from the members. He stated that 
the membership was practically the same 
in number as a year ago and not one death 
had occurred among the members. He 
mentioned many of the accomplishments of 
the year and closed by assuring them that 
his interest would be none the less in the 
affairs of the association because he would 
be an ex-president. 

The president then called for the report 
of the nominating committee which was 
read by Mr. Sproehnle, as chairman. The 
committee’s recommendations for officers 
received the unanimous approval of the 
meeting and the association will be served 
by the following officers: President, 
Charles Ross, of the Waterbury Clock Co.; 
vice-president, Sydney Y. Ball, of the Nor- 
ris, Alister-Ball (Co.; secretary-treasurer, 
Harry Radix, of Thomas J. Dee & Co. 
The directors elected are: P. T. White, 
of Otto Young & Co.; A. L. Ellbogen, of 
the Stein & Ellbogen Co.; De Forest Hul- 
burd. of the Elgin Diamond Watch Co.; 
John T. Montgomery, of the firm of M. A. 
Mead & Co. 

The gavel and authority was immediately 
turned over to Mr. Ross, who thanked them 
for the honor and gave assurance of his 
sincere and earnest desire to continue the 
successful and happy accomplishments of 
the association. 

During the entire evening there had been 
music and songs, and the program of the 
evening was concluded with special fun fea- 
tures, which maintained in every way the 
reputation of the organization for good 
clean fun and enough of it to meet the ap- 
proval of efl. 


ASSOCIATION AT THE ANNUAL MEETING AND BEEFSTEAK DINNER 
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STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


HERE is much profit in featuring gifts for little folks, for there is always a demand 
' for unique and attractive things for the kiddies. With LirrL—e MEN anp LITTLE 
~WomEN silverware in your stock you have the finest line of little folks’ gifts on the market I 
to offer the people of your community. 
LitTLE MEN AND LITTLE WoMEN silverware includes a host of charming articles, 
ranging in cost so that you can retail them at prices from $2.00 to $40.00, with many items i 
at popular prices. There are Napkin Markers, Napkin Rings, Rattles, Teething Rings, 
Cups, Plates, Bowls, Porringers, Spoons, Forks, etc., sold separately or boxed in dainty 
gift cases. 
We will be pleased to send you a carefully selected assortment for $25 or $50. It will 
increase your sales immediately and develop a very important and profit department for 
your store. 





RocErRsS,. LUNT &  BOWLEN Co. I 
SILVERSMITHS -- GREENFIELD - MASS. 
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FUN-MAKERS GET TO WORK 
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Jden Roosters” of Chicago Hold Their 
“ae Summer Outing with Indiana 
Jewelers at Michigan City 


Cuicaco, June 23—The first Summer 
outing of the Golden Roosters of the 
Jewelry Trade was held this week at 
Michigan City in connection with the annual 
convention of the Indiana Retail Jewelers’ 
Association on Monday and Tuesday of this 
week, and the 47 members that took part 
returned to. this city enthusiastic in their 
praise of the hospitality of the association 
and citizens of that city. 

Early Monday morning the members of 
the organization met at 74 E. Randolph St. 
and donned the black-striped uniform of the 
Golden Roosters and proceeded to the Illi- 
nois Central station where a special car for 
their use awaited them. En route the three 
candidates, “Kid” Levy, “Little” Howard 
Seebeck and “Gussie” Weinfeld were 
dressed in the baby costume of the order 
and the band rehearsed several tunes. The 
only untoward incident was when Paul 
Gruen’s hat blew out the window and was 
picked up by a man in an automobile who 
raced the train and delivered it safely to 
the owner. 

At the station in Michigan City the spe- 
cial train was met by officials of the city 
and the jewelers’ organization. Marshal 
Walter Scott and Drum Major Fred N. 
Whitney immediately formed the line of 
parade with the band leading, followed by 
the banner carriers. These were immedi- 
ately followed by the candidates in charge 
of the “baby tenders” of the order, Hiram 
Long, Oliver Artes and Frank Moran. 
These were followed in order by “Stage 
hands,” “Laborers,” “Chicken Chasers,” and 
“Roost Chambermaids.” 

The parade was a grand success from 
the station to the Vreeland Hotel and was 
thoroughly enjoyed by the citizens of 
Michigan City. Upon arrival at the hotel 
the Roosters were greeted by other mem- 
bers of the jewelers’ organization and were 
invited into the dining room to participate 
in the fish dinner and other entertainment 
of the association. 

After dinner and posing for pictures the 
Roosters proceeded with the initiation of 
the candidates. This was, however, de- 
layed slightly when the police of the city 
tushed into the hotel, arrested the candi- 
dates on account of their dress and rushed 
them into a wagon and were gone before 
officers of the order could interfere. The 
child-like smile of Levy and the baby coun- 
tenance of Seebeck served them well in 
contrast with the ugly disposition of Wein- 
feld and they were permitted to sit and 
watch Weinfeld scrub the floors of the jail 
cells. 

When the officers had secured the release 
of the culprits they returned to the hotel 
and proceeded with the secret work after 
a five-round sanguinary battle between two 
of the candidates in the convention room 
for the entertainment of the jewelers. 

After this was completed and the candi- 
dates uniformed as regular Roosters, the 
members spent their time among the jewel- 
ers and participating in the entertainments 
provided. There were dinners, golf, fishing 
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and bathing and indoor sports too numerous 
to mention. 

The outing was a success in every way 
and every Rooster consulted this week says: 
“Long Live the Golden Roosters of the 
Jewelry Trade.” 








Ohio Convention to be Held at Cedar Point, 
July 12, 13 and 14 


CLEVELAND. O., June 17.—Cleveland jewel- 
ers are all set for the 15th annual conven- 
tion of the Ohio Retail Jewelers’ Associa- 
tion, for which this may be considered the 
last public call. The big event takes place 
at Cedar Point, happy hunting ground of 
the mid-west vacationist, on July 12, 13 and 
14. Both place and time are the unanimous 
decision of the members, as it gives them 
the opportunity of taking their mid-Summer 
vacations and still combine important busi- 
ness with their outings. 

This year’s meetings, according to E. R. 
Abrahamsen, secretary, will be probably the 
most important in the history of the or- 
ganization, as two factors, of vital impor- 
tance to the industry, must be taken up and 
discussed to the end that they may be set- 
tled to the satisfaction of the retail jewelry 
trade in this section. One is taxation, the 
other advertising. Reduction in the one, or 
at least a squarer ‘deal from the govern- 
ment, and development of the other, both 
to the end that something like a fair profit 
on investment and endeavor be realized, will 
be the theme of these discussions. 

With two officers hailing from Cleveland, 
Frank X. Russert being president of the 
State body, as well as of the local retail 
association, it is but natural to expect that 
Cleveland will have the strongest delegation 
at the Point. In fact present indications 
are that practically 100 per cent. representa- 
tion will be made, in the opinion of Secre- 
tary Abrahamsen. 

This convention will give the members a 
better opportunity than ever to state their 
views on various subjects pertinent to the 
management of the retail jewelry store, and 
the question box is expected to bring to light 
more data than ever before that will prove 
beneficial to all the members. 








Appellate Division of Supreme Court Re- 
verses Judgment Obtained by George 
Gillman Against Morris Suderov 
On the ground that the verdict was against 
the weight of the evidence, the Appellate 


Division of the Supreme Court has reversed 


the judgment obtained by George Gillman 
against Morris Suderov for $3,060. Gillman 
sued on the ground that he loaned $3,000 to 
Suderov to meet a note and that Suderov 
gave a diamond ring as security that he 
would pay an “I. O. Y.” he gave for the 
amount. 

Suderov contended that he didn’t borrow 
the money at all, but that the “I. O. Y.” 
represented money he lost to Gillman bet- 
ting on horse races. He alleged that Gill- 
man “inflamed his imagination with the 
statement that he made $35,000 at the race 
track the week previous,” and thus induced 
Suderov to accompany him to a nearby race 
track last Summer, and after a number ot 
bets told him he had lost $3,000. 

Suderov contended that the transactions 
were illegal and asked for the return of the 
$2,000 ring. When the jury first reported 
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on the case the members told Supreme 
Court Justice Davis that they had found that 
the money was lost gambling. Justice Davis 
then asked if the jurors found for the de- 
fendant, and they said: 

“We do not find a verdict for either of 
them.” 

Justice Davis then gave the jury further 
instructions, and they returned with a ver- 
dict for the plaintiff for $3,000. 

In asking that the judgment be set aside, 
counsel for Suderov said that since the 
jurors found that the transaction was a 
gambling proposition the verdict for the 
plaintiff was unwarranted. He said that the 
trial justice committed reversible error in 
refusing to charge that if the jurors found 
the money was used for gambling purposes 
there must be a verdict for the defendant. 
Mr. Suderov informed a JEWELERS’ CIRCULAR 
reporter that he intends to institute another 
suit against Gillman. 








DEATH OF H. P. NIELSEN 





Lorrain, O., Jeweler Passes Away as the Re- 
sult of a Stroke of Apoplexy 


Loran, O., June 22.—Funeral services 
for H. P. Nielsen, veteran jeweler of north- 
ern Ohio, were held Sunday, June 12, at 
his residence here. Mr. Nielsen died as the 
result of a stroke he had two years ago, and 
from which he never fully recovered. More- 
over, his health was further interfered with 
by personal sorrows, for his wife died a 
year or more ago, and more recently: a 
daughter in Wisconsin. Last Winter, Mr. 
Nielsen planned to-go to Florida, but at the 
last minute his health failed once more, and 
he had to forego the trip. 

Mr. Nielsen, who was 72 yéars old, had 
been engaged in the jewelry business for 
more than 40-years, his first establishment 
being on Lorain St. Cleveland. A few 
years later he moved to Lorain, and from 
that time forward he was active in the busi- 
ness development of the city. He was one 
of the founders of the Citizens’ Savings & 
Loan Association, and also was connected 
with the Lorain branch of the Cleveland 
Trust Co. Some years back he ran for 
mayor of Lorain, and was defeated by the 
narrow margin of 13 votes. He was a mem- 
ber of the Odd Fellow and other organiza- 
tions, 

The business of Mr. Nielsen will be car- 
ried on by his sons, Harry and Walter, as 
H. P. Nielsen’s Sons. Another son, John, 
in the jewelry business in Newcastle, and 
three daughters, survive. 





Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling-Price 

London U. S. Govt. 

Date. Official, Assay Bars, 
PUMA s i099: 90 ces. ees 355% 61% 
FORE Baiivic ciscsesseces 35% 61% 
PO Sis ose vaccelnee stele 35% 61% 
TN A con cae covicenaais 35 6% 
Jee. BSss. cccticygtcsevess 35% 61% 
FONG Des dus cccednenndesa 35% 61% 








Robbers recently cut a hole in the glass 
in the rear window of the Smith jewelry 
store at Dillonvale, O., and stole over $200 
worth of jewelry. 





THE JEWELERS’ CIRCULAR _ Ju.se 29, 1921, 


A E: . 














W.W WRINGS 
breathe the spirit 
of modern 

merchandising. 

. They make 
satisfied customers. 
T hey cost no more 
than ordinary ones. 


9? 


ar } “77>: “7 y 
Not merely good Sings ~ Jout ra Service / 
a ee of 2 & 





WHITE, WILE & WARNER 
BUFFALO, NY. 
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Hoosier Jewelers Hold Great Conclave 





About 150 Members and Guests of Indiana State Association Enjoy Hospitality 
of Michigan City During 14th Annual Convention—Many Novel Fea- 
tures Prominent in Two Days’ Session at Vreeland Hotel— 

New Officers Elected and Important Addresses Heard 














Micuican CITY, Ind., June 22—Many 
novel events were featured at the fourteenth 
annual convention of the Indiana Retail 
ewelers’ Association which closed here late 
yesterday afternoon. About 150 members 
and guests enjoyed the hospitality of this 
city for the two days. 

Members began to gather here on Sunday 
and through the courtesy of citizens here 
were given auto trips to interesting points 
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about this city, “the Gateway to the 
Dunnes.” It seemed that every one in 
Michigan City was just. as interested in 
making the visitors enjoy their stay as 
were the jewelers, who, led by Walter 
Mellor, provided one of the best social pro- 
grams ever. furnished at a State conven- 
tion. 
Monday’s Sessions 

The real work of the convention started 
with a get-together breakfast at 8:30 Mon- 
day at which about 50 were present and 
many of them took part in the discussion of 
the subject, “Does it pay to be active in 
community affairs?” This discussion was 
led by Frank Crebs, Frankford, who has 
always been active in the affairs of his city 
as well as in association affairs. The talks 
brought out the fact that many of the jewel- 
ers in the State play a prominent part in the 
affairs of their home towns. 

At 9:30 a. m., President Rindt called the 
convention together in the convention hall 
of the Vreeland Hotel, which was head- 
quarters of the association. He.introduced 
Rev. Frederick E. Hopkins, pastor of the 
First Presbyterian Church, who pronounced 
the invocation and asked Divine guidance 
and blessings for the deliberations of the 
sessions. 


The convention was welcomed to the city 
by Donald C. Ford, City Engineer, on behalf 
of the city administration, and Leon N. 
Kramer, of the Chamber of Commerce. 
These gentlemen complimented the showing 
made in their city and told how glad they 
were to be able to help entertain visitors 
during the hours they were not transacting 
business. After describing their beautiful 
city and its many places of interest, the keys 
to the city were turned over and before 
the two days were finished it was found 
that the keys to the city jail were included. 
This came in handy for Sam H. Sterchi and 
his wife, Terre Haute, who drove into the 
city without a license tag on their new 
automobile. 


In the absence of Frank Mayr, Jr., South 
Bend, Wayne Bigwood, Terre Haute, re- 
sponded and expressed the pleasure of all 
that they had the opportunity of enjoying 
the hospitality of the city and stated that 
judging from all previous conventions 
of the association he could assure them that 
they had not had the opportunity of enter- 
taining in their city a better bunch of busi- 
ness people than the jewelers and their 
friends. 

After a short time devoted to “know your 
neighbor” and general introductions of those 
present, the convention resumed business 
and the minutes of the previous meeting 
were read by Secretary Little and approved 
‘by the conventior. After announcing com- 
mittees, President Rindt delivered his an- 
nual address which was in part as follows: 


PRESIDENT RINDT’S ADDRESS 
Gentlemen of the Convention: 


I am taking the liberty of departing somewhat 
from the custom of my _ illustrious’ p-edecessors 
as well as from that of the presidents of other 
State Associations, in limiting the President’s ad- 
dress, which usually is in order at this time, to a 
few words of welcome and. greeting. 

There never was a convention time when we 
had so full a program and so much talent as we 
have. at. this’: meeting, and we must hurry. on. 

What. I might say about the business of ‘the 
past year, the present business conditions, and 
the prospects fcr the future, would be only to 


repeat what you have heard over and over. You 
no doubt have studied it yourselves, ‘you know 
your local conditicns, and the problems pecu- 


liarly ycur own, better than I can fore-sse them 
or fore-tell their solution. 


What your president and board of. directors 
have done during the past year to promote the 
Association and the welfare of its individual mem- 
bers, appear upcn the minutes, and can better be 
told by our secretary. Suffice to say, we have 
been awake, and alive to the demands of the 
times, and have contributed a full measure in the 
combined effort to lessen the weight of the ycke 
under which thé. Jewelers are compelled to opera‘e. 

We are particularly gratified in having with us 
at this meeting a gocdly number of travelling 
men, jobbers, and manufac'urers, We think it 
most fitting that you meet with us upon occasicns 
of this -kind, and we welcome you into the fullest 
fellowship and benefits of. our deliberations; we 
want ycu to be one of us; we want you take a 
part in all the business and social activities of 
the convention. 

You are the logical missionaries to preach the 
gospel of the association, By ycur tact ani en- 
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thusiasm. you’ cam influence many of yourcus- 
tomers out of the crabbed, narrow, old-time, un- 
business-like methods in which they have become 
rooted, -into the wider, ' broader-minded, more 
progressive business men which they should be. 

If you -make better merchants of us, we will 
make better salesmen of you. 

We need your co-operation and help -in- bring- 
ing into the Association, every jeweler in the 
State. We welcome you into the continued larger 
work and fellowship. of the Indiana Association. 

To the new members of our association, and 
to those who are meeting with us for the first 
time, we welcome you cordially into our ranks. 
We want you to feel you have always been one 
of us. We want you to get such a full measure 
of the benefits of attending your first convention 
that you will be eager to return to the next with 
an increased desire and capacity for not only 
absorbing but dispensing a fund of worth-while 
knowledge, that can only be gotten and given at 
meetings of this sort. 

Referring to your programs you will note there 
if not a single number upon it you can afford 
to miss. Let me urge upon you the importance 
of attending every meeting. Let us have the en- 
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couragement and enthusiasm of your. presence and 
attention at every session, and your co-operation 
in making this, our Fourteenth Annual Conven- 
tion, the biggest, best and most beneficial meeting 
we have ever. held. 

I thank’ you, 

The meeting was then adjourned to the 
dining room of ‘the hotel for a fish dinner 
provided by the Association. The -mem- 
bers were met in the lobby of the hotel by 
the Golden Roosters of Chicago, their band, 
candidates, etc., who joined them at the 
dinner and helped make things lively. 
When t!e meal was about complete Presi- 
dent Rindt. called on Walter Mellor, who 
welcomed the. Golden Roosters and ex- 
pressed his and the members’ pleasure that 
the Roosters had chosen this time and place 
for their Summer: outing and_ initiation. 
Several of the Roosters and candidates were 
called upon and expressed the pleasure felt 
by the organization with the .opportunity 
that had been given them to visit Michigan 
City and the convention. 

Cletus Endris, New. Albany, then led in 
the singing of songs which were printed in 
the program. It has often been said that 
President Rindt was the Jas. Whitcomb 
Riley of the Jewelry: trade and.when: these 
songs, all written by him, were sung, the 
vote was unanimous that his ability as a 
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poet was exceeded only by his goodfel- 
lowship. 


Among those of his songs sung were: 


Tune—“Autp Lanc SyNe” 
(With apologies) 
Lovingly dedicated by the author to the “‘Quick 
‘and Dead” ones in our Association. 
I dreamed I went to Paradise— 
I hope my dream comes true— 
Each man I met was right, you bet, 
A jeweler through and through, 
No fellow there who seemed to dare 
To be the least untrue. 
Each man I. met was right, you bet, 
A jeweler through and through. 


The streets were paved with purest gold, 
With platinum all ’round. 

Red rubies grew on every tree, 
And pearls rolled on the ground, 
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Run, run, run, 
Gone are the days, 
When we did engraving free; 
Gone are the days, 
When we worked without a fee. 
Gone from the earth, 
Yes, gone for evermore; 
We’ve been the goat so long that we 
Are sore, sore, sore. 


We're coming, we’re coming, 
We’re coming to our own; 

We’ve just begun to get the meat 
Instead of the bone. 

Gone are the days 

Of an endless guarantee, 

When we replaced 
Everything worn out, Scott free. 

Gone, gone for good, 
The custom’s out of line; 

Our wares were not intended 
To outlast all time. 
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ADDRESS OF MARGARET JORDAN 


The relation of ‘silverware to the jewelr 
is one that is not only constructive but of < he 
est potentiality, for it not only adds to es igh. 
counts receivable, but at the same time it de aa 
a relationship between the customer and the an 
that makes for good will and increased Piro 

After all the man behind the counter sells a 
thing more than a set of spoons, a tea. - 
silver platter, for what he really sells is 
standard of living in the family for w 
silver is purchased and a more choice developm 
of that intangible thing called “family life.” a 
of which grows family pride, for as humans a 
have pride in our possessions and the choicer the 
possessions the greater the pride. 7 

So the selling of silver gives atmosphere to the 
store that sells it, as well as background to the 
home life of those who buy it. 

There is always coming up in everyone's mind 
3 comparison oetween oviated ware and solid 

‘ 


Set, or a 
a higher 
hom the 
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While overhead great diamonds flashed, 
Suspended from the sky. 

To see a sight so wonderful 
Was well worth while to die. 


Each fellow wore upon his head 
A crown of yellow gold— 
*’Twas just as fine in quality 
As jewelry he had sold. 
Boys, take a tip; dreams oft come true 
Be careful what you sell 
For fear in heaven with the blest 
You'll fail at last to dwell. 
Oh! Man! Oh! Man!? 


Tune—“Otp Brack Jor” 


Note—Those lovers of “old time stuff” who have 
not changed their repair prices nor their policies 
since the “Days of Slavery,” will not be ex- 
pected to sing this requiem. 

Tickle your neighbor—he may be asleep! 

Gone are the days 
When crystals were ten cents; 
Gone are the days 
When mainsprings fifty pence. 
Gone from the bench, 
Yes, gone for evermore— 
Our watch repairs are still inclined 
To soar, soar, soar. 


They’re coming, they’re coming, 
Our work has just begun 
To make a million bracelet watches 


ie < 
by eed 
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We're coming, we’re coming, 
We’re coming now to know 

This custom should have been discarded 
Years, years ago. 

After a few announcements of the enter- 
tainment program the members adjourned 
and marched to the Court House, led by the 
Golden Rooster Band, and had pictures 
made of those present, which are shown 
herewith. 


Monpay AFTERNOON 


The first talk of the afternoon was given 
by Miss Margaret Jordan, who with Miss 
Mayo, representing President Taylor, of 
the Gorham Co., is doing research and 
educational work along the lines of silver 
selling. Miss Jordan, spoke at length in a 
very charming and interesting way and 
discussed the sterling silver business from 
many angles and brought out many help- 
ful suggestions for the consideration of the 
jewelers. Special emphasis was given to 
the possibilities of building up greater busi- 
ness in sterling silver in every store by edu- 
cating the public on the advantages and de- 
sirability of silver. 
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silver. You all remember the story of the old 
English butler polishing the silver in a family to 
whom he had recently been transferred. The 
perspiration was on his brow as he rubbed and 
rubbed and rubbed the silver. He finally said 
“You can rub and rub and rub, but you can’t 
make plated ware shine like solid silver.” 

When a family buys solid silver they buy some 
thing that is constantly appreciating in value— 
when they buy plated ware they have on their 
table for breakfast the following morning, should 
they use that ware, second hand silver; just that, 
for plated ware has no value in the assets of an 
estate, and that is always a good point to de- 
velop when showing a customer solid silver in 
contra-distinction to plated silverware. One is an 
investment; the other could hardly be placed in 
that class. 

With the new officers of the Gorham Co. came 
progressive policies and among the new policies 
is a desire to take the blue sky out of the selling 
of silverware and come down to basic facts and 
definite promises of what can be accomplished, 
for there is a great deal in that. 

The relation between the retail jeweler and the 
Gorham Co. has been very considerably heartened 
by the'new policy of the Gorham Co. in dealing di- 
rect with the retailer in recognition that one of 
his great needs is a direct line of communication. 
When a woman wants a silver service specially 
marked she wants it right off, and now the way ot 
communication is open, for any retailer who 
handles the Gorham products may get in cof 
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aver ith the Gorham factories and get 
se ccion and get immediate results. 
there. Taylor, the president of the Gorham Co., 
realizes that a straight line is the shortest distance 

een two points. One poin is the Gorham Co. 
ee other point is the retailer, and so there is a 
= ight line of communication which we hope 
— evil use constantly and with increasing 
pleasure and profit. , , 
' The building up of a silverware trade in a 
jewelry store is one of the most profitable ven- 
tures that a jeweler can undertake, for it not only 
adds prestige to his store, but dollars to his purse, 
with a stock that is constantly in demand and not 
subject to the style changes that jewelry must 
‘undergo. We want to do everything we can to 
help you sell Gorham products. The line of com- 
¢nunication is open, use it freely and be sure the 
Gorham interests will do their share and a little 
more, towards promoting more profitable and con- 
stant relations between the Indiana retail jewelers 
‘and the Gorham Co. 

At this point in the proceedings the re- 

quest of the Golden Roosters was granted 


and 20 minutes given them for a stunt. The 
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forth, including subjects like “charges on 
repairs,” “unfair competition,” “guarantees,” 
“co-operative advertising,” etc. The discus- 
sions were helpful and this feature was 
considered one of the best on the program 
from the point of real service to those pres- 
ent. 


This was fotlowed by an hour with “The 
Knights of the Grip.” Harper S. Rands- 
berg, of Indianapolis, was asked to preside. 
He told of the good that could come from 
a meeting of traveling men with the cus- 
tomers at a convention like this. None of 
the salesmen had brought their. samples. 
They came to visit and mingle socially and 
exchange ideas. He called-on several for 
short talks, and before the hour closed both 
retailers and salesmen felt they had a better 
knowledge of the other side than they get 
in their business dealings. 
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Theatre for a party and the men to.the Elks 
Club for a stag party. 


Tuesday’s Sessions 


The program of Tuesday started with a 
breakfast at 8 o’clock and this was largely 
attended notwithstanding the late - parties 
of the evening before. The subject for this 
breakfast was “Gifts that Last” and Fred 
G. Thearle, ‘Chicago, of the National Pub- 
licity committee, addressed the meeting. 
Mr. Thearle’s address was practically the 
same as given by him at the Illinois meet- 
ing and at the National Wholesale Jewelers 
convention at West Baden and published in 
THE JEWELERS’ CircuLar. Short talks were 
made by others present after which ad- 
journment was made to. the convention hall. 

Upon assembling in the hall Secretary 
Little read several letters and telegrams 
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chairs were pushed: back and a “square” 
roped off for the event which proved to be 
a boxing match between two of their candi- 
dates, Gus Weinfield and Howard Seebeck. 
These gentlemen certainly furnished real 
amusement for those present during their 
rapid five round fight and looked like bat- 
the scarred veterans when time was finally 
called. No detail of a prize fight was omit- 
ted. 


The regular business was then resumed 
when Joe Mazer, of Combs & Mazer, 
Omaha, delivered a talk on “Safety First.” 
Mr. Mazer has been connected with asso- 
ciation affairs for many years and is always 
ready with an interesting and instructive 
talk. In his discussion of this question he 
mentioned many things that should be 
avoided by the jeweler who wishes to see 
his business grow and prove successful. 

Next came the question box. Walter 
Mellor was called upon to conduct the dis- 
cussions. Slips of paper were distributed 
and some very interesting questions came 


The Banquet 

When the convention adjourned automo- 
biles were in waiting to take the members 
and friends to the State Prison where the 
banquet was to be served.. On the way a 
stop was made at the Country Club, where 
the ladies of the party had spent the after- 
noon, and they joined the party. All were 
marched through the great iron gates and 
through the prison yard to the large dining 
room, where only a short time before nearly 
2,000 long time prisoners had dined. Not- 
withstanding the place, the immaculate din- 
ing room, the wonderful food and the ser- 
vice given made everyone forget for the 
time where they were and a most delight- 
ful time was enjoyed. After the meal pre- 
pared and served under the direction of 
Warden Fogarty, President Rindt called the 
meeting together and introduced several 
speakers who talked in a pleasant and en- 
tertaining way until about 9 o’clock. 

Automobiles were in waiting and the la- 
dies of the party were taken to the Starland 


from members and others who had found 
it impossible to be present. 


A. W. Anderson, Secretary of the Amer- 
ican National Retail Jewelers’ Association, 
then talked for some time and told of the 
things that had been done for the jeweler 
by the united effort of our merchants as 
expressed in the organizations of the retail- 
ers, wholesalers and manufacturers. He 
pointed out the many benefits that had come 
to the trade in every branch and indicated 
many that are now under way. He ex- 
pressed the desire that the plan to put a 
field secretary to work next year would be 
endorsed by the Indiana association and 
indicated to the members the great good 
that would come to all by having a man of 
this kind visit the trade of the country and 
“sell” the association to those who could 
not be reached or rather convinced by cir- 
cular letters. He cited cases where per- 
sonal effort had completely succeeded where 
no results had been attained by mail. As a 
further help along this line he urged the 
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organization of district clubs in every state. 
Mr. Anderson was followed on the pro- 
gram by W. J. Hollenbeck, Chicago, who 
explained what has been done by the Jew- 
elers Research Bureau in connection with 
the work of the Harvard Bureau. As an 
auditor, Mr. Hollenbeck explained the sys- 
tems of stock keeping and accounting com- 
piled by the Bureau and urged every dealer 
to put this system to work in his store. 
President Rindt stated that he had given 
some thought to the matter of districts for 
the State and presented maps and a chart 
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to indicate the result of this thought. He 
proposed to divide the State into nine dis- 
tricts with a chairman in each district and 
make him responsible to the association for 
results in the districts. He told of the bene- 
fits of an organization in his vicinity and 
explained how well the personal contact 
works. His plan was heartily endorsed and 
the meeting instructed the succeeding offi- 
cers to proceed as soon as possible to work 
out the detail and get the plan in operation. 

After a short talk by Louis Otto on mat- 
ters that were before the National conven- 
tion at Louisville last year, President Rindt 
announced that the meeting would adjourn 
to the dining room for the banquet and that 
the final business session would be held 
there at the conclusion of the banquet. 

When the coffee had been served the 
president called for the report of Secretary 
Little. In his report he told of ‘what the 
officers had done during the year that had 
just closed and indicated that more could 
be accomplished if there was more co-oper- 
ation on the part of the members. He then 
gave a detailed report of the finances of the 
association and a report of the membership. 
His report showed that six new members 
had been added during the year and seven 
had been lost by death or retirement from 
business. The net paid membership at this 
time being 141. Members who had died 
during the year were: Ernest Horning, 
Terre Haute; Bert Raynes, Clinton, and 
H. T. Coffin, New Castle. 

After the report of the treasurer, George 
Beach, of Valparaiso, the report of the reso- 
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lution committee was read by the Chair- 
man, Walter Mellor. After a few changes 
and corrections the resolutions were adopt- 
ed as follows: 

The Resolutions 


We, the members of the Indiana Retail Jewelers’ 
Association in Convention assembled at the Vree- 
land Hotel, Michigan City, Ind., June 19th, 20th 
and 21st, hereby give voice to the following senti- 
ments and declarations. 

RESOLVED that we protest most vigorously against 
any discriminatory tax being laid against jewelry 
and kindred goods and strongly urge that pro- 
found and full consideration be given to the rec- 
ommendations of the Jewelers War Revenue Tax 
Committee, Mr. Meyer D. Rothchild, chairman. 

* * 


RESOLVED that we commend the Valparaiso 
University for its interest shown in its vocational 
department in establishing a horilogical school for 
the education of pupils in the watch-making and 
kindred professions and recommend the recogni- 
tion of their efforts by a letter from our secre- 
tary containing the above resolution. 

* * * 


ReEsoL_vep that we endorse the Research Bureau, 
the Up-holding Fund, the Jewelers Vigilance Com- 
mittee, the American Fair Trade League, the 
National Jewelers Publicity Association, as we are 
appreciative of the service rendered and sincerely 
thank the gentlemen giving their valuable aid in 
these movements. 

* * * 

RESOLVED that we commend the National Jewelers 
Mutual Fire Insurance Co. and recommend it to 
all jewelers. 

* 

ReEsoLvep that we thank the ladies who are in 
attendance at this convention and are pleased to 
note the increasing number and strongly recom- 
mend that all members be urged to bring their 
wives and families to future conventions. 

. 7 * 

RESOLVED that we commend the trade press for 
their interest shown in the association movement 
and strongly urge the co-operation of all jewelers 


with them, 
* * a 


REsoLvep that in the death of Colonel John L. 
Shepherd this asscciation lost one of its dearest 
friends and co-workers and recommend that a 
page of our records be set aside in memoriam of 


him, 
* * * 


ReEsotvep that we sincerely thank the manage- 
ment of the Hotel Vreeland, the Chamber of Com- 
merce and its efficient corps of workers, the 
jewelers of Michigan City and each and everyone 
who assisted in any manner in making this con- 
vention the success it has been. 

* * * 


Resotvep that we extend to Warden E. J, 
Fogarty our sincere thanks and appreciation of the 
delightful entertainment afforded this organization 
and its guests and request that the secretary write 
a personal letter to him embodying this resolution, 

* * * 


ReEsoL_vep that we endorse the service charge on 
all gold filled watch cases. 
* * 


* 


ReEso._vep that we oppose all guarantees in which 
a time limit is fixed and strongly recommend that 
the only guarantee should be the guarantee of 


satisfactory service. 
* * 


ResoLtvep that we approve the resolution pend- 
ing in the National Association regarding the rais- 
ing of annual dues to $5.00 per annum beginning 


January Ist, 1922. 
* * * 


RESOLVED that we endorse the plan of organizing 
district clubs as outlined by our State officers and 
recommend the co-operation of all jewelers in each 
district. 

The Committee on Resolutions was com- 
posed of Wayne Bigwood, Henry H. Bishop, 
Geo. F. Beach and Walter H. Mellor. 

The nominating committee then presented 
its report through the chairman, H. H. 
Bishop, and this report was enthusiastically 
and unanimously adopted. The officers who 
will direct the affairs of the organization 
for the ensuing year are: President, Ed. O. 
Little, Auburn; Ist vice-president, Wayne 
Bigwood, Terre Haute; 2nd vice-president, 
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Le Roy Clauer, South Bend; 
Ralph Roessler, Marion; treasurer, Geora, 
Beach, Valparaiso. The members Fag 
tive committee are: Wm. Rindt, Rickson: 
Fred Baldwin, Gary; Andy Arion New 
Albany; Frank Crebs, Frankford: os 
Cecil Litschert, Winchester. ’ 

The place and time of the next meeti 
was left to the officers and members of me 
executive committee. 

President Rindt then announced that the 
convention would close with a few talks 
Joe Mazer acting as toastmaster. ‘ 

Mr. Mazer stated that he first desired to 
pay a tribute to the memory of Col, Shep- 
herd, which he did in a very impressive way 
telling many incidents of the Colonel’s life 
to illustrate both the serious and happy 
sides of his nature. He recited the poem 
written by Col. Shepherd some few years 
ago, after which a standing tribute to the 
memory of the “jewelers’ friend” was given, 


Secretary 


THE MAN WHO WILL TAKE MY PLACE 
Here’s to the man who will take my place 
When you’ve forgotten me; 
Who will finish the work I’ve tried to do 
The end of which I’m never to see— 


~ 
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I wonder what kind of a man he will be. 
I wish I might clasp his hand, 

And tell him the work we are trying to do 
In a way he’d understand; 

For I fought your battles fair and square, 
And did my very best; 

And traveled many thousands of miles, 
And never asked for rest, 

But when at last the fight is won, 
And your troubles are at an end 

I ask you to remember then 
I was the Jewelers Friend. 

Then when your work of life is o’er, 
And you enter the promised land, 

I'll be the first to meet you there 
And clasp you by the hand. 

The Colonel. 


Frequently during the convention Mr. 
Mazer and President Rindt had resorted to 
Biblical reference to illustrate a point and 
considerable difference of opinion had arisen 
as to the correctness of some of the quota- 
tions. After explaining this Mr. Mazer: pre- 
sented to Mr. Rindt a leather covered copy 
of the Bible and asked him to come to the 
next meéting better prepared. 

President Rindt replied in a very humor- 
ous and sarcastic manner which was ef 
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‘oyed very much by those present. +The 
yerbal contest was later compared by one 
of the speakers with the prize fight held the 
at ot the ladies present were then 
called upon by Mr. Mazer, who in’ each 
case indicated them by the pet name given 
them by their husbands. 

“Daddy” Swartchild, who recently cele- 
brated his 75th birthday, but who still re- 
mains one of the boys and a favorite with 
the ladies of the convention, was called 
upon. Mr. Swartchild believes that jewel- 
ers should take their wives into the ‘business 
enough so that they know what is being done. 
That they should have the fullest confidence 
in business matters, and he assured the 
jewelers that greater success will come to 
the man who consults his wife on matters 
pertaining to their business and told of 
cases where, without this knowledge, the 
family would have been left “poor indeed” 
if the wife had not had the knowledge and 
experience to continue the business. He 
closed his talk with a few words about the 
repair business and how the jeweler should 
conduct this important part of their busi- 
ness. 

(Mr. Swartchild’s address appears on 
page 133 of this issue). 

Mr. Mazer then asked the newly elected 
president to say a few words. Mr. Little 
thanked the organization for the honor they 
had conferred upon him and assured them 
that his best efforts would be given to make 
the work of the association a success. He 
asked all the members to help him. 

The toastmaster then stated that the next 
speaker would be the last on his program 
and after stating that dinners started with 
soup and ended with pie, called upon Claud 
Wheeler, western representative of THe 
Jewevers’ CircuLar, formerly secretary of 
the American National Retail Jewelers’ As- 
sociation, who expressed his continued in- 
terest in retail jewelers’ association affairs. 

The members then stood and sang an- 
other Rindt production, 


Tune—“Titt We Meet AGAIN” 


Smile the while we say to each adieu, 
May your skies be cloudless, bright and blue; 
May no sorrow come to you 
As you move along life’s. pathway. 
Social meetings pass so pleasantly, 
Hearts and hands are joined in Jewelry. 
So think of us, we'll think of you 
Till we meet again, 


One of the most successful State con- 


ventions ever held then adjourned and an 
hour or two was spent in saying good-byes. 


The Roster 


S. Steinberg, La Porte, Ind. 

Ralph Roessler, Marion, Ind. 

E. G. Dolson, Valparaiso, Ind. 
Fred L. Baldwin, Gary, Ind. 
William J. Rooda, Gary, Ind. 
Walter G. Riley, Gary, Ind. 

Max Nassau, East Chicago, Ind. 
Mrs. Max Nassau, East Chicago, Ind. 
Harry Reiter, Michigan City, Ind. 
John W. Garman, Ft. Wayne, Ind. 
William H. Rindt, Richmond, Ind. 
Mrs. Pitzele, East Chicago, Ind. 

A. J. Irion, New Albany, Ind. 
Catherine Becks, Michigan City, Ind. 
Geo. F.. Beach, Varparaiso, Ind. 
Edw. P. Fasnacht, Peru, Ind. 

Mrs. Edw. P. Fasnacht, Peru, Ind. 
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H. H. Bishop, Indianapolis, Ind. 

G. V. Brown, .Flora, Ind. 

Christine Becks, Michigan City, Ind. 
Henry. N. Leist, New Albany, Ind. 
Louis H. Irion, New Albany, Ind. 
Fred Moltz, Valparaiso, Ind. 

Frank S. Crebs, Frankfort, Ind. 

W. H. Mellor, Michigan City, Ind. 
Mrs. W. H. Mellor, Michigan City, Ind. 
Marion Mellor, Michigan City, Ind. 
H. P. Tourner, Bloomington, Ind. 

L. O. Trump, Churubusco, Ind. 

H. L. Werner, Culver, Ind. 

Mrs. E. O. Little, Auburn, Ind. 

Miss Marie Otto, Crawfordsville, Ind. 
Louis W. Otto, Crawfordsville, Ind. 
E. O. Little, Auburn, Ind. 

Walter V. Ghisten, Chicago, III. 
Frank B. Wesker, New Castle, Ind. 
G. Jessen, Rennssalear, Ind. 
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Lee F. Dresser, Michigan City, Ind. 
Mr. Carl Meakins, Michigan City, Ind. 
John Erickson, Michigan City, Ind. 
Russell Weaver, Michigan City, Ind. 
A. W. Levy, Chicago. 

Mrs. M. A. Atz, Chicago. 

M. A. Atz, Chicago. 

Gus Weinfeld, Chicago. 

Ted Fidler, Chicago. 

Milton C. Hess, Chicago. 

F, A. Moran, Chicago. 

W. M. Scott, Chicago. 

Martin F. Lenz, Chicago. 

H. T. Pierik, Chicago. 

J. H. Wagner, Chicago. 

Arthur J. Oppenheim, Chicago. 
Clarence Thompson, Chicago. 

Paul Gruen, Chicago. 

Oliver M. Artes, Chicago. 

E. Stern, Chicago. 

J. Arthur Connor, Chicago. 

John B. Warren, Chicago. 

K. F. Hillard, Meriden, Conn. 
Sam Amberg, Chicago. 

J. Wm. Thorson, Chicago. 

Paul Anderson, Chicago. 

Cecil R. Litschert, Winchester. 
Mrs. Cecil R. Litschert, Winchester. 
R. H. Ruttan, Chicago, III. 

H. W. Hofmann, Indianapolis, Ind. 
Lon Richards, Chicago. 
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Joe Stein, Chicago. 

H. C. Graffe, Chicago. 

G. A. Simmons, Chicago. 

Otto Luberman, Chicago. 

Henry L. Rose, Chicago. 

M. Silverburg, Chicago. 

J. E. Evan, Chicago. 

Albert L. Ellbogen, Chicago. 

H. C. Niss, Chicago. 

F. A. Haller, Chicago. 

John Freidland, Chicago. 

Hi Long, Chicago. 

Roy H. King, Chicago. 

Geo. W. Cureton, Chicago. 

J. C. Peterson, Chicago. 

C. P. Dungan, Chicago. 

Geo. G. Gubbins, Chicago. 

E. L. Imhoff, Chicago. 

F, N. Whitney, Chicago. 

R. A. Thompson, Chicago. 

Jos. W. Heckman, Chicago. 

O. V. Heckman, Chicago. 

W. C. McKee, Chicago. 

Lester Lawrence, Galesburg, III. 
Mrs.'H. J. Ransberg, Indianapolis, Ind. 
David C. Miller, South Whitley, Ind. 
Mrs. David C. Miller, South Whitley, Ind. 
Ben Hageman, Chicago. 

Mrs. B. J. Hageman, Chicago. 

Mrs. Lester Lawrence, Galesburg, III. 
Lester Lawrencé, Galesburg, III. 
Harper J. Ransberg, Indianapolis, Ind. 
Herman C. Stern, Chicago. 

Claud Wheeler, Chicago. 

Jos. Mazer, Omaha, Nebr. 

A. W. Anderson, Neenah, Wisc. 
°H. L. Seebeck, Chicago, Ill. 

S.. Swartchel, Chicago. 

Robert Koeber, Ft. Wayne, Ind. 
Mary Koeber, Ft. ‘Wayne, Ind. 
Herbert S. Mosher, Chicago. 

Cletus Endris, New Albany. 

Le Roy, Clauer, South Bend. 

Ralph Van Horn, South Bend. 

Sam H. Sterchi, Terre Haute, Ind. 
George Fleming, Chicago. 

Wayne Bigwood, Terre Haute. 








YOUTHFUL BANDITS 


Three Boys Hold Up and Bind Chicago 
Jeweler and Escape with Loot 
Worth $3,000 


Cuicaco, June 23—The “youthful bandit” 
seems to occupy the stage in Chicago these 
days. For the fourth time recently young 
boys have rushed into jewelry stores and 
successfully held up the owner. 

The most recent case was yesterday when 
three young bandits hurriedly entered the 
store of H. Behrens, 3031 Lincoln Ave., 
and succeeded in getting about $3,000 worth 
of jewelry and diamonds. Mr. Behrens, 
who was at the bench working on a watch, 
was covered with revolvers and. ordered to 
the rear of the shop where they bound 
him with ropes and proceeded to loot the 
store. 

Valuables were taken from the cases, safe 
and display windows. The boys then rushed 
to the street where a companion awaited 
them in a large touring: car. 

When. Behrens succeeded in freeing him- 
self he gave the alarm and, the description 
of the thieves was flashed to all. stations 
and neighboring towns but their escape 
seems to have been complete. 
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DEATH OF COL. C. H. CASE 





Prominent Hartford Jeweler Passes Away 
Suddenly Following an Attack of 
Pneumonia 


Hartrorpv, Conn., June 24.—Colonel 
Clayton H. Case, for more than 50 years 
a jeweler in this city; senior past com- 
mandant of the Putnam Phalanx, a 
veteran of the Civil war and an old-time 
Indian fighter; active for years in fra- 
ternal organizations, died at his home, 
493 Prospect Ave., this morning. 

He had been ill a few days more than a 
week with pneumonia, but his illness 
was not generally known by his large 
circle of friends and his death came as 
a great shock. 

Although Colonel Case retired from 
active business about two years ago, 
he had been about the same as usual 
up to the time of his final illness and 
hardly a day passed that he was not 
down town, and spent some time at the 
Hills block, where he had retained a 
desk. His erect figure, soldierly bear- 
ing and smiling face were familiar to 
hundreds. 

Clayton H. Case was born in Hart- 
land, September 10, 1840. He was a 
son of Horace and Louisa (Blakeslee) 
Case. His early boyhood was spent on 
the old Case farm in Hartland and later 
he attended Williston academy, East- 
hampton, Mass. 

In the Civil war he enlisted in the 
Tenth regiment, Connecticut volunteers, 
becoming a member of the regimental 
band. After his service in the Tenth 
Connecticut, he went to California by 
water to the Isthmus of Panama, cross- 
ing the Isthmus and going up the Pacific 
coast to California where he enlisted in 
the 14th United States infantry. The 
next two years he was in Arizona and 
other border States and engaged in much 
Indian fighting: Two years were passed 
in the 14th regiment. He then came 
east and spent some time in New York 
city. He visited Hartford and decided 
to establish himself in the jewelry busi- 
ness here. 

It was in 1868 that Col. Case started 
his first retail ‘jewelry store in Hartford 
at what was then 553 Main St., opposite 
the Sigourney House, and which build- 
ing is now occupied by a gent’s furnish- 
ing concern and is known as 1149 N. 
Main St. Mr. Case conducted the busi- 
ness himself and hired no clerks. The 
store was about 18 feet by 12 feet, and 
he sold watches and jewelry, but no 
diamonds. 

Business continued in a satisfactory 
manner at the first store, but Mr. Case 
thought he would like a more central 
location, so in 1871 he opened a store at 
10 Asylum St. in the old Catlin building, 
since torn down and replaced by the 
fireproof Hartford-Aetna National Bank 
building at the corner of Main and Asy- 
lum Sts., now called the finest site in the 
State of Connecticut. 

Until 1881 Mr. Case remained at the 
Asylum St. location, and then he opened 
a big store on the ground floor of the 
Hills Block, 851 Main St. Here he con- 
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sidered the store fixtures and stock 
worth in the neighborhood of .$85,000. 
He employed 14 clerks and was at the 
height of his success as a retail jeweler. 
He held an auction of his stock, but on 
advice of friends he was persuaded to 
continue in the jewelry business and 
keep his mind active. So he went up- 
stairs over his old store location in the 
Hills Block and leased three large rooms. 
Here he continued to conduct his jewelry 
business. 

In 1910 Colonel Case toured the world 
on the steamship Cleveland, a long and 
expensive journey, but he felt that he de- 
served the change as he had prospered 
in business. He has been in every State 
in the Union and has visited Japan, China, 
Cuba, British Columbia, Central Amer- 














THE LATE COL, C. H. CASE 


ica, South America, Manila, Java, Ceylon, 
Port Said, Naples, Persia, England, 
France, India and Germany. 

For eight years he was on the staff of 
the colonel of the Ist Infantry, C. N. G,, 
and became the youngest major of the 
Putnam Phalanx at the age of 35 years. 
He served on the staff of Governor 
Loren A. Cooke at the time of the 


Spanish-American War, and had the 
rank of colonel. Fifty years ago he was 
a member of Colt’s armory band. ‘He 


was a member of the Robert O. Tyler Post, 
G. A. R., the Army and Navy Club of 
Connecticut, the Roanoke Association of 
New York, the Sons of the American 
Revolution, the last charter member of 
Crescent Lodge, Knights of Pythias, 
Charter Oak Lodge of Odd Fellows, 
Sphinx Temple, and was a 32nd degree 
Mason. Colonel Case had given many 
talks in this and other cities on his trip 
around the world, when he took a total 
of 1,300 pictures. 

Colonel Case leaves a daughter, Mrs. 
Samuel A. Fiske of Berlin, and two 
grandchildren, Victoria W. Fiske and 
Samuel A. Fiske, Jr. Dwight S. Case 
of this city is a brother. Another 
brother, Frank A. Case of Torrington, 
died May 22 last. Herbert B. Case, who 
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was killed by robbers in ' ie 
in September, 1914, was a brosrkhamaed 
The funeral will be held at hi 
home Sunday afternoon at..3 an 
daylight saving time. The Rev, go 
A. Fiske, pastor of the Berlin Cone 
gational church, his son-in-law wae 
duct the service. Washington er 
mandery, Knights Templar, will rs 
part in the committal service at S re 
Grove cemetery. Honorary bearers ai 
represent various organizations, . 











Death of Charles W. Tuttle 

Provinence, R. I. June 25— 
Warren Tuttle, ees z Ree 
stones, taxidermist glass supplies and a 
linery ornaments, including jet work bend 
etc., at 21 Eddy St., this city, died at = 
home, 206 Lexington Ave., on Thuredes 
in his 66th year. He had been j : 
health from a complication of aij ce 
‘ of ailments jp. 
cidental to heart trouble for nearly seve 
years, but had been able to attend to hig 
— until about five months ago, since 
which time he has to hi 
sc been confined to his 

He was the son of Charles D. and Losin 
Tuttle and was born in Providence, May 20 
1856, and received his education in the pub 
lic schools of this city and at Pawtucket 
R. I. In 1867 his father be vs 

s gan to manu- 
facture glass specialities, including imita- 
tion precious stones for jewelers’ use, in 
Attleboro, Mass., being the pioneer of the 
latter line of work in the United States, 
Prior to introducing this line of glass goods 
he was a goldplater in Providence, doing 
an extensive business therein. After a few 
months Mr. Tuttle removed his imitation 
stone. plant and laboratory. to, Pawtuekgt, 

Upon leaving school the son entered his 
father’s factory and was given a thorough 
training in all the intricacies of the business. 
He took special courses in chemistry, and 
studiously read everything he could secure 
that had reference to the production of 
colored or art glass, and before the death 
of his father, Nov. 14, 1883, he had at- 
tained a proficiency that was recognized 
not only in this country but abroad, and 
had brought prominence to the concern. 

At the death of his father, Mr. Tuttle 
took over the business, and after remaining. 
in Pawtucket until 1892 he removed his 
plant to this city, locating in the Billings 
block, 21 Eddy St., which had just been 
completed on the site of the big Aldrich 
House fire. He has occupied the same 
quarters ever since, although increasing the 
plant and facilities so that his place is 
equipped with all the modern machinery 
and appliances for the production of his 
various glass specialities. 

During the World War his plant. was 
driven to its capacity in producing large 
quantities of imitation stones of all kinds 
for the jewelers, to take the place of the 
usual stocks imported from France and 
Germany and other of the European coun- 
tries that were involved in the great con- 
flict. 

Mr. Tuttle was essentially a home man 
and devoted himself entirely to his business 
and his home and was not affiliated with 
any social or fraternal organizations, with 
the exception of Providence Lodge of Elks. 
He is survived by his widow. 
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DEATH OF ISAAC N. HUNT 


‘ontown, Pa. Jeweler Succumbs to an 
wet" ‘pank of Acute Indigestion 


Uniontown, Pa., June 22—News of the 
sudden death of Isaac Newton Hunt of the 
frm of Wm. Hunt’s Sons, of this town, 
a New Market, Va., on June 16, was re- 

‘ved here by his many friends with much 
a Mr. Hunt died of acute indiges- 
tion, with which he was ‘seized about 4 
o'clock in the afternoon. ; 

Mr. Hunt had gone with Mrs Hunt on 
a motor trip down the Shenandoah valley, 
with an exploring tour of the famous Luray 
Caverns, Va., as their objective. Mr. Hunt 
had not complained of illness and his seizure 
while in the cave was a very sudden one. 
Tom .Watt was driving Mr. Hunt’s car 
and assisted Mrs. Hunt in getting instant 
medical attention. Mr. Hunt died, however, 
about 4 hours later. 

Mr. Hunt would have been 59 years of 
age on June 23, dying just one week before 
his birthday. He was the eldest son of the 
late William Hunt, one of Uniontown’s first 
jewelers, and with his brothers, the late 
Robert Hunt and Benjamin Hunt, who sur- 
vives, succeeded their father in the jewelry 
business in West Main St. As a business 
man and a citizen Mr. Hunt enjoyed a 
reputation and acquaintance that makes his 
death regretted sincerely by a host of 
friends. 

In addition to his widow, who was Mrs. 
Emma Maust Anderson prior to their mar- 
riage two years ago, Mr. Hunt is survived 
by the following brothers and sisters: Ben- 
jamin Hunt, Uniontown; Mrs. Charles F 
Hagan, Uniontown; Mrs. John J. Scheick, 
Uniontown; Mrs. May Beeson, Uniontown; 
Mrs. William Marstellar, Uniontown; Mrs. 
George Evans, Uniontown; Mrs. Sarah 
McAdams, Pittsburgh; Mrs. Margaret 
Murray, Miami, Fla., and Mrs. Fred Hale, 
Leeds, S. D. 


regret. 








Physician Dies from Infection Received 
While Operating on Child of Phila- 
delphia Jeweler 


PHILADELPHIA, June 26.—A most unsual 
tragedy followed the death of Kathryn 
Moss, six-year-old daughter of Harry 
Moss, of the retail jewelry firm of Starr 
& Moss, whose death from an attack of 
acute appendicitis was mentioned in last 
week’s Philadelphia notes of THE JEWELERS’ 
CIRCULAR. 

An infection resulting from pricking his 
finger with a needle while operating upon 
the child caused the death on June 21 of 
Dr. J. H. Hartwell, 48 years old, of 3302 
Broad St. 

Kathryn Moss became ill on June 12 and 
her father summoned Dr. Hartwell. The 
surgeon operated the same day in the 
Anderson Hospital, 1711 Green St. It was 
a much infected appendix. The doctor 
wore rubber gloves but a needle penetrated 
the rubber and punctured his hand. He 
felt the slight puncture and realized that to 
save his own life he should stop at once 
and treat the injury. As against that he 
weighed the chance of saving the child and 
continued the operation to completion. 

The following Sunday ‘Kathryn told 
her father “I feel so much better, Daddy,” 
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but on the following Monday she died. 

Dr. Hartwell’s death occurred less than 
two weeks afterwards. He was a graduate 
of Medico-Chirurgical Hospital and was on 
the staff of the Anderson Hospital and the 
National Stomach Hospital. 








Rhode Island Manufacturers Working for 
Adequate Tariff on Jewelry 


ProvipENCE, R. I., June 25.—The Rhode 
Island and Massachusetts delegations in 
Congress have literally been swamped with 
letters and telegrams in the last few weeks 
from the manufacturers of jewelry and 
kindred industries in Providence, the Attle- 
boros and other manufacturing jewelry cen- 
ters urging the members to use their influ- 
ence in securing action on the part of the 
House Ways and Means Committee placing 
a duty on jewelry importations. 

The Rhode Island jewelry manufacturers 
have been telling members of Congress that 
they could not hope to survive the compe- 
tition that would be offered by Germany and 
the other European countries in face of 
lower production costs, without an adequate 
rate of duty on imports from such coun- 
tries. The Ways and Means Committee 
are cognizant of their requirements and ex- 
press themselves as willing to accede to 
the jewelers’ requests. 

Under the proposed American valuation 
plan the invoice prices on jewelry—the 
prices at which the foreign manufacturers 
sell their wares to the American importers 
—will be disregarded entirely. Now the 
duty is assessed on the actual foreign sell- 
ing price. . This has given the opportunity, 
it is claimed, to dishonest exporters and im- 
porters to undervalue the imported goods, 
defraud the government of its revenues and 
lower the degree of: protection to our own 
manufacturers.. Under the. new~ method 
duty will be assessed on all foreign im- 
portations on the basis of the value of simi- 
lar or comparable goods manufactured in 
the United States as offered for sale in the 
principal markets of the United States in 
wholesale quantities. 

It was stated to the members of Congress 
that German competition would force the 
closing of a number of American jewelry 
factories. It is believed that the proposed 
protection will preclude this and yet per- 
mit the entry of foreign goods in normal 
competition. 








Unusual Exhibit of Silver at Evanston’s 
“County Fair” for Charities 

At the “County Fair” given recently 
by the women of Evanston, IIl., to aid 
several charities, the Gorham Co. had a 
booth arranged as a dining room with 
17th Century tapestries on the walls, 
buffet, serving and side tables of rare old 
mahogany and a central table completely 
and correctly set with a handsome silver 
dinner service. A center-pole of shaded 
larkspur and other old-fashioned garden 
flowers, in a silver basket, gave the 
necessary touch of color to complete the 
artistic arrangement. 

Instead of roping off the enclosure, as 
is usually the case with such a display, 
the space was left open so that visitors 
might walk right in, as they would go 
-into a neighbor’s home, to admire the 
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silver and chat with the hostess, who 
answered questions and told something 
of the history of the various designs, of 
silverware and discussed the proper set- 
ting of the table—much to the delight of 
various housewives who seemed uncer- 
tain about the correct use of such silver 
as appears only on state occasions in 
most families. 

This booth of Gorham silverware was 
one of the most popular exhibits at the 
fair and aroused an astonishing amount 
of interest. Several told the hostess that 
some friend had urged them to be sure 
and see it and a great many women ex- 
pressed their delight in being able to 
examine the silver and at the same time 
see how it would actually look in a 
home. 


As upwards of 20,000 visitors came to 
the fair from Chicago’s rich and fashion- 
able North Shore suburbs, this oppor- 
tunity of stimulating the interest of po- 
tential silver buyers was a most unusual 
one. The exhibit was engineered by 
Miss Marguerite Walker Jordan and 
pt Gertrude Mayo of the Gorham 
staff. 








Creditor Starts Bankruptcy Proceedings 
Against Schleimer & Snyder, New York 


An involuntary petition in bankruptcy was 
filed against Jacob Schleimer and William 
Snyder, doing business as Schleimer & 
Snyder, dealers in diamonds and jewelry, 
122 Suffolk St., in the United States Dis- 
trict Court, New York, last Wednesday. 
The only petitioning creditor is Geadelie 
Gaier, who holds a claim for $1,139.26. 

The alleged bankrupts, according to the 
petition, have assets of $1,000 and liabilities 
amounting to $5,000. It is further alleged 
in the petition that the concern transferred 
and concealed merchandise worth $5,000 and 
made preferential payments amounting to 
$2,000 while insolvent. Continuing the peti- 
tion sets forth “that on information and be- 
lief, for the purpose of concealing the true 
condition of their financial condition and 
for the purpose of concealing the assets of 
the alleged bankrupt, William Snyder, one 
of the alleged bankrupts, made a claim on 
June 17, 1921, that he was robbed at the 
place of business of the alleged bankrupts 
of diamonds and jewelry of the value of 
$30,000. That upon investigation made by 
the police department of the city of New 
York and from various other sources, your 
petitioner has been informed that said 
alleged robbery is false and untrue.” 

On the same day the petition was filed 
Judge John C. Knox appointed Henry Cap- 
lan receiver under a bond of $1,000. 

As stated in these columns last week, 
Mr. Synder reported to the police on Friday, 
June 17, that during the absence of his 
partner, Mr. Schleimer, who occupies part 
of the office at 122 Suffolk St., as a dentist, 
two men came into his place of business 
and after knocking him unconscious stole a 
tray of rings and a wallet of loose diamonds 
worth $30,000. A description of the men 
who Mr. Snyder claims held him up was 
given to a JEWELER’sS. CIRCULAR reporter, 
who was also told that the only clue left 
by the alleged bandits was a part of a cuff 
button. 
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WATCH OUT FOR HER 





Jewelers Warned Against Stout Blonde Who 
Passed Bogus Check Upon Brooklyn 
Jewelers 


Jewelers throughout Greater New 
York and vicinity are warned to be care- 
ful in dealing with a woman who has 
been operating during the past few weeks 
and offering worthless checks in return 
for jewelry. When last heard of she was 
operating in the vicinity of Williams- 
burg, Brooklyn, where at least one jewel- 
er, Henry O. Arnzen, 269 Broadway, fell 
victim to her cleverness. 

According to Mr. Arnzen, the woman 
called at the store Saturday night and 
asked first to see some wedding rings. 
She intimated that she had previously 
purchased in the store and Mr. Arnzen 
thought that her face was familiar and 
did not doubt the statement. The wom- 
an was well dressed, talked in a well 
modulated voice, seemed intelligent and 
refined and gave no intimation of any- 
thing that would cause suspicion to be 
attached to her actions. 

After purchasing a ring for $4, she 
looked at other articles and picked out 
a few things amounting in all to $25 
which she asked to have sent to her 
home. She gave her name as Mrs. 
Stubbe and said she lived at 360 Hart 
St. Finding that she did not have 
enough cash in her purse to pay the bill, 
she offered Mr. Arnzen a check for $35 
made out to “cash” and he finally con- 
sented to accept this, giving her the $10 
in change. 

Monday, he learned from the bank that 
the check was worthless and on going to 
the address given by the woman found 
no one by that name there, but found 
the location being one where a building 
was being torn down. 

Mr. Arnzen describes the swindler at 
about 35 years old, five feet six inches 
in height and quite stout, weighing prob- 
ably 230 pounds. She is good looking, 
has a very fair complexion and was 
dressed neatly in Summer clothing and 
a large hat. The woman, he said, was a 
pleasant talker but not at all effusive 
and had a manner that seemed straight- 
forward and direct. On the finger of her 
left hand, she wore a large cluster ring 
which probably had imitation diamonds, 
while on her right hand she had a 
domino ring. 

As Mr. Arnzen did not deliver the 
jewelry picked out, he is out the $4 ring 
and the $10 change he gave for the check. 
This is his first experience at being 
“stung” by this class of swindler in his 
long career in this section of Brooklyn. 

From the description, this woman is 
believed to be the same one who early 
this month passed a worthless check on 
H. Kieselstein, a jeweler at 245 E. 59th 
St. On her visit to the Kieselstein store 
this woman was accompanied by a young 
man who nosed as her son. As stated in 
the June 8 issue of THe JEWELERS’ Crir- 
CULAR, the woman got away with a $52 

. diamond ring, a pearl necklace costing 
$16 and $7 in cash in return for a bogus 
check drawn on the 125th St. branch of 
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the Corn Exchange Bank, New York. 
Several days after the publication of this 
story the jeweler picked out a photo- 
graph of the woman who he claimed 
had swindled him and also a likeness of 
the young man who accompanied her. 
They were identified as the pair who 
were arrested in Baltimore, Md., late last 
April, after working a similar scheme on 
a jeweler and other merchants in that 
city. When the case came up for hear- 
ing, however, the pair were dismissed 
because the complainants failed to press 
the charges. 








JUMPS BAIL BOND 


Man Arrested on Robbery Charge Fails to 
Appear for Trial—Has Long 
Criminal Record 

Hartrorp, Conn., June 25.—With nota- 
tions of a criminal record covering the 
back of his “gallery” picture in local 
police headquarters, Albert Noether, alias 
“Steadman” and a dozen other cogno- 
mens is supposed to have decided it 
would be folly to appear in police court 
to-day so he forfeited a bond of $2,000. 
Noether, who is known to the police in 
all parts of the country, was arrested by 
Detective Sergeants Edward J. Langrish 
and Charles J. Hallissey a week ago for 
alleged theft of a diamond ring valued 
at $400, the property of J. Fred Bitzer, 
Pearl St., jeweler. Noether was taken 
into custody on suspicion by the Water- 
bury police on information obtained from 
the local authorities. When arrested in 
the Brass city a large quantity of jewelry 
was found in his possession. The jewelry 
was sewed up in the lining of his under- 
clothes. He declared that he bought the 
stuff from a man in New York, but 
didn’t know where he could readily lo- 
cate the man from whom he purchased 
the articles. The ring, stolen in this 
city, was not found on his person. He 
denied the theft of the ring in Hartford. 

When Noether’s name was called by 
Clerk Joseph Hoffenberg in the local 
police court this morning Noether 
failed to answer to his.name. Noether 
was known to have about $4,000 in 
cash, “his own money,” at the time he 
was arrested in Waterbury. His bond 
was furnished by Daniel McDonald of 
Waterbury. Noether’s lawyers were 
Joseph C. Guilfoil and Timothy Sulli- 
van. The police say that Guilfoil and 
Sullivan did not appear in court to-day 
and failed to communicate with the 
local authorities concerning Noether’s 
disappearance. Members of the Water- 
bury police department, however, came 
to Hartford today to assist the State 
in presenting its case against Noether. 

When Noether failed to answer to 
his name, Prosecuting Attorney Solo- 
mon Elsner told Judge Creedon that 
he had information Wednesday night 
that Noether might not be “among 
those present to-day.” He suggested 
that the bond be called and the court 
directed the clerk to do so. 

Noether, it is stated, came to Hartford 
on May 24 and visited the jewelry 
store on Pearl St. He asked Mr. Bitzer 
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to show him a silver wedding rin : 
Mr. Bitzer did. The attention “of ait 
latter was attracted to another part of 
his place of business, a customer havin 
entered the place to make qa purclans 
and Noether was left at one of the 
jewelry cases. He was “examining the 
silver ring.” When Mr. Bitzer once 
more gave his attention to Noether, the 
latter decided he would buy the ring 
When Noether left the store Mr, Bitzer 
discovered that a diamond ring also dis. 
appeared. He took up the matter with 
the Hartford police department. Mr 
Bitzer was able to identify Noether 
upon being shown photographs of the 
man. The local authorities immediately got 
busy. 

The fugitive was traced to Waterbury 
and he was placed under arrest. The 
Waterbury police could get “nothing 
on” Noethers and he was released to 
the Hartford detectives. Brought back 
to this city his attorneys asked for a 
continuance for one week. Although the 
value of the ring stolen was $400 
Prosecutor Elsner asked that the bond 
be fixed at $2,000. Bail was furnished and 
the prisoner was released. 

Noether is 36 years old. He was born 
in Waterbury and has had a flighty 
career. He is known in many cities 
in the United States. He has spent 
nearly a dozen years behind prison bars, 
At one time he was an inmate at the 
Connecticut State prison. 








MAY EXPLAIN ROBBERIES 





Family Row Leads to Arrest of Wealthy 
Chicago Man, Charged with Receiving 
Loot Stolen from Jewelry Firms 


CHIcaco, June 25.—The solution of some 
of the big jewelry robberies which have 
occurred in Chicago this year may be solved 
by the developments following an arrest 
made this week as a result of family dis- 
sension in the home of a man who is being 
held now, charged with receiving stolen 
watches and diamonds. 

The prisoner was taken to the detective 
bureau after his son-in-law had told them 
of his connection with the robbery of Klein 
Bros. at 508 S. Halsted St., last January, 
when $32,000 worth of merchandise was 
taken. The suspect is owner of the West 
Side Auditorium and is reputed to be worth 
kalf a million dollars. 

The son-in-law claimed that the prisoner 
had been antagonistic toward him ever since 
his elopement some time ago, and finally in- 
duced the daughter to desert and bring ac- 
tion for divorce. The father stated that 
he did not want a foreigner in his family, 
and the son-in-law retailated by saying that 
he did not like a thief in his. This led the 
police to investigate. The young man told 
of the Klein affair and stated that his 
father-in-law knew every one implicated in 
the robbery. The latter refused to confess, 
but it is stated that his daughters turned 
some of the jewelry over to the detectives, 
and Sergeant Norton, of the detective force, 
told a representative of THE JEWELERS’ CiR- 
CULAR that he would have some important 
news in a few days regarding this and other 
jewelry robberies. 
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STAMPING LAW CAMPAIGN 





Seven More Alleged Violators of Gold Mark- 
ing Act Arraigned in Court 


The efforts of the Good and Welfare 
Committee of the National Jewelers 
Board of Trade and other trade organi- 
zations in their campaign to wipe out 
violations of the jewelry stamping law 
of New York, resulted last week in the 
arraignment of seven alleged violators. 
All of the jewelers are charged with sell- 
ing jewelry marked 14-karat, which it is 
claimed assayed below the karat fineness 
allowed by law and each were held for 
the Court of Special Sessions. 

The seven alleged violators of the New 
York Stamping Act include Jacob Ben- 
net, Louis Gardner, P. Ginsberg and 
Marino Annuniziata, all of 72 Bowery, 
Adolph Pusrin, 55 Chrystie St., Joseph 
Shapiro, 13 Eldridge St. and Sam Hirsch- 
berg, 38 Crawford St., Newark, N. J. 
The cases against Messrs. Bennet, Gard- 
ner, Ginsberg, Hirschberg and Annuni- 
ziata were brought before Judge Marsh 
of the First District Court, on Tuesday 
afternoon, June 21 after THe JEWELERS’ 
CircuLar had gone to press. The other 
two cases came before Judge Corrigan 
of the Third District Court last Friday. 

Jacob Bennet is charged with selling 
a ring marked “14-karat” which it is 
claimed, assayed below the karat fineness 
allowed by the law. This defendant 
waived examination and was held under 
$100 bail for the Court of Special Ses- 
sions. 

Louis Gardner, another defendant, also 
waived examination and was _ likewise 
held in $100 bail for the Court of Special 
Sessions. This defendant, it is claimed, 
sold a chain marked 14-karat which when 
tested, it is alleged, assayed below the 
lawful karat mark. 

The charge against P. Ginsberg is that 
he sold a pair of cuff buttons marked 
14-karat which assayed, it is claimed, be- 
low the karat mark required by law. 
Mr. Ginsberg waived examination and 
was also held under $100 bail for the 
Court of Special Sessions. 

The case against Sam _ Hirschberg, 
grew out of an alleged sale to Sam Silber- 
blatt, a jeweler at 41 Maiden Lane, of 
lockets marked 14-karat, which it is 
claimed, assays less than 11-karats. This 
defendant after waiving examination was 
held under $100 for the Court of Special 
Sessions. Mr. Silberblatt as reported in 
these columns was arraigned on June 2, 
and after waiving examination was re- 
leased on $100 bail. He later pleaded not 
guilty in the Court of Special Sessions 
of the charge against him. His trial is 
set for July 12. F 

Marino Annunziata was the only de- 
fendant who demanded a hearing in his 
case when arraigned before Judge Marsh. 
Annunziata is charged with selling a 
ring marked “14-karat” which it is al- 
leged, assayed below 12 karats. After the 
hearing, Judge Marsh held the defend- 
ant in $100 bail for the Court of Special 
Sessions. 

Last Friday, Adolph Pusrin, a jeweler 
at 5S Chrystie St. was brought before 


THE JEWELERS’ CIRCULAR 


Magistrate Corrigan in the Third Dis- 
trict Court on a charge of selling a ring 
marked 14-karat which it is claimed as- 
sayed below the mark required by law. 
This defendant waived examination and 
was held for the Court of Special Ses- 
sions under $100. 

The only other -defendant heard on 
Friday was Joseph Shapiro, 13 Eldridge 
St., who after waiving examination was 
also held under $100 bail for the Court 
of Special Sessions. He was likewise 
charged with selling a ring marked “14- 
karat,” which it is claimed assayed below 
12 karats. 








MYSTERIOUS ROBBERY 





Boston Police Investigating Theft of Watches 
Worth $3,900 from One Firm and Jewelry 
Worth $2,000 from Another 


Boston, Mass., June 25.—Police are in- 
vestigating the circumstances surrounding 
the theft of watches and jewelry valued at 
$3,900 from safes in the store of T. Ber- 
man & Co., 105 Washington St., reported 
by members of the firm. The police say 
they are at a loss to discover how the break 
was made, as the store is on the second 
floor, and the only open window in the 
building, which has no outside fire escapes, 
is on the fifth floor. The outer door was 
locked. 

According to an employe, the store was 
entered at night and property valued at 
$1,900 taken from the safe of Jacob L. 
Fishman, a jeweler with space in the Ber- 
man store, and goods appraised at $2,000 
taken from the safe of Manuel Aarons, 
another jeweler with space in the same 
store. 








HELD FOR TRIAL 





Man Who Was Caught in Connection with 
Attempt to Loot Providence, R. I., Jewel- 
er’s Safe Wanted in Other States 


ProvipENcE, R. I., June 25.—Samuel 
Lewis, of New York, who was captured in 
connection with the attempt to blow open 
the safe of the R. J. Ward Co., manufac- 
turing jewelers, corner of Baker and Eddy 
Sts., on Sunday night, June 5, and who is 
said to be wanted in several States under 
different names, was the defendant in three 
indictments returned against him by the 
grand jury in the Superior Court last 
Wednesday. Justice Jerome Hahn was on 
the bench. Lewis was held in $45,000 bail 
for trial next Monday. 


Lewis said that his right name is Benja- 


min Labner, but he is also known as Ben- 
jamin Frank, Benjamin Harry, Joseph 
Cohen and William Morrison. He pleaded 
not guilty to charges of breaking and en- 
tering two shops at night with intent to 
commit larceny, and to having burglars’ 
tools in his possession. The two shops 
which he is accused of having broken into 
were R. J. Ward Co. and M. S. Rodenberg 
Co., both in the same building. 

Assistant Attorney General Capotosto 
told the court that Lewis is wanted all over 
the United States and that he had made 
two breaks in this city. He works with 
gloves, the State’s counsel stated, to avoid 
leaving fingerprints and is a menace to the 


public, said Mr. Capotosto, who asked the 
court to hold him without bail or to make 
the bail heavy. Judge Hahn fixed the 
amount of surety required at $15,000 in 
each case. 

Lewis was captured by Mounted Patrol- 
man McKinn back of the R. J. Ward Co.’s 
shop in Baker St., after an attempt had 
been made to blow open the company’s safe 
with nitroglycerine. 








MATERIAL MEN CONFER 





Philadelphia Members of National Whole- 
sale Jewelers’ Association Meet at the 
Call of the National Secretary 


_Purravetpnta, June 26.—A determined 
effort to organize the Philadelphia watch 
material group into a well functioning ad- 
junct of the National Wholesale Jewelers’ 
Association was begun on June 24 when 
six or seven of the leading material men 
of the city met with Thomas A. Fernley, 
secretary of the National Association, at 
505 Arch St., this city. 

The meeting was called under date of 
June 22 by Mr. Fernley, who addressed a 
letter to those who were already members . 
of the national association inviting them’ 
to meet him on the afternoon of June 24 
and adding, “There are some matters in 
connection with the watch material busi- 
ness about which it is very important to 
confer.” 


Representatives of the Sickels, Hurlburt, 
3echtel, O’ Bryan and several other houses 
were present. A general discussion of the 
conditions in the material houses of the city 
followed and the value of a good organiza- 
tion of .material men was pointed out. 
Numerous Philadelphia houses, which deal 
exclusively in watch materials, have been 
under the impression they were not eligible 
to the national association. Those at the 
conference decided to remedy this and round 
up all the large material men into the as- 
sociation, 

To delve to the bottom of the meeting 
it is an effort of the large material men to 
organize so as to make effective protest to 
the manufacturer who sells to the little 
fellow on the same basis that he sells to 
the large houses. The material men con- 
sider it a decided evil that their business, 
with the heavy overhead entailed, should 
be threatened in this manner. For some 
years almost any small watchmaker has 
been able to deal with the manufacturer on 
the same terms as the large material house. 
The material men do not seek to force 
descrimination, but they point out that the 
manufacturer will not reduce his own 
output by reducing the number of accounts 
on his books, as the difference will be made 
up by the increased accounts of the legiti- 
mate material houses. 

The campaign to enroll all the material 
men in the association will also have to 
combat the short-sightedness of some men 
in the business who will not expend $50— 
the annual dues—until they can see a con- 
crete return of the amount. The effort to 
enlighten these men as to the broad good 
derived from a compact association whose 
complaints will be respected will form an 
interesting part of the campaign to increase 
the material membership. 
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NUMBER of in- 
stances that 

have come to our at- 
tention in the past 
year or so indicate that there is a class 
of business men, merchants and manufac- 
turers who live by preying upon the small 
(and sometimes the fairly large) dealers 
of the country, inducing them to give orders 
for goods under misrepresentations and then 
holding the dealer to the contract under 
threat of suit. Many of these concerns 
would be beaten to a standstill if their suits 
ever came to trial on the merits of the trans- 
action at issue, but they go upon the as- 
sumption that the dealer will find it easier 
and less expensive to pay their bill than to 
defend an action. And, unfortunately, in 
this assumption they are right, and though 
many letters of complaint may be written 
by the victims, few of them are ever in a 


Can Co-operation 
Stop This Form of 
Extortion? 


‘position to defend the action properly, and 


in the end “pay through the nose” for arti- 
cles which they do not want (and often 
cannot sell) rather than be involved in liti- 
gation. 

Whether or not the jewelry trade is af- 
flicted with more or less of these parasites 
than are some other industries, we do not 
know, but from the complaints that have 
been received by us against concerns in 
many lines (mostly side lines, such as silver 
polish, phonographs, cut glass and other 
commodities), there is no doubt that the 
jeweler at least has his share of trouble in 
this way. Time and time again we have 
exposed the methods used by certain dis- 
tributors of silver polish who have induced 
jewelers to sign orders in the belief that 
they were to get not only the merchandise 
shown them but the service of a demon- 
strator and free advertising in their local 
papers, and on such representations have 
signed what they believed to be orders, but 
which later turned out to be acceptances 
or notes which had to be paid, despite the 
fact that the representations of the sales- 
man were entirely repudiated by his princi- 
pal. When the jeweler complained and 
asked to have the goods taken back, he was 
told the salesman “was no longer with the 
concern,” that he had “made offers which 
he had no authority to make,” and that “the 
contract signed by the dealer specifically 
said that nothing outside of the words con- 
tained in the contract were to be binding on 
the seller.” More recently we have had 
complaints from dealers who claim to have 
been “stung” with phonographs or talking 
machines which they had purchased through 
“slib-tongued” travelers who had made all 
sorts of promises which their firms later 
repudiated. The jeweler on receiving his 
merchandise found that it was in no way 
what he expected, or in no way worth 
what it had been represented to be, and in 
every way proved to be dead stock on his 
hands unless sold at a loss. 

Even more recently, we have had com- 
plaints against a cut-glass concern selling 
by sample. When orders were given from 
this sample, the glass received was in no 
way up to the sample and could not be 
marketed by the buyer. As one well-known 
jeweler stated in explaining his experience, 
he had given an order for $40 worth, and 
when it came he found most of it was far 
inferior to the sample and hardly fit for 
any other place but on a 10-cent counter in 
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a department store. When he asked the 
firm to allow him to return the goods, he 
was notified by a collection agency that the 
concern would under no circumstances al. 
low any credit on any such return; that 
the goods were shipped as an out-and-out 
sale, and that unless the jeweler would send 
his check by return mail, they (the collec- 
tion agency) would have no alternative but 
to place the matter in the hands of local 
attorneys with full instructions to sue. This 
victim realized that he had been swindled, 
and though he felt he might have won out 
on the issue, he realized that a defense of 
the action would cost considerable money, 
time and trouble and in the end he would 
lose far more than he would by submitting 
to the demand. In addition, the suit would 
have caused annoyance to him and his em- 
ployes as witnesses and would have proved 
injurious to his credit. 

Now this victim raises the question what 
can the jewelry trade do to protect itself 
against the operations of such parasites 
who work through unscrupulous collection 
agents and collection attorneys, and who 
threaten to sue their victims to enforce their 
inequitable demands. Must the jeweler go 
on submitting to these inequitable demands, 
or is there some way that he can be pro- 
tected from them? 

Inasmuch as the claims are generally for 
a small sum (smaller in amount than a 
real defense of the suit would cost), and 
that most of the actions brought by the 
swindlers are brought through lawyers, 
who accept a contingent fee, the chances 
of successful operation by these concerns 
are great. But this-would not be so if the 
jewelers or merchants generally could in 
some way act together to oppose such 
schemes. But there are seldom more than 
one or two victims in a town, and this pre- 
vents co-operation in making a defense to 
such extortion. 

The suggestion has been made that the 
jewelry organizations take some steps to 
defend their members against such extor- 
tionate claims by arranging with a list of 
lawyers, covering the various cities and 
towns, to take up such suits for defendants 
whenever they are started, the association 
paying the fee, and through their member- 
ship arranging to get evidence of the nefari- 
ous practices of the extortioner to be intro- 
duced in each suit. It is the idea of the 
proposer that if these concerns learned that 
the victim had an organization back of him 
and that the suits they brought would be 
defended, the danger of litigation would 
cease, because the swindling concerns would 
not risk the exposure that would follow 
through a concerted attack on their prac- 
tices that an organization could bring. 

There is much in this suggestion well 
worthy of consideration. Something can 
and should be done to make the little mer- 
chant feel that he is not to be constantly 
exposed to illegitimate claims of concerns 
who obtain his order by misrepresentation. 
It is true that it will be hard to draw the 
line between the out-and-out fraud such as 
we constantly meet with and the suits of 
legitimate concerns arising through differ- 
ences in opinion as to either representations 
of salesmen, or the quality of the samples 
submitted and the goods delivered, but 
this difficulty is not insuperable and might 
be overcome in some plan that could be 
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evolved by the association to give their mem. 
bers some kind of insurance against abso. 
lute fraud. 

Of course, the safest way for a merchant 
to protect himself against schemes of this 
kind is to deal only with reputable houses 
whose product he knows. But while this jg 
possible in the lines of jewelry proper, it jg 
not always possible in regard to the side 
lines coming into the jewelry store, of 
which the jeweler has had less knowledge, 

The wiles of the trickster are many, and 

the arguments of the glib-tongued sales- 
man are clever, and when _ unscrupulous 
salesman and illegitimate manufacturer work 
together, the danger to the dealers in this 
and any other trade is great. There should 
be some way worked out through co- 
operation, by which the individual dealer 
will no longer be helpless against tricks of 
this kind, and, therefore, the subject is one 
well worthy of the consideration of. the 
officers of the various associations in our 
industry. 
LETTER 
THE JEWELERS’ 
CIRCULAR, published 
last week, from a 
well known and progressive dealer in the 
middlewest, in which he took out subscrip- 
tions to this journal for the members of 
his sales staff, calls attention to a weakness 
in our trade which to some extent has been 
overlooked by too many otherwise intelli- 
gent proprietors of jewelry establishments. 
This lies in the fact that although the pro- 
prietor may keep himself conversant with 
all that goes on in the trade, with the new 
methods of swindlers, with the new 
schemes of the criminals, with various new 
forms of sales promotion, new discoveries, 
innovations or novelties in the lines which 
he handles, this does not always mean that 
the sales force possesses the same informa- 
tion, and time and time again when sales- 
man or saleswoman has to take the place 
of the proprietor in important sales or im- 
portant purchases, mistakes are made of 
which the head of the firm would never be 
guilty. 

Many jewelers take it for granted that 
their sales people read the trade journals 
as carefully as they do while on the other 
hand, many members of the sales force take 
it for granted that a perusal of the trade 
journal, particularly THe JeEweers’ Circu- 
LAR, is the exclusive prerogative of the 
proprietor and they must not touch it until 
he had finished with it. Coupled with this, 
there is the natural tendency of the em- 
ploye to study only that which is actually 
placed before him and to ignore whenever 
possible those things not directly called to 
his attention. 

Our progressive correspondent of last 
week did what many other progressive 
jewelers in various big cities in the 
United States have done previously: name- 
ly, seen to it that his more valuable em- 
ployes get their own copy of THE JEWELERS’ 
Circutar, and he will insist on their study- 
ing it and learn as much from it as (0 
matters in the trade as he does. But this 
is not entirely necessary particularly m 
stores with a small staff. In such cases, tt 
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as an Instructor 
of Employes 
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removed their office recently from 54 
Maiden Lane to 14 John St. 
The Bulova-Henshel Co.,  manufac- 


turer of artificial pearls, has moved from 
182 Broadway to 392 Fifth Ave. 

Milton Rosenberg, of M. & A. Rosenberg, 
diamond importers, 37 Maiden Lane, re- 
turned recently on the Rotterdam, after 
spending three months abroad. 

Giosue De Santis, dealer in diamonds, 
watches and jewelry, has moved his office 
from 362 Broome St. to larger and more 
commodious quarters in room 1405 at 71 
Nassau St. 

Arthur Abraham, of Abraham & Roman, 
68 Nassau St., sailed for Europe on Satur- 
day, June 18, aboard the steamship La 


Savoic. He will visit the European dia- 
mond markets. 
Samuel Lenkowsky, importer of dia- 


monds, 71 Nassau St., is expected to arrive 
home today (Wednesday) on the Beren- 
garia, after a 10 weeks’ trip to the European 
diamond markets. 

The J. Bulova Co., importer of watches, 
for many years at 2 John St., has re- 
moved to larger quarters at 392 Fifth 
Ave., where the concern now occupies 
the entire 10th floor. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Mahnken 
Co., authorizing this concern to engage in 
the jewelry business in this city. The capi- 
tal is $10,000 and the incorporators are E. 
L, Mahnken, E. F. Schramm and C. J. 
Truesdall. 

Isidor Lassner, of Lassner & Bamberger, 
Inc., importers of pearls, precious and semi- 
precious stones, 59 Maiden Lane, accom- 
panied by his wife, sailed for Europe, Sat- 
urday, June 18, aboard the steamship La 
Savoie. Mr. Lassner while abroad will visit 
the stone and pearl markets. 

Saul L. Solomon, of Saul L. Solomon & 
Bro., dealers in watchmakers’, jewelers’, 
engravers’ and opticians’ tools and supplies, 
21-23 Maiden Lane, returned from a two 
months’ trip last week. Mr. Solomon leaves 
again for the road in July and will remain 
away the rest of the year. 

Bernard Cooper, secretary and treasurer 
of Yokelson-Cooper, Inc., 106 Fulton St., 
sailed on the Olympic on Saturday for the 
European precious stone markets. He will 
first visit his native home in Paris for sev- 
eral weeks with his friends and relatives. 
Mr. Cooper is expected to return in Sep- 
tember. This will give him sufficient time 
to make purchases abroad. 

According to an announcement made last 
week, J. Schaenman, of New Haven, Conn., 
has been admitted as a partner into the L. 
Hausner Co., importers and dealers in 
watchmakers’, jewelers’ and engravers’ sup- 
Plies, 49 E, 141st St. In the future the 
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business will be conducted under the style 
of Hausner & Schaenman and will be lo- 
cated at 49 Maiden Lane. Mr. Schaenman 
will cover the eastern territory for the con- 
cern, while Mr. Hausner will look after the 
local trade. 

On Tuesday, July 5, at 10.30 a. o., the 
assets of Benjamin-Burger, Inc., 81 Nassau 
St., against whom involuntary bankruptcy 
proceedings were started last month, will 
be sold at public auction by order of the 
court. The jewelry belonging to this con- 
cern will be sold at 58 Greene St., and im- 
mediately thereafter, the sale of the ma- 
chinery will take place on the fifth floor of 
the building at 81 Nassau St. . Both the 
jewelry and machinery will be open for in- 
spection from 10 a. M. to 4 P. M. from June 
30 to July 1. 

Morris Fishman, a jeweler at ©50 Ave. 
St. John, Bronx, N. Y., filed a vcluntary 
petition in bankruptcy in the United States 
District Court last Wednesday. The jewel- 
er places his liabilities at $5,384.88, which 
amount consists of secured claims of $500, 
and unsecured claims of $4,884.88. Mr. 
Fishman asserts that he has no assets, al- 
though he lists property claimed to be ex- 
empt amounting to $10,600, which amount 
constitutes household goods, $575; ma- 
chinery, tools, etc., $25, and policies of in- 
surance, $10,000. 

Involuntary . bankruptcy proceedings 
were instituted in the United States Dis- 
trict Court, this city, last Friday against 
the Oriental Watch & Diamond Co., Inc., 
225 Fifth Ave. The petitioning creditors 
are Hipp Didisheim Co., Inc., $220; Pres- 
ton Bros., $145, and A. Jaffe & Son, $810. 
According to the petition the firm has 
assets of $17,000 and approximate lia- 
bilities of $21,000. It is claimed that on 
June 23, the day before the petition was 
filed, the concern admitted its inability 
to pay its debts and expressed its will- 
ingness to be adjudged bankrupt. On Satur- 
day Joseph Frier was appointed receiver by 
Judge Hand under a bond of $8,000. 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Wednesday by Attanasia Son & Co., 
wholesale and retail jewelers, 72 W. 125th 
St. Involuntary bankruptcy proceedings 
were started against this concern on June 13, 
and on the same day Joseph H. Frier, of 
Greenbaum, Wolff & Ernst was appointed 
receiver by Judge Hand, under a bond of 
$13,000. The schedules list the assets at 
$5,100, consisting of stock in trade, $4,000; 
household goods, $100; and machinery, 
tools, etc., $1,000. The liabilities are placed 
at $50,155.60, and constitute unsecured 
claims, $36,336.05, and notes and bills which 
ought to be paid by other parties, $13,819.55. 

A survey of the territory in the vicinity 
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of W. 23rd St. has brought out the fact 
that this part of the city is fast changing 
to a center for the optical and photographic 
goods, as well as the scientific apparatus in- 
dustries. During a comparatively short 
time many concerns in these industries have 
located in the vicinity of W. 23rd St., mak- 
ing it possible for buyers coming to the city 
to make most of their purchases without 
going out of the immediate neighborhood. 
Accessibility to this district is also another 
point in its favor, as it can be reached by 
all subways, elevated lines, as well as sev- 
eral trolley systems. The nearness of this 
location to railroad and freight depots and 
the West Side shipping docks, also tends 
to add to the advantage of this district. The 
new 12-story fireproof building at 153 W. 
23rd St., owned by Sussfeld, Lorsch & 
Schimmel, into which this concern moved the 
latter part of April, is occupied by a num- 
ber of concerns affiliated with the above- 
mentioned industries. Among the concerns 
in this building are Harold M. Bennett, 
representing Carl Zeiss, optical and sci- 
entific apparatus, whe has leased the 11th 
floor, and the Palo Co., laboratory appa- 
ratus, occupying two floors. This building 
has become the center of several concerns 
importing ‘optical and photographic goods, 
as well as scientific apparatus, manufac- 
turers like Lemaire, Colmont, Busch, Zeiss, 
and wares like Ica cameras, having their 
exclusive representation therein. Among 
other concerns located in the vicinity are 
the Eastman Kodak Co., 235 W. 23rd St.; 
the Kny-Scheerer Corp., surgical and sci- 
entific instruments, 56 W. 23rd St.; the 
Ansco Co., 129 W. 22nd St., and a number 
of concerns in the allied trades. 

His hosts of friends throughout the 
jewelry trade will learn with distinct 
pleasure that the second operation upon 
David Kaiser, vice-president of the 
Powers & Mayer Mfg. Corpn., proved 
successful and that the patient is on the 
high road to recovery. Mr. Kaiser’s 
second operation took place at The A. R. 
Stern Hospital at 365 West End Ave., 
Tuesday of last week and to use Mr. 
Kaiser’s own words, “They took every- 
thing out of me except-my disposition, 
but I am on the mend and hope to be 
out of bed by July 1.” Since he has been 
in the hospital, Mr. Kaiser has been 
swamped with kind messages and ex- 
pressions of sympathy from jewelers all 
over the country. To these he has been 
unable to reply in person and will be for 
some time. But through THE JEWELERS’ 
Circu.ar he wishes to state how thorough- 
ly he appreciated these messages and how 
much he thanked the senders. In fact, 
he claims they helped greatly in pulling 





(Continued on page 113) 


















THE JEWELERS’ CIRCULAR June 29, 1921, 





SOLIDARITY: “The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 
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. Representative Watch Jobbers 
Pendant and Bow Patented. are Solidarity Jobbers 


sonny. suerwoo> SOLIDARITY WATCH CASE CO. *2.2aésncte 


OSCAR M. GAMMON . (ESTABLISHED OVER GEORGE SALZBER 
A Ee ay 15 Maiden Lane, New York THIRTY YEARS) Asst. Rowretany-Tosumae 
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him over the rough road that he has been 
traveling for over a month. 

Hugo Oppenheim, 87 Nassau St., and 
family sailed for Europe last Saturday on 
the Rotterdam. They expect to remain 
abroad about two months. ; 

Walter Lampl has started business on 
his own account as a manufacturer of 
platinum and gold chains with a factory 
at Newark, N. J. and an office at 9 
Maiden Lane. 

Harry Goldberg has been added to the 
sales force of the V. and W. Watch Co., 
65 Nassau St. The firm is now represented 
by Harry Goldberg in the south, Ben Nord- 
man on the Coast and Phil Wengrow in the 
east. 

David Gluck, dealer in pearls, 65 Nassau 
St, has been elected an honorary member of 
The Pathfinders of America. This organ- 
ization is doing a commendable work in 
and out of the prisons in this country and 
is dedicated to the building of characters. 
Anyone interested in the organization should 
communicate with Mr. Gluck at the above 
address. 

Two well-known Tennessee jewelers, 
Weekly Ruth, of John W. Ruth & Sons, 
Shelbyville, Tenn., and I. L. Grady, of Jack- 
son, are in New York, at present stopping 
at the Breslin Hotel. They. met on the 
train coming to New York and finished the 
journey together. Both expect to be here 
for about a week and were callers at THE 
JeweLers’ CiRCULAR, Monday. 

Last Thursday practically every Metro- 
politan newspaper published a story giving 
the details of the loss of a sample case con- 
taining $32,000 worth of jewelry belonging 
to Sclar & Link, manufacturers of platinum 
jewelry and mountings, 71 Nassau St. The 
robbery occurred on May 16, but it was 
just a month later when the newspapers 
finally discovered it, THE JEWELERS’ Cir- 
CULAR, however, published a full account of 
this theft in the May 25 issue, less than 10 
days after the robbery. 

Max Klein has sued the American Ex- 
press Co. through William Jasie in the Su- 
preme Court for $6,000. Klein alleges that 
on Oct. 29 last H. Klein & Fils, of Antwerp, 
consigned to the plaintiff unset diamonds 
valued at $6,000, and when they arrived 
here on Nov. 30 the express company got 
the diamonds but delivered them to the 
wrong person and when they were tendered 
to the plaintiff the seal was broken and it 
was impossible for him to identify the stones 
as those shipped to him. 

A meeting of the creditors of the Detroit 
Jewelers Supply Co., Detroit, Mich., was 
held-last Friday in the rooms of the Na- 
tional Jewelers Board of Trade, 15 Maiden 
Lane, at which the financial affairs of the 
concern were discussed. The concern sub- 
mitted a statement showing its assets and 
liabilities and after careful consideration by 
the creditors, it was agreed that they ac- 
cept the sum of 20 cents on the dollar net 
cash in full settlement of their claim. Ar- 
rangements have been made with the debtor 
to deposit the money with Greenbaum, 
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Wolff & Ernst, attorneys, so that the dis- 
tribution will be ready for creditors on or 
about Aug. 5. 

The whereabouts of William C. Weber, 
manufacturer of diamond mountings, 41 
Maiden Lane, who disappeared from his of- 
fice, still remains a mystery. Whether he 
has carried out his threat to commit suicide 
is also still unknown, although friends be- 
lieve he is still alive. On Monday Daniel 
W. Blumenthal, of the law firm of M. B. & 
D. W. Blumenthal, 35 Nassau St., acting 
as attorney for several of Weber’s custom- 
ers, stated to a JEWELERS’ CIRCULAR re- 
porter that he had gotten back five pieces 
of jewelry belonging to his clients which he 
claimed Weber had pledged for a loan 
with the Provident Loan Society. These 
pieces the attorney got back without paying 
the loan society any money, Mr. Blumen- 
thal asserted that he does not intend to 
bring any criminal or civil action against 
Weber. 

Friends in the trade of William Bardel, 
formerly vice-president of the old Jewelers’ 
League, and later for many years in the 
United States Consular service, will regret 
to learn that he is at present laid up at his 
home, 360 Ocean Ave., Brooklyn, as the 
result of injuries which he received Friday 
in an accident. Mr. Bardel, after a call at 
the offices of THE JEWELERS’ CIRCULAR that 
day, was walking down New St. and as 
he stepped over a grating an elevator com- 
ing up from the basement of the building 
lifted the iron door and threw him to the 
sidewalk. He was severely injured and was 
taken in an ambulance, first to the Broad 
St. Hospital, where he was given first aid, 
and then taken to his home in Brooklyn 
in a taxicab. An examination showed that 
Mr. Bardel’s arm and shoulder had been 
broken in three places, and physicians have 
said that it will be three or four weeks 
before he will be able to leave the house. 

Solomon J. Bacharach, brother of the 
late G. Brenauer and uncle of Joseph B. 
Brenauer, of G. Brenauer & Son, 2 
Maiden Lane, died last Wednesday night 
at Mt. Sinai Hospital after a sickness 
covering a period of about a year. Mr. 
Bacharach had a wide circle of friends 
and acquaintances in the Maiden Lane 
district. He was born in New York City 
and had been associated with G. Bren- 
auer & Son for many years. He was a 
single man and had no nearer relatives 
than his nephews and nieces. Funeral 
was held from the Universal Funeral 
Parlors, 52nd St. and Lexington Ave. 
on Friday at 2 P. M. and interment was 
in Union Fields. Mr. Bacharach was 
interested in association work and was 
past president of the Jewelers’ Benevolent 
Association and also a past president of 
the Free Sons of Israel. He was also 
interested in politics and was a member 
of a prominent Democratic organization. 


He lived at 242 E. 53rd St. 








An attempt to enter the Morganstern 
jewelry store, on Putnam St., Marietta, O., 
was made recently. A resident of the city 
drove up in front of the place with his auto- 
mobile and the robber took flight. An in- 
vestigation revealed the fact an attempt 
had been made to cut out a square of glass 
in the corner of the main display window. 
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Members of State Retail Jewelers’ Associa- 
tion Hold Annual Convention at 
Parkersburg 
PARKERSBURG, W. Va., June 22.—The an- 
nual convention of the West Virginia Re- 
tail Jewelers’ Association was held at the 
Chancellor Hotel here yesterday. A two 
days’ convention had been planned but the 
business was finished Monday night and an 
adjournment taken, In the absence of Presi- 
dent W. J. Lukens, of Wheeling, J. H. 

Zilliken, Wellsburg, presided. 
After the routine business had been trans- 
acted the members discussed matters of 
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trade interest. The auditing committee and 
resolutions committee submitted reports. 

After selecting Huntington as the place 
of their next meeting members of the asso- 
ciation left for Clarksburg, where they 
visited a number of jewelers of that city. 

W. L. Jones, Martinsburg, was elected 
president, and William Sheff, of Parkers- 
burg, a vice-president. 

Those in attendance included: W. P. Wat- 
son, Cameron; J. H. Zilliken, Wellsburg; 
Wm. Goldstein, Parkersburg; A. I. Polan, 
Charleston; Olin V. Neal, Parkersburg; 
W. C. Lockwood, Parkersburg; Mentor 
U. Swiger, Shinnston; J. R. Ander- 
son, New Martinsville; O. A. Wise, 
Huntington; M. Greenwold, Parkersburg; 
W. L. Jones, Martinsburg; William Sheff, 
Parkersburg. 








Death of Isaac Pollock 


PARKERSBURG, W. Va., June 24.—Word 
has been received here of the death in San 
Francisco, Cal., of Isaac Pollock, who for- 
merly conducted a jewelry store on Mar- 
ket St. 

He became ill last March and went to 
California in the hope the climate might re- 
store his health, but he collapsed shortly 
after his arrival in San Francisco. , 

His remains were brought to Ashland, 
Ky., where he had been making his home 
more recently. 

He was 68 years of age. 
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Delegates to the American National 
Retail Jewelers’ Association convention 
will be elected at the July meeting of the 
New Jersey Retail Jewelers’ Association, 
to be held in this city. 

E. S. Pratt, of the Celluloid Co., is a 
member of the committee to arrange 
for the annual convention of the Indus- 
trial Relations Association of America. 
The convention will be held in New York 
Nov. 9 and 10. 

Jean R. Tack, president of the New 
Jersey State Retail Jewelers’ Association, 
addressed the Pennsylvania State Retail 
Jewelers’ Association at Reading, Pa., on 
Monday. He spoke on “Local Organ- 
ization Work.” 


The La Preme Ivory Novelty Co. is 
the trade name which has been filed for 
the business of manufacturing ivory and 
celluloid novelties conducted at East 
Passaic Ave. and Center St., Bloomfield, 
by Gustave Breite, 695 Springfield Ave., 
and Richard and Elizabeth A. Webster, 
222 Sherman Ave., this city. 

The funeral of Garrett P. McKeon was 
held last week, a high mass of requiem 
being offered in St. Joseph’s Church. He 
died at his home, 103 Steuben St., East 
Orange. Interment was in the Cemetery 
of the Holy Sepulchre. He was born in 
Newark 55 years ago and had lived in 
East Orange but a few months. Besides 
his widow, he is.survived by a daughter 
and a son. Mr. McKeon was a jewelry 
designer. ; 


The Jewelers’ Smelting Co., Inc., of 207 
Market St., Newark, N. J., with Charles 
S. Smith as the agent, has been chartered 
in the office of the Secretary of State to 
conduct and engage in a business of smelt- 
ing and refining precious metals; also, their 
solutions, compounds, and alloys, and, the 
metals occurring with the same, either in 
their natural, native or artificial states. 
The concern has a capitalization of $100,000 
which is composed of 2,000 shares at $100 
per share, all. common stock, while the in- 
corporators and the number of shares held 
by each are Marcel Godefroy, of New York 
city. 150; Milton A. Helmlinger, Newark, 
85, and Harry C. Helmlinger, Newark, 85. 

Creditors of William C. Weber, the 
New York jeweler who resides at 453 
Fourth Ave., Newark, acting on the ad- 
vice of their lawyer, have again agreed 
to grant the missing man ample time to 
make restitution on financial obligations, 
which, it is believed, caused his disap- 
pearance. In a letter Weber wrote from 
Nagara Falls, he told where he had 
pawned his customers’ jewelry and inti- 
mated he would commit suicide by leap- 
ing into the Niagara river above the 
falls. It is not believed by Weber’s 
creditors, however, that he has com- 
mitted suicide. D. W. Blumenthal, of the 
firm of Maurice B. & Daniel W. Blumen- 
thal, counsel for the creditors, said after 
the meeting of the creditors on Friday 
that Weber’s accounts are in fairly good 
order and it is believed that his financial 
embarrassment was but temporary. He 
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said that everyone who knew Weber 
vouched for his honesty. 








Louis Manheim has succeeded Gross- 
man & Manheim, silver platers of 715 
Sansom St. 

W. L. Ferguson, a retail jeweler, has 
removed from Maple Shade, Pa., to Pal- 
myra, N. J. 

R. E. Albright, 717 Sansom St., has 
taken his family to Wildwood, N. J., for 
the Summer. 

Material houses of the city have de- 


‘cided to close from Friday, July 1, to 


Tuesday, July 5. 

Henry Gram, city salesman for Aisen- 
stein & Gordon, has purchased a home 
at 4739 N. Hutchinson St. 

Moses Sickels, a son of Louis Sickels, 
of M. Sickels & Sons, graduated last 
week from the Central High School. 

Beginning Saturday, July 2, M. Sickels 
& Sons announce that their store will be 
closed every Saturday through July and 
August. 

M. E. Gordon and Charles H. Wright, 
of Aisenstein & Gordon, 712 Sansom St., 
have returned from a business trip to 
New York. 

William Zeider, of L. J. Meyer, 804 
Walnut St., and Louis J. Meyer, of the 
same firm, have each taken cottages for 
the Summer at Wildwood, N. J. 

Julius Batory, 713 Sansom St., has 
bought a farm in Mechanics Valley, 
Buckingham township, and is already 
talking about the country eggs he is 
getting. 

Fred T. Barry, of C. O. Sweet & Son 
Co., New York, has returned to his home 
here after a seven weeks’ trip to the 
west. Mr. Barry was as far west as 
Oklahoma City. . 

T. B. Freeney, of the jewelry firm of 
Quillan & Freeney, Bridgeville, Del. has 
gone on a trip to Pittsburgh, following 
the return of his partner from a business 
trip to Georgia. 

Frederick Bolen, 15 years old, of 6547 
Torresdale Ave., who was drowned while 
bathing in the Delaware River on June 
23, was employed by R. L. Saunders, of 
11 and 13 S. 8th St. 

Involuntary bankruptcy proceedings 
have been filed against Maurice D. Shu- 
ster, a jeweler of 19 S. 8th St. Petition- 
ers and their claims are: Louis Zeldis, 
$300; David Engelbach, $318, and Dubin 
Co., $50. 

Sonny Bachofer and Louis Bachofer, 
brothers who have occupied rooms the 
length of the corridor apart on the sec- 
ond floor of 900 Chestnut St., have suc- 
ceeded in securing adjoining offices and 
are making alterations preparatory to 
moving in. 

Mrs. Caroline Seaman, 3316 N. Park 
Ave., died last Friday after a lingering 
illness. Mrs. Seaman was the mother of 
Horace Seaman of the jewelry firm of 
Marston & Seaman, Albany, N. Y. and 
Ralph M. Seaman, a jeweler of 4517 
Frankford Ave. 
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is feasible to have the proprietor read his 
copy the moment it arrives and then tury 
it over to his clerks to be read in rotation 
making each clerk responsible for the in- 
formation it contained. The matters 
deemed of most importance might be 
checked by the proprietor. This is done in 
at least one store, the clerks being syp. 
jected to a “quiz” as to the suggestions 
which they had received, particularly in the 
way of new methods used by criminals and 
swindlers and details as to crooks whose 
descriptions are published. To this “quiz” 
might be added questions as to new goods 
and novelties advertised during the week 
new fashions in jewelry described or in. 
portant events in the jewelry trade re. 
ported. 

A knowledge of the matter published in 
THe JEWELERS’ CrrcuLAR from week to 
week should be worth hundreds and even 
thousands of dollars to the proprietors of 
small and large stores alike. He does not 
get the full benefit of it when he alone has 
it. He can make his sales force more val- 
uable to him and to themselves by seeing 
that they get it also. 








Albany, N. Y. 


Gordon Bros., Boston, Mass., are conduct- 
ing an auction sale of the jewelry stock of 
William Kennedy, of 534 Broadway. Mr. 
Kennedy has conducted the business since 
1873 and will now retire from business. 

F, L. Hunke, 50 Columbia St., is exhibit- 
ing in his store window a check of $100 
which the Jewelers’ Security Alliance is 
paying to Charles W. Martin of Buffalo as 
a reward for giving informaiton which led 
to the arrest and conviction of Martin 
3alfour and Elmer L. Frost in the Albany 
County court for grand larceny in stealing a 
$350 diamond ring from his store several 
months ago. Martin was rooming at the 
same house with Balfour and Frost and 
learned from them of the theft of the ring 
and gave the police the information on which 
they were arrested. Balfour was sentenced 
to Clinton State prison for three years and 
Frost to the Elmira reformatory. Mr. 
Hunke is a member of the Jewelers’ Security 
Alliance which pays $100 for information 
leading to the conviction of any person com- 
mitting burglary, robbery or larceny in the 
store of its members. 








Jewelers’ Gold Bars Withdrawn and Ex 
changed at New York 


Week ended June 25, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $1,751,723.85 
Gold bars paid depositors 16,904.53 


$1,768,628.38 


Of this the gold bars exchanged for gold ccin 

are reported as follows: 
Date 

June 

Tune 2 

June 

June 

Tune 2 

June 


Exchange. 
$109,599.31 
402,363.64 


338,950.40 
42,331.34 


$1,751,723.85 








Sam F. Sipe and Mrs. Sipe are sailing 
next week for England on their way to 
Amsterdam where Mr. Sipe will spend 
some time looking over the diamond mar- 
ket. _He expects to be gone all of July 
and most of August. 

Two suit cases said to contain about 
$1,000 worth of jewelry were stolen last 
week. The cases were owned by Harry 
W. Friedel, Wheeling, W. Va., who drove 
to Pittsburgh on business and parked his 
car in William Penn Way, behind the Wil- 
liam Penn Hotel. 

J. Loughrey Roberts of the John M. 
Roberts & Son Co., was among those who 
last week shook hands with King George 
and Queen Mary of England. The Ameri- 
can delegates to the Rotary Clubs, which 
held an international convention in Scotland 
and later visited England, were received by 
the king and queen. 

Another arrest was made last week when 
the police held Leo Benedict alias “James 
Lamont,” aged 23, of East Stockton Ave., 
said to have been a roommate of Benjamin 
Stokes. Stokes is wanted in connection 
with the holdup of James H. Neal, assistant 
superintendent of Boggs & Buhl, who was 
shot and later died. The bandits who held 
him up, with one exception, escaped with 
$45,000 in cash and checks. About $18,000 
of the amount stolen was in cash. Payment 
was stopped on the checks. 

Two Pittsburgh jewelers were arraigned 
last week before Magistrate Wallace Bor- 
land at the Frankstown Ave. police station 
and were held for court, on charges grow- 
ing out of accusations based on receiving 
stolen goods. The informations against 
one of them were made by Police Commis- 
sioner Charles Johnson who alleges that 
he had been receiving loot from a gang of 
which Michael Norton, alias “Edwin 
Burke,” was the head, the latter having 
admitted to many holdups and robberies 
committed in this city during the last year. 
Norton, who was arraigned during the 
same day that the two jewelers were held 
for court, waived a hearing on a number 
of charges. Other men who are alleged to 
have been associated with Norton or Burke 
were turned over to the custody of Alder- 
man Harvey A. Lowry, before whom a 
number of charges of highway robbery 
were made. Most of the robberies com- 
mitted by Norton and his gang were said 
to be of the holdup type, clerks or proprie- 
tors being relieved of their belonging at the 
point of a gun. 








Rochester, N. Y. 





Saturday afternoons during the months 
of July and August as has been the cus- 
tom in the retail trade, will be half holidays. 

Miss Jennie Rapp, with the Present 
Jewelry Co., will resign her position to 
accept an attractive offer in New York 
city. 

A double wedding took place at the resi- 
dence of Mr. and Mrs. Morris Rosenbloom, 
on June 21, when Miss Emily became Mrs. 
Dr. Jacob Cominz, of this city, and Miss 
Evelyn, Mrs. Max Wald; of Cleveland; O-~ 


.on the Imperator. 





THE - JEWELERS’ CIRCULAR 


A vigilant policeman discovered a hole 
cut in the window of the Klem jewelry 
store, 82 Main St. W., Monday night, 
June 20, and he, no doubt, prevented a plan 
to take the jewelry which was left in the 
show window. 

Philip Campagna, bankrupt, who con- 
ducted a jewelry business under the name 
of the Universal Jewelry Co., has made a 
petition to the court to be discharged from 
bankruptcy. The date set for the return 
of the petition is July 26 at Buffalo. 

The local and the Bell telephone com- 
panies have announced a business combina- 
tion or combine and advanced rates, which 
is not meeting public approval the jewelers, 
lawyers, and other bodies in professions and 
trades have started a protest against the 
rate and toll tariff. 

LeRoy Present leaves for an extended 
trip to Amsterdam on business. He sails 
Mr. Present returned 
recently from Chicago where some suspects 
were held on suspicion of the recent hold- 
up, but he could not identify the men and 
the police are still working on the case. 
Nothing new has developed, all rumors to 
the contrary. 

Bill board advertising in this city and 
vicinity is increasing, larger frames, better 
construction and more attractive, if not ad- 
mired, is the rule. S. D. Burritt was the 
first jeweler to contract for bill board signs 
and he says it is good advertising. The 
next jeweler to join the bill: board adver- 
tisers is E. J. Scheer, Main St. E., who 
has contracted for displays on some of the 
city boards. 








Harrisburg, Pa. 





The Jewel Shop, N. 3rd St., is closing 
out its entire stock of jewelry. this week. 

George Sherman of the firm of Bléfeld 
& Good, spent the week in this city calling 
on his Harrisburg trade. He reports .un- 
usually good business. 

Louis Kamsky, manufacturing jeweler of 
N. 3rd St., who has just returned from a 
four months’ trip to Austria, and Switzer- 
land, tells of conditions in those countries 
as being very unsettled. Industry is practi- 
cally at a standstill. Mr. Kamsky will be 
home for some time but will later return 
to Europe. 

Mr. and Mrs. Harry Gluck, Greencastle, 
have announced the marriage of their 
daughter Miss Esther Gluck to Earl Oyler, 
of this city. The ceremony was performed 
by the: Reverend L. V. Hetrick on Monday 
evening. Immediately after the ceremony, 
Mr. and Mrs. Oyler left on a wedding trip 
to Buffalo and New York. The bride was 
for several years an operator in the Bell 
Telephone exchange. Mr. Oyler, who is a 
former service man is engaged in the 
jewelry business in Harrisburg, where he 
and his bride will reside. 

More than 300 members of the Pennsyl- 
vania Retail Jewelers’ Association were ex- 
pected to attend the 16th annual convention 
of the organization held at Reading, Mon- 
day and Tuesday. Among speakers on the 
program were Franklin Taylor, of Provi- 
dence, R. I.; A. G. Flint, of Waltham, 
Mass.; A. C. Graul and Samuel F. Swipe, 
of Pittsburgh, Pa.,; and Jean R. Tack, of 
Newark, -N. J. I. A, Deisher, of Reading.. 
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“is president of the association ; William 


Sutton, of Philadelphia, secretary, and: E. 
G. Hoover, of Harrisburg, is treasurer. _ 

Five hundred members of the Harrisburg 
Chamber of Commerce attended the first 
annual cruise and the third annual June 
Joy Jaunt to McCormick’s Island on 
Thursday. They embarked from the foot 
of Market st. at 2:30 o’clock on the steam- 
ships June, Joy and Jaunt, commanded by 
“Admirals” Mercer B. Tate, Montgomery 
Trace, and Martin Fager. The event was a 
complete success and the program was fol- 
lowed as scheduled. 








Birmingham, Ala. 





TRADE CONDITIONS 


Despite the much: talked of “hard times” the 
jewelry. business in Birmingham and the Bir- 
mingham district is holding its own. One leading 
jeweler said that his business for the month of 
June had shown a good increase over a number 
of months past. Other leading jewelers of Bir- 
mingham say that their business is about an 
average for this season of the year. 

On the whole the leading jewelers of Hir- 
mingham are very optimistic, and they are pre- 
dicting a good trade this Fall not omly in the 
ewelry business, but in all other lines as well. 

atch repairing business and the optical lines 
of the jewelry trade are also holding their own, 
according to a number of the leading jewelers of 
the city. According to reliable reports the jewelers 
of this Section are buying about the same quantity 
and quality of goods as usual, for the Fall and 
Winter trade. During the present period of gen- 
eral business depression throughout the country 
there has not been a failure in the jewelry busi- 
ness here. There are a good many men out of 
work in the Birmingham district, but these unem- 
ployed posal are in the main former coal miners 
who lost out in a recent strike, 
able to secure work elsewhere. Saleh: 





“The Alabama Jewelers’ Association, al- 
though only a young organization, is a live 
wire organization,” said one of the Birming- 
ham members. “Practically all of the retail 
jewelers of the State of Alabama are mem- 
bers of the association already, and before 
long. we expect to have every jeweler in 
Alabama as a member of the association,” 
he said. 

The leading jewelers of Birmingham 
have announced that they will close their 
stores on Saturdays at 7 o’clock during the 
months of July and August. Heretofore 
they have been closing at 9 o’clock on Satur- 
days. On other days of the week the clos- 
ing hour will remain at 6 P. M., the same 
as it has been for several years past. “We 
want to close earlier on Saturdays so that 
we and our clerks will feel like getting up 
on Sunday morning and going to church,” 
said one jeweler. 

The members of the Birmingham Retail 
Jewelers’ Association enjoyed an outing at 
Gossett’s Camp, on the Warrior River, 
about 30 miles out from the city, Sunday. 
The party left town in automobiles Satur- 
day afternoon and spent the night at the 
camp. Sunday a picnic dinner was served, 
and the members of the party enjoyed fish- 
ing, bathing and boating on the Warrior 
River. “It was one of the finest outings 
we have had for a number of seasons,” said 
Mr. Ash, of A. & A. Ash Jewelry Co., 
who for some time was State secretary of 
the Alabama Jewelers’ Association. 








David W. Simpson, New Rochelle, N. Y., 
has-been succeeded -by Sitapson & Feinberg. 


















116 


THE JEWELERS’ CIRCULAR 


June 29, 192), 




















A Birdseye View of the Illinois Watch Company’s Plant at 
Springfield, Illinois 


Quality—a sure foundation 


upon which to build 


The Illinois Watch Company was established in 1870. 
Our first watches were completed in 1872. 


In 1873 we had one small building, 125 employees and 
produced five watch movements a day. 


Today we have a plant as shown above, more than 1300 
employees and a daily product of over 700 high grade watch 
movements. 


ILLINOIS WATCH COMPANY 
Springfield 


“| 
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Chicago Notes 





Wm. E. Renich, of Wm. E. Renich & Co., 
Republic building, returned from a few days 
visit to Milwaukee. 

. G. Jessen, Rensselaer, Ind., spent a few 
hours here last week en route to the con- 
vention at Michigan City. 

Jos. Mazer, Omaha, Nebr., passed through 
Chicago last week on his way to Michigan 
City, to attend the convention. 

G. W. Bleecker, of the Martin-Copeland 
Co., left last week to spend a few weeks at 
his Summer home at Ludington, Mich. 

Percy Marshall, Columbus Vaults, ac- 
companied by his wife, left last week for a 
month’s pleasure trip through the east. 

Chas. I. Herron, Republic building, re- 
turned last week from a week’s business 
trip to Milwaukee where he attended a con- 
vention. 

A. M. Rohde, of the Rohde-Spencer Co., 
W. Madison St., left for his Summer home 
on Fort Lake, where he will rest for about 
ten days. 

Louis Schwartz, Carl C. Loehr and Louis 
Epstein of the sales force of I. Schwartz, 
Heyworth building left for their respective 
territory last week. 

E. Hamburger, jewelry and watch buyer 
for N. Shure & Co., returned last week 
from New York, where he has been visiting 
the eastern markets. 

IL B. Goldman, of Joseph-Myers, 
Memphis, Tenn., left for home last week, 
after spending several days in Chicago, 
compiling a catalogue. 

G. F. Williams, jewelry and silverware 
buyer for “The Fair,” left last week for 
his Summer home at Olympic Fields, IIl., 
to rest for about 10 days. 

George H. Thomas, accompanied by his 
wife and daughter, arrived home last week, 
after motoring through the east and back. 
They were gone about four weeks. 

Miss H. A. Wendell, secretary to Mrs. 
Loftis, of Loftis Bros. & Co., for many years, 
resigned last week to be married, and will 
be succeeded by Miss E. A. Hessell. 

Fred C. Klopfer, who has been connected 
with Wiegand Bros., Racine, Wis., for the 
past 16 years, has bought out the business 
of Henry H. Meyer, 310 E. 61st St. 

M. R. Peck, of the J. W. Forsinger Co., 
left last week for a visit to his old home 
in Grand Rapids, Mich., where he will re- 
main with his mother for about two weeks. 

Word has been received at the store of 
Lebolt & Co., that N. N. Lebolt, arrived 
safely in Paris, 


Aquitania June 14, and will remain there 


Mr. Lebolt sailed on the. 
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for several weeks, combining business with 
pleasure. 

Milton Sandfelder of the D. F. Briggs 
Co., and wife are expected back in Chicago 
the first part of next week from his regular 
coast trip. He has been gone about seven 
weeks. 

Leslie Ryer, of the Ryer Jewelry Co., 
Kansas City, Mo., spent a few days in Chi- 
cago last week golfing, on his way home, 
after spending a few weeks in Wisconsin 
resting. 

John Sweitzer, factory superintendent for 
the Powers & Mayer, ‘Corp., ‘Providence, 
spent a few days here last week visiting 
A. L. Kramer, who represents them ‘in 
this territory. , 

Sussman & Zinder, manufacturers of 
platinum mountings, are now settled in the 
new quarters at suite 504, 54 E. Jackson 
Blvd. They formerly had space at 14 W. 
Washington St. 

The Grimm & Judae Co., 1409 Columbus 
building, has taken on a line of bronze 
statuary and desk sets, which is a direct 
importation from Austria. The concern is 
able to make immediate: deliveries from 
its office. 

H. A. Eicher, manufacturer of hana 
wrought silver, Park Ridge, Ill, accom- 
panied by his family, left last week to motor 
to Denver and the west, where they will 
visit relatives and friends, and expect to 
return in about four weeks. 

Joe Ritter, Columbus building is the 
possessor of four of the Royal Russian 
gems, the largest weighing 10 karats, in 
emerald cut. If he succeeds in securing a 
few more of these, he is seriously thinking 
of using them as vest buttons. 

Klein & Co., conducting a retail store at 
122 W. Madison St., have established a 
mail order business. They are at work now 
compiling their catalogue. This new enter- 
prise will be conducted under the name of 
Klein & Co., with offices at the above 
address. 

George H. Volger, Muscatine, Ia., spent 
a few days here last week visiting the Chi- 
cago markets, also buying merchandise for 
the new store at Davenport, Ia., which will 
be operated under the name of Volger & 
Quinn, Inc., and which will be opened about 
Aug. 15. 

S. B. Kahn, founder of the Central Mono- 
gram Works, 710 Chicago Saving Bank 
building, was married on Wednesday of last 
week to Miss Dorothy Schoenberg. They 
immediately left on their honeymoon trip 
through. the east and expect to-return in 
about three weeks. 
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M. H. Shiman, of M. H. Shiman & Co., 
spent a few days here last week visiting O. 
Haberman, Masonic Vaults, who represents 
them in this territory, and also called on 
the jobbing trade in Chicago.. Mr. Haber- 
man returned from a four weeks’ trip 
through Illinois in order to be here on his 
arrival. 

Otto Noack, of C. J. Noack Co., Sacra- 
mento, Cal., spent a few days in Chicago 
last week. He left for his old home at 
Watertown, Wis., where he will spend a 
few days before going east to attend the 
fight. It is understood among his friends 
here that he is waging quite a bit on 
Carpentier. 

Swarts Bros., retail installment jewelers, 

608 Chicago Saving Bank building, cele- 
brated their second anniversary recently, 
and received many floral offerings from 
their business acquaintances. A pair of 
lingerie clasps were given to every lady 
visitor and a scarf pin to the men, during 
the anniversary week. 
' H. W. Ebann, of Heil-McClimans Co., 
left last week to motor to the concern’s 
three branch stores through Illinois and 
one in Iowa, where he will combine busi- 
ness and pleasure. Fred J. Boyer, assistant 
manager of the Decatur, IIl., store of Heil- 
McClimans Co., spent last week in Chicago, 
with his bride on his honeymoon. 

A. L. Fuller, Miss Irene MacMaster, 
O. L. Samuelson, F. J. Spellman, and 
Charles A. Bartling, of the Chicago office 
of the Towle. Co., left last week to attend 
a salesmen’s conference at the home office 
of the Towle Co. at Newburyport, Mass., 
and will be gone for about 10 days. H. F. 
Hillman, also of the Chicago force, accom- 
panied by his wife left a few days before 
the others, so they could visit Washington 
and New York en route. 

Harry Miller, Wm. Hopkins and a party 
of friends spent the week end fishing at 
Fox Lake, and were fortunate enough to 
catch a few fish this time, so they did not 
have to buy them to bring home. Mr. 
Hopkins is being advised by friends to 
study the auto roads, so he will know 
what road to take to Fox Lake next time 
he goes here. 

Among the visitors in Chicago last week 
were: S. Plaven, Joliet, Ill.; B. Barraty, 
Argo, Ill.; J. L. Brown, Akron, O.; Wm. 
Rahn, of Rahn & Will, Iron Mountain, 
Mich.; Mr. Keith, of Keith & McChesney, 
lowa City, Ia.; E. E. Chandler, Boone, 
Ia.; R. M. Garrett, Savannah, Ill.; Cari 
Durbin, of A.J. Isenhauser & Co., Hunting- 
ton, Ind.; Perry Jackson, of Jackson Bros., 











118 


Rockford, Ill.; Frank Rickert, Charleston, 
Ill.; Fred Webber, Webber & Turnell, 
Danville, Ill.; E. C. Johnson, Hildreth, 
Nebr.; Emil Baumle, of Paule Jewelry Co., 
Burlington, Ia.; Wm. B. Rankin, Rochelle, 
Ill. 

O. E. Tansey, of Emil Braude & Sons, 
Inc., left last week for a 10 days’ fishing 
trip to Fox Lake. 

Sam Marks, Columbus building, left last 
week for the east where he will combine 
business and pleasure. 

J. W. Tice, of Adolph Schwob, Inc., re- 
turned last week from a business trip 
through the northwest. 

Mann Bros., 3407 W. Chicago Ave., have 
dissolved and the business will be con- 
tinued by John B. Mann. 

‘ Ralph Jacobson, Columbus Vaults, has 
resigned his position with Krause & Co. 
This took effect last week. 

Harry C. Cohen, of the Lorraine Watch 
Co., returned recently from a two weeks’ 
visit to the New York office. 

* Larry Edwards, accompanied by his wife, 
left last week for Lake Forest, where they 
will spend two weeks resting. 

S. Y. Ball, of Norris, Alister-Ball Co., 
returned last week from Cleveland, where 
he spent a few days on business. 

E. Bokor, of the Art Silver Shop, Stevens 
building, left last week for the east, and 
expects to return in about two weeks. 

Mr. and Mrs. Ira Rosenberger, of Grand 
Rapids, Mich., spent a few days here last 
week visiting the trade and sightseeing. 

George Grosscup, proprietor of the Ring 
Mfg. Jewelers, 811 Heyworth building, cele- 
brated the first anniversary of the business 
last week. 

E. V. Roddin & Co., doing a mail order 
business, at 808 Heyworth building, have 
increased their capital stock from $30,000 
“to $100,000. 

Johnson & Dandy, 9252 Cottage Grove 
Ave., dissolved partnership recently, and 
Clark E. Dandy will be the sole owner of 
the business. 

Henry Rich, of S.C. Powell & Co., New 
York, spent a few days here last week 
calling on the trade on his way to the 
Pacific coast. 

Chas. Brown, jewelry buyer for the Stein 
& Ellbogen Co., returned last week from 
the eastern markets, where he has been 
for the past two weeks. 

J. Goldman, president of the Goldman- 
Kolber Co., Inc., left last week for St. 
Louis, after spending a few weeks here 
visiting their Chicago office. © 

James Dougherty, formerly associated 
with Wall & Dougherty, Honolulu, Hawaii, 
spent a few days here last week en route 
to Washington and New York. 

Charles Otto, Columbus building, has as- 
sociated himself with M. H. Shiman & Co., 
New York, and will cover Iowa, Nebraska, 
Missouri and Kansas for this -house. 

Mark Salm, of Esslinger & Salm, Evans- 
ville, Ind., is spending a few weeks in Chi- 
cago and vicinity on a recreation trip and 
taking treatment for some minor ills. 

August Wittstein, Columbus building, ac- 
companied ‘by his wife;-teft. last week, on 
a pleasure trip to California, where he ex- 
pects to rémain for-about four weeks. 
‘Henry Rhein; 1536 W. 47th St., has sold 
dut2his “interests to P. O: ;Peemteler.. Mr. 
Peemueler is well known in the optical 
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trade, as he has been in that business for 
many years. 

H. L. Newhouse had a dead bone re- 
moved from the back of his right ear last 
week at the Chicago Hospital. He is get- 
ting along as well as can be expected. 

G. B. Lasher, general sales manager of 
the Holmes & Edwards branch of the In- 
ternational Silver Co., spent a few days 
here last week visiting the Chicago office. 

C. C. Gross, representing a number of 
eastern manufacturers on the Pacific Coast, 
spent a few days here visiting friends on 
his way east to visit the factories he is 
connected with. 

Work is now under way on the building 
being put up for F. A. Adamek, 1718 W. 
51st St. Mr. Adamek expects to move into 
the new store in about three months, and 
will occupy the flat above the store. 

Charles A. Whiting of the Whiting & 
Davis Co., Plainville, Mass., spent a few 
days here last week visiting the Chicago 
office, and making plans for thé concern’s 
display during the Pageant of Progress. 

K. Falkenberg, Walla Walla, Wash., 


- arrived in Chicago last week, after attending 


the Shriners’ Conclave at Des Moines. Mr. 
Falkenberg expects to remain here for a 
week or 10 days before starting for home. 

Harry H. Miller, recently associated him- 
self with the Acme Ring Mfg. Co., Newark, 
N. J.; R. Baden, New York, and Wm. 
Schiff, Inc., New York, and will retain’ his 
headquarters at room 704 Heyworth 
building. 

J. B. McDonald, representative of the 
Wolcott Mfg. Co., left Sunday for a busi- 
neass trip to St. Paul and Minneapolis. He 
expects to spend about a month among the 
lakes of Minnesota after completing the 
business trip. 

Several of the salesmen of the Inter- 
nation Silver Co. left last week for the east 
to attend the Summer convention of sales- 
men, and will remain there until their Fall 
lines are complete before starting for their 
respective territories. ; 

H. Gottstein, formerly connected with 
Gottstein & Levine, 1566 S. Kedzie Ave., 
recently withdrew from the firm and has 
gone into the jobbing business under the 
name of H. Gottstein Co., with headquar- 
ters at 835 Milwaukee Ave. 

E. H. Garey, of La Marrs, is now con- 
ducting an auction sale for the purpose of 
closing out his business. Mr. Garey has 
been very successful in a financial way and 
feels that he can now retire and enjoy life 
without the worries of business cares. 

Walter Ghislin, Chicago manager of the 
Gorham Co., accompanied Miss Mayo and 
Miss Jordan, who have been visiting Chi- 
cago in the interest of the Gorham Co., to 
Michigan City last week, where Miss Jor- 
dan addressed the Indiana convention. 

The Chicago office of Sykes & Strand- 
berg, jewelry. manufacturers of Attleboro, 
is now located in 421 Silversmiths building 
at 10 S. Wabash Ave. This office will be 
in charge of Howard D. Seebeck, who has 
represented them in this territory for some 
time. 

J. W. Stoneburner, 803 Heyworth build- 
ing, has resigned from the Arrow Belt & 
Leather Goods Co. and has associated 
himself with the Columbia Leather Goods 
Mig. Co., of New, York, and will cover 
hte same territory he has been covering, 
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calling ofi tne jewelry trade. Mr. Stone. 
burner left last week for New York to 
visit the Columbia people and will return 
here in about two weeks. 

Victor Leseritz, of the Blauer-Goldston 
Co., left this week for Rochester, N, Y 
for a rest and to visit his mother and other 
relatives. William Slobe and D.C. Carrell 
representatives of this concern, have te. 
turned from their trips and will be in Chj. 
cago until time for the Fall trips, 

Frank Vavrock, 4009 W. 26th S¢t. has 
sold out his interests to Otto Nerad,_ Mr 
Nerad also has a retail store at 1833 Blue 
Island Ave., which he will retain. The 
store on 26th St. will be looked after by 
Mr. Nerad’s sister. Mr. Vavrock expects 
to rest for about six or seven months be. 
fore entering into business again. 

Louis Goldman, attorney for many Chi. 
cago jewelry houses, announced last week 
that he has associated with him asa fy] 
partner in the business, Albert B. Allshause 
and the firm will be conducted in the future 
as Goldman & Allshouse. Mr. Goldman 
states that his business in the jewelry trade 
has increased to such an extent that -this 
step is necessary. Mr. Allhouse was for. 
merly manager of the Chicago office of the 
National Jewelers Board of Trade, was later 
associated with “Bonded Attorney’s” Law 
List, and is well known to the jewelry trade 
of Chicago. This partnership. is effective 
beginning July 1. 

In view of .the favorable comment as a 
result of the reception given the credit men 
of the trade here last week and as a sort 
of ending of a week of business conference 
between officers and salesmen of the con- 
cern, the Associated Silver Co, issued in- 
vitations to all the wholesale and manufac. 
turing houses of the city to attend a re- 
ception at the new plant at Ravenswood and 
Sunnyside Aves., Saturday afternoon from 
3 to 5 o'clock. The response was pleasing 
to George E. Herring, the president, and 
those associated with him. The salesmén 
that were in for the conference, were J.'S. 
De Long, Edward Schuller, S. Gudgén, 
H. J. Tindling, Edward McCann, Allen C. 
Adams, S. W. Risen, John Bradley, W. 0. 
Beanland and W. R. Cox, all stockholders 
of the company. They all assisted Mr. Her- 
ring in making the afternoon one that will 
be remembered by all that were present. 
All guests were taken for a tour of in- 
spection through the building, after which 
dancing was enjoyed in the general offices 
and refreshments were served. 





The National Wholesale Jewelers As- 
sociation through its secretary, Thomas 
A. Fernley, of Philadelphia, has been 
sending out to members, a copy of 
Senate Bill 848 and House Bill 2894, m- 
troduced with a view to authorizing and 
directing a reduction in railroad passen- 
ger rates. The Senate Bill was. intro- 
duced by Senator Watson and the House 
Bill by Congressman Kahn. They pfo- 
vide that railroads shall issue 5,000 mile 
tickets to be interchangeable and soldat 
the rate of 21%4 cents a mile. The Fedet- 
ated Railroad Committee of the, Inter 
national Commercial Travellers Organ 
zations has suggested a reduction of 
per cent under the prevailing tariff, rates 
instead of the 2%4 cents"per’ mile. 
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with the store of Arthur Schmidt at Hay- 
ward, Wis. is reported to be negotiating 
for the purchase of a jewelry store. Mr. 
Moore will retain his position with the 
Schmidt establishment for the time being, 
it was stated. 

Work is progressing on the extensive re- 
modeling of the jewelry store of the Louis 
Esser Co. 111 Wisconsin St. Although 
somewhat inconvenienced for the time be- 
ing, the store is doing business as usual. 
Many “new jewelry novelties are being 
shown at the Esser store. 

Henry W. Rank, of the Rank & Mot- 
teram Co., with his family will occupy their 
Summer home on Lake Pewaukee’ during 
July and August. Miss ‘Sallie Oleski, «in 
charge’ of the silverware department at 
Rank’s, has left on a two months’ trip to 
the Pacific Coast for a vacation. 

David Goldman, Grand Ave. jeweler, is 
again giving attention to his seasonable 
hobby of supervising his large cherry or- 
chards near Sturgeon Bay in Upper Wis- 
consin. His orchards are among the best 
iri that district and produce large crops of 
delicious cherries every season. 

Gustave Keller, well known Wisconsin 
jeweler of Appleton, was one of the dele- 
gates as well as speakers at the annual 
State convention of the Catholic Order of 
Foresters held at Two Rivers, Wis., this 
week. Mr. Keller, in his address, pleaded 
for faith in’ American institutions and the 
American government and told citizens to 
study so they will know more about both. 

As a result of a popular agreement made 
by business men of Manitowoc, all the 
stores in the city will close at 5 p. m. daily 
except Saturday, when they will remain 

“open until 8:30 p. Mm. Jewelers have decided 
to open at 7:30 in the morning while other 
‘establishments generally have decided upon 
8:30 as the opening hour. The agreement 
went into effect June 20 and will continue 
until Sept. 6. 

A. F. Barstow, formerly conducting a 
jewelry manufacturing company and jewelry 
store in Oshkosh, Wis., called on old 
friends after an absence of 16 years. Mr. 
Barstow is now operating a fruit farm in 
the State of Washington, near Yakima. 
While at Oshkosh, Mr. Barstow was a 
member of the jewelry firm of Barstow & 
Phillips, later taking over the business and 
operating it as sole owner. 

One of the show windows at the Bunde 
& Upmeyer Co. store on Grand Ave., has 
attracted special interest this week because 
of the showing of a huge American flag, 
of pure silk, hand sewed and embroidered, 
which was presented to Tripoli Temple, 
Nobles of the Mystic Shrine, Milwaukee, 
by the Chamber of Commerce of Des 
Moines, Ia., an as appreciation of the work 
of the local temple’s uniformed organiza- 
tions at the annual session of the Imperial 
Council of North America, held in Des 
Moinés in June. 


- J. J. Lange, jeweler, has been appointed 
“0h! a committee of business men at Racine 


to investigate the advisability of establish- 
ing a Farmers’ Wholesale Market. It is 
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proposed to establish the proposed market 
as early as possible in order to take ad- 
vantage of as much of this year’s products 
as possible. From the merchants’ point of 
view, the market will bring hundreds of 
farmers to the city to dispose of their pro- 
duce and naturally make many purchases 
at local stores that might otherwise be 
made elsewhere. 

Fox Bros., conducting a jewelry, optical 
and drug business on Bayfield St., Wash- 
burn, Wis., are having their place of busi- 
ness enlarged and improved. The old sec- 
tion at the rear of the main building and 
occupied by the optical department and 
offices, is being moved back about 25 feet 
to make room for an addition which will 
be used for the prescription and optical 
departments. The old section will be used 
for storage purposes. The front of the 
store used for jewelty purposes will be ar- 
ranged to provide better facilities and new 
fixtures will be installed. 

Wisconsin . jewelers. have been informed 
of a cleyer swindle through information 
given associations by E. C, Kramer, secre- 
tary of the Neenah Association of Com- 
merce. The plan perpetrated in the Fox 
River valley was as follows: A man came 
into the community guaranteeing a circula- 
tion of 400 or 500 covers for telephone 
books providing several local business men 
would take advertising space. After selling 
the space, claiming endorsement of the plan 
by the local commercial association, the 
man produced several covers and stated that 
he had made proper circulation. Like in 
‘many other instances, the covers did not 
fit and were not circulated to the extent of 
more than a dozen or so copies in a single 
city. 

Louis Shaw, jeweler at the Hiram J. 
Smith Co. store at Racine, gained the repu- 
tation of a medium for a day and incident- 
ally “put over” a good joke on another 
jeweler of the firm. While taking some 
silver out of the safe a few days ago, Mr. 


‘Shaw saw a watchin the space beneath 


the safe. The watch has been lost for 
several months. Seeing a good opportunity 
for a joke, he left the watch there without 
saying a word. Next morning at 6 A. M. 
he called Leonard Luccason, another jewel- 
er at the store, by telephone and told 
him that in a dream he had seen the watch 
beneath the safe. Shaw purposely did not 
get to work until an hour after the usual 
opening time. He found the store in a hub- 
bub, with Luccason the center. The other 
jeweler had risen early, gone to the store 
and found the watch in the exact place that 
Shaw had described. The joke was too 
good to keep and Shaw confided the secret 
to Charles Kristerius and later to others, 
so .that the facts gradually leaked out. 





Business Troubles. 





An involuntary petition in bankruptcy 
has been filed against E. J. Leben, Beau- 
mont, Tex. 

An involuntary petition in bankruptcy has 
been filed against Morris Goldberg & Co., 
Boston, Mass. 

The Silver A. Abrams Co., New Haven, 


..Conn., is offering to settle with creditors 


at 25 cents on the dollar. 
An involuntary petition in bankruptcy 
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has been filed against the R. Spivak Jewelry 
Co., 720 Locust St., St. Louis, Mo. 

The Howell Jewelry Co., Elko, Nev., 
has assigned for the benefit of creditors. 
The assets are reported to be $18,000 and 
the liabilities $12,000. An inventory is 
now under way and the assets will be 
sold as soon as possible. 









Fred Voth left Monday, June 20, for a 
trip through Ohio for Peck, Selmeier & 
Peck. 

William Shire, Paris, Ky., called on 
friends in the local jewelry trade when 
in Cincinnati Friday. 

A. E. Tiller, northwestern representa-~ 
tive of the Dorst Co., was in the city 
for a few days during the week. 

Casper Fenzel, Middletown, O., was in 
Peck, Selmeier & Peck’s offices for a 
social call while in the city Thursday. 

Miss Betty Feth, bill clerk with Rich- 
ter & Phillips, was married recently at 
the Hyde Park Methodist Church to 
John Lee. 

George W. Staples, Stone Creek, Ky., 
and Mr. Hopkins, jeweler, of East Rad- 
ford, Va. were callers at Richter & 
Phillips recently. 

Aaron McConnell, Harrison, Ind., mo- 
tored into the city during the heated 
spell and spent several hours and quite a 
few dollars here. 

T. H. Starks, St..Petersburg, Fla., re- 
cently operated on at Christ Hospital, 
has recovered sufficiently to leave. the 
city to visit relatives in upper Ohio. 

Joe Rosenbaum, traveling salesman 
for A. & J. Plaut, who has been. ill at 
Denver, Colo., for over a month, has 
recovered sufficiently to leave for home. 

Adele Herschede was one of the con- 
testants who unsuccessfully played for 
the Ohio golf championship at the links 
of the Cincinnati Country Club the week 
of June 20. 

Lawrence Herschede was one of the 
prize winners at the annual outing of 
the Business Men’s Club last Tuesday, 
June 21. He was also active on the 
outing committee. 

Sol. Wetstein, of Frohman & Co., left 
Thursday night for a road trip, shortly 
after entertaining for the firm two out of 
town visitors, E. H. Kahn, Lexington, 
Ky., and C. F. Sweeting, Oxford, O. 

Edward H. Kahn, Danville, Ky., came 
to Cincinnati last week for two purposes. 
One was to purchase jewelry for his 
store and the other was to watch the 
ponies run at Latonia. He picked a good 
line at both events. 

Nate Hahn returned home for a few 
days’ rest before going out on a long 
western trip. Mr. Marshall, Knoxville, 
Tenn., jeweler, was a caller upon Mr. 
Hahn and his partners, Mr. Cohn and 
Mr. Newstedt, during the week. 





J. C. Morrison, Gainesville,.Gas,. Has 
purchased the interest of S. G. Miller in 
the business heretofore known as Morri- 
son & Miller-and will continue under-his 
own name. 
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J. F. Kiser, Muncie, Ind., was in Indian- 
apolis last week. 

Harper J. Kansberg, head of the Harper 
J. Ransberg Co., of this city, manufacturers 
and distributors of fine cut glass, has re- 
turned to Indianapolis after a short trip. 

A recent note to the effect that Jas. Mc- 
Closkey, Shelbyville, had the exclusive sale 
of American Legion Jewelry .was incorrect. 
He is the exclusive agent for Shelbyville 
only. 

Carl Rost, of Columbus, Ind., a retailer 
there, was in the city last week visiting the 
jobbing houses. Mr. Rost has just re- 
turned from a seven weeks’ motor trip and 
reports the time of his life. 

John Gardner, a traveling man for the 
Baldwin-Miller Co., has returned from the 
convention, where he represented his house, 
Joseph Reagan finding it impossible to get 
to the convention. Mr. Gardner spoke at 
one of the business sessions. 

William F. Sebel, brother of H. A. Sebel, 
has been added to the sales force of the 
Sebel & Gelman Co. of this city. Mr. 
Sebel has been employed at the home office 
of the company for some time learning some 
of the intricacies of the selling business. 

Fred A. Schlenker, who dropped dead 
Wednesday in Germantown, O., where he 
lived, was born and reared in Eaton and 
was well known here. He was a son of 
the late C. G. Schlenker, pioneer jeweler 
of Eaton, and a half brother of Lee W. 
Schlenker and Mrs. Stanley Baker, of 
Eaton. 

Harry O. Cobb, a designer of Indian- 
apolis, and George Fredericks, one of the 
manufacturers in the same establishment, 
have returned from Des Moines where they 
went with the Murat Temple delegation of 
this city. Mr. Cobb, particularly is. en- 
thusiastic over the reception Des Moines 
gave the Shriners. 

Will Rindt, past president of the Indiana 
Retail Jewelers’ Association was in Indian- 
apolis last week, on his return from the 
convention in Michigan City. Leslie Rowe, 
a retailer of Frankfort, Ind., was also a 
visitor. He was enthusiastic concerning 
the convention, which he attended. He said 
it was one of the best conventions the State 
association ever had held. 

H. A. Sebel, of the Sebel & Gelman Co., 
jobbers, left the night of June 23 for New 
York city on a buying trip. Mr. Sebel 
stated before leaving that it was the pur- 
pose of his company to stock up in some 
lines that had been allowed to become al- 
most exhausted. He said that while busi- 
ness could not be compared with last year, 
yet the volume was steady. He said re- 
tailers are not increasing their stocks and 
believes they are doing a wise thing in not 
doing so. 

After suffering for a week from injuries 
received when she was knocked down by an 
automobile, Mrs. Bessie Goodman, 42, wife 
of Jacob Goodman, 3736 N. Meridian St., 
president of Goodman’ & Co., wholesale 
jewelers, died recently at St. Vincent’s 
Hospital. A car driven by Mrs. Robert 
Shingler, 2009 N. Illinois St., struck Mrs. 
Goodman in front of her home. The victim 
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had just returned from an automobile ride 
and started across the street when she 
stepped directly in front of the Shingler 
car. Mrs. Shingler, who was slated on a 
charge of assault and battery, told the 
police that Mrs. Goodman apparently did 
not see the approaching machine. 

The United States China Co., Chesterton, 
Ind., will spend $100,000 in building opera- 
tions this Summer. A new building, 100x 
300 feet, of brick, two stories high, will 
be erected for the art department. It will 
also contain the offices of the company. 
The workrooms of the artists who will 
decorate the ware before it is burnt, will 
be in the new building. Another building, 
50 x 30 feet, will be built to house the 


machinery to make the saggers, which are’ 


the containers in which the ware is de- 
posited before being placed in the kiln. Five 
large kilns will be built in the old plant 
buildings. Three hundred men will’ be em- 
ployed when the additions are completed. 
The made-in-Indianapolis industrial ex- 
position the week of October 10 is now 
assured following the pledging of nearly 
100 manufacturers, among whom the trade 
was prominently represented, to display 
their products at a meeting recently at the 
Chamber of Commerce. O. B. Iles, chait- 
man of the manufacturers’ committee of 
the chamber, who presided at the meeting, 
announced that Claude S. Wallin would be 
manager of the show. William Ganson 
Rose, who directed the Cleveland Industrial 
Exposition of 1909, addressed the meeting 


and told how the plan was executed in that 


city. John B. Reynolds, general secretary 
of the Chamber of Cc.nmerce, made a short 
address telling how the Chamber of-Com- 
merce was co-operating with the many in- 
dustries in Indianapolis. 








An innovation in sales promotion and one 


that will be received with pleasure by jew-. 


elers throughout the entire country, has been 
introduced by the International Silver Co. 
in connection with advertising the concern’s 
“Ambassador” pattern which has met with 
such great success since its introduction. 
The concern has sent to dealers who handle 
this pattern in the “1847 Rogers” brand, a 
fine framed picture that looks exactly like 


an oil painting entitled the “Ambassador.”. 


In this the artist has depicted a banquet 
scene of notables with a speaker apparently 
an ambassador aboyt to begin an. address 
from the head table. The picture is in 


natural colors and has been considered by. 


critics, the finest reproduction of an oil 
painting yet made; in fact, from a distance 
it can hardly be told from one. . As , the 
International Silver Co. intends to base their 
advertising campaign of their “Ambassador” 
pattern on this picture, it will soon become 
famous throughout the land and the repro- 
duction given to the jewelers will make a 
splendid centerpiece for a window intended 
to feature this silverware. In fact, the pic- 
ture which contains no advertising on it at 
all will make a handsome ornament to any 
jewelry establishment even when not used 
in connection with a merchandise’ display. 
All requests for matters pertaining to such 
window displays and this picture should be 
made direct to the Sales Promoting Dept. 
of the International: Silver Co. at Meriden, 
Conn. ; 
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W. J. Rieth, Elyria, has closed out his 
business in that city, the auction being con: 
ducted by J. A. Conn, auctioneer, 

Harry Raphael, brother of Jack Raphael 
manager of Roberts & Co., and formerly af 
Detroit, is now associated with Charles 
Sands, of this city. 

Carl Nicholson, window artist of the 
Bowler & Burdick Co., and Miss Vincent 
McCall, of New York city, are planning to 
be married about July 1. Members of the 
Bowler & Burdick organization are arrang- 
ing to present them with a chest of flat 
silverware. 

W. H. Cohn, of the Wagner-Gilger-Cohn 
Co., has left for his usual fishing trip va- 
cation in the wilds of Canada, accompanied 
by his friend and fishing enthusiast, S. B, 
Swensson. Before returning to Cleveland, 
Mr. Cohn will conduct a buying trip in 
New York and the east. 

Because of the improvement in the bur- 
glar and bandit business here, Manager Jack 
Raphael, manager of Roberts & Co., has 
had installed another large bronze grill- 
work, completing the protection to all win- 
dows at the busiest corner in the city, 
Euclid Ave. and 9th St. The chances of 
loss, therefore, seem reduced close to 100 
per cent. ‘ . 

W. G. Gilger, of the Wagner-Gilger-Cohn 
Co., has sold his theater at Norwalk, .0,, 
which he built 18 years ago and operated 
all during that time.. The house will be 
continued as the Gilger Theater,: under the 
ownership and management of Shelby in- 
teresis. Leo Goetz, of the same concern, 
has resigned to engage in the mail-order 
business in women’s ready-to-wear apparel. 
Henry S. Colyer, of the firm, will cover Mr. 
Goetz’s territory for the balance of the 
present year. 








At a meeting of the stockholders of the 
Hess & Culbertson Jewelry Co., ‘Held’ a 
few days ago, James V. Dunbar,’ an at- 
torney was elected a director, having: be- 
come a stockholder in the concern. He is 
a son-in-law of George J. Hess, ‘president 
of the company. ete. 

Harry Schneider, 27 years old,’ was ac- 
quitted by a jury of the charge of robbery: 
in the first degree in connection’ with'the 
robbery of William Mauch, -a jeweler, 1436 
South Broadway, on Dec. 18, 1919, ‘when 
$4,500 worth of jewelry ‘and $500 ‘in cash 
was taken. The robbery was ‘Cotitiitted 
by several young men. Two have beeti tried 
and sentenced to five years in the peniten- 
tiary. Two are still to be tried. One has 
not been captured. Harry Schneider 
established an alibi. His statement that 
he was at home in bed at the time was 
substantiated. ; 


! 





The jewelry store of Leonard Lockley, 
Marfa, Tex., was broken into on June 17 
and several articles taken, but the thief 
was later caught and all of the loot re 
covered. 
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Mr. Greenwald, of Greenwald & Adams, 
Tucson, Ariz., is for a few weeks in south- 
ern California on business and pleasure. 

W. D. Jacoby, 2415 S. Hoover St., was 
married on June 15 to Miss Mabel De Vos, 
a young woman whose home was in this 
cit 

i auing the body of his wife, who 
passed away some months ago, Charles F. 
Manahan, Pasadena, has gone to Chicago, 
his former home. 

Sol Meyer, of the Meyer & Talbott Co., 
has gone to Yosemite Park for a_two- 
weeks’ stay. He motored up and is ac- 


_companied by friends. 
David Zabriskie, manager of the El Faso’ 


branch of the Meyer & Talbott Co., has 
returned to El Paso. He left his family at 
one of the beaches near here for the Sum- 
mer. 

James A. Codori has just returned from 
Douglas, Ariz., where he conducted a very 
successful sale for the Ericksen Jewelry 
Co. He has now gone to Calexico, to con- 
duct an auction for the Williams Jewelry 


0. 

J. O. White, druggist and jeweler, suf- 
fered considerable loss recently when a de- 
vastating fire swept away a large part of 
the town of Barstow, about 75 miles north 
and east of San Bernardino. Full particu- 
lars of his loss have not been received here. 

The G. D. Davidson Co., being unable, 
on account of its watch inspection work, 
to close Saturday afternoons, is releasing 
one-half of its force all day every Satur- 
day, the two groups alternating, during the 
months of June, July, August and Septem- 
ber. 

Considerable resentment is expressed by 
traveling salesmen and manufacturers’ 
agents here toward the county and city as- 
sessor’s office, which demands that taxes be 
paid on all goods in the possession of such 
persons, whether in hotels, offices or else- 
where, regardless of the ownership of the 
goods. 

Lonnie G. Feagans, of Feagans & Co., 
has returned home after an absence of 
seven weeks during which he visited New 
York and other eastern points. He devoted 
most of his time to a survey of business 


conditions for the benefit of his firm. He. 
Says he was glad to visit: the east but is . 
equally glad to get back to: southern Cali- 


fornia. 
E. Gerson, 415 Title Guarantee building, 


has left for a camping and fishing trip at 


the Mammoth Lakes, about 350 miles north 
of Los Angeles on the road to Carson City. 
He expects to be gone two weeks. The 
fishing at Mammoth Lakes is reported to be 
excellent. Miss Turner, his office assistant, 
will have charge of his business while Mr. 
Gerson is away. 


E. W. Reynolds, Ed Turner and Frank 


Randall, all of the E. W. Reynolds Co., 
‘had what they report to have been a very 


enjoyable week-end outing, notwithstanding 


‘the fact that they experienced a tempera- 


ture of 114 degrees in the shade. ‘This 
heat was encountered on the desert some 
miles east of Mojave. They enjoyed, how- 
ever, a swim in a large irrigation reservoir. 
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The following jewelers from out of town 
have been in Los Angeles recently: John 
Parker, Huntington Beach; W. E. Heald, 
Glendale; C. E. Miller, Van Nuys; D. Van 
Wart, Huntington Park; Charles F. Mana- 
han, Pasadena; Mrs. W. D. Smith, Holly- 
wood; Mrs. C. J. McCormick, A. Protsch, 
Redondo; C. E. Perham, San Pedro; J. H. 
Blanchard, Ocean Park; J. H. Padgham, 
Santa Ana; C. W. Middleton, Pomona. 








Frank Cresalia is now covering the inter- 
mountain territory for A. Eisenberg & Co. 

I. Yaseen, jeweler at 1624 Polk St., has 
advertised the sale of his stock at auction. 

Roger. Ewing is now visiting San-Joaquin 
Valley tewns in the interest of A. 1. Hall 
& Son. 

H. Z. Kimes is now representing the comb 
line of the Paramount Jewelry Co. in this 
territory. 

George Larsen, engraver in the Jewelers’ 
building, has returned from a trip to the 
Yosemite. 

Harris Sproles, of A. I. Hall & Son, 
took as his bride June 16, Miss Miriam 
Coolidge Wands. 


Jack Lewis is spending his annual vaca- . 


tion at Grass Valley and expects to return 
to this city next week. 

Julius Wise recently returned from a tour 
of southern California and anticipates a trip 
through the northwest in July. 

J. N. Wineroth, representative of L. A. 
Giacobbi & Co., has returned from a trip 
through the southern territory. 


The regrets of the trade are being ex- . 


pressed to Frank Haley of A. I. Hall & 
Son as the result of the death of his 
mother. 

Jesse W. King is anticipating his annual 
vacation, which will be an event of July. 
Mr. King will visit Sacramento river points 
in his motorboat. 

W. F. Hartman, of the Wadsworth Watch 
Case Company, Dayton, Ky., was a dele- 
gate to the credit men’s conference held in 
this city last week. 

J. O. Kingstone has returned to San 
Francisco from a trip through southern 
J. Bloom, associate. of Mr. 
Kingstone, is now in Nevada. 


Edgar Marsden, who. was formerly with” 
-Detor & Co., Honolulu, has arrived in San 
Francisco and will be connected with the 


local branch of the International Silver 
Co. 

A petition for the dissolution of the cor- 
poration of John C. Davidson Co., Inc., 
729 Market St. has been filed in. the 
superior court here. The company will con- 
tinue as a co-partnership. 

Arthur Rude, of S. J. Hammond & Co., 
is now in the San Joaquin valley district. 
S. J. Hammond & Co. is now the Coast 
representative for the hollowware line of 
the Hartford Sterling Co. 

Miss Luvia Blasauf, who has been a mem- 
ber of the staff of S. H, Friend, became 
the bride the evening of June 15, of 
Lawrence V. Hose.. The ceremony took 
place at Mission Dolores Church in this 
city. 
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August Siebak, Pittsburg, Carl F. 
Thomsen of Scotia, E. W. Wright, of Wil- 
lows, Carl Noack, of- Sacramento and 
Charles Guslander, of Willets, were among 
the retailers to visit San Francisco last 
week. 

Otto F. Schwennicke, jeweler at 3333 
Sacramento St., celebrated his 25th wedding 
anniversary last Monday. Previous to 
entering the retail trade Mr. Schwennicke 
was for a number of years with the firm of 
Nordman Bros. 

E. W. Frizzell, representing the Watson 
Co., Attleboro, arrived in San Francisco 
last week, following a visit in Los Angeles 
and San Joaquin valley cities. Mr. Frizzell 
is to return to the factory for a brief visit 
and then contemplates returning to the 
Coast. 

A cable to M. Schussler & Co. tells of 
the death in Honolulu of H. F. Wichman, 
head of the firm of H. F. Wichman Co., 
Inc., of that city. Mr. Wichman, who had 
been ill for several years, established the 
business in Honolulu about 30 years ago. 
He is survived by his widow and three 
children. 

Preparations are being made for a lun- 
cheon of the members of the Manufacturers 
and Wholesalers’ Association of the Pacific 
Coast. The affair will be held in about 10 
days and one of the matters to be con- 
sidered will be the report of Bert Norman, 
who attended the national convention at 
West Baden. 

A. W. Huggins, president of A. I. Hall 
& Son, returned to San Francisco last week 
from his tour of the Orient. Mr. Huggins 
arrived in Vancouver June 13 and was met 
by Carl Domes, manager of’ the Seattle 
branch. The traveler stopped at Seattle 
and Portland, to inspect the branches of his 
firm, on his way to San Francisco. 

One of the features of the convention 
of credit men and credit-recording bureaus, 
held in San Francisco last week, was a 
meeting of the jewelry group held in the 
office of A: V. Davidson. George J. Gruen, 
of D. Gruen & Sons, Cincinnati, who at- 
tended the convention, was the chairman of 
the group meeting. Mr. Davidson’ acted 
as vice-chairman. ‘ Others who attended the 
conference were Burr W. Freer, Frank 
Jeddis, Henry Abrams and Theodore 
Huggins. 


Pacific Coast Notes. 


Albert W: Whitley has discontinued busi- 
ness at Sedro Woolley, Wash. 

The Hanford Jewelry Co., at Hanford, 
Cal., is holding a stock-reduction sale. 

Norman Rose has sold the Barnat a 
& Jewelry Co. at San Bernardino, Cal., 
William Lindenbaum. 

The H. L. Daniel: Co. has discontinued 
business at Globe, Arizona, and has opened 
a store at Santa Ana, Cal. 

F, Lee Fuller, a member of the retail 
optical ‘firm of Fuller & Brown, 329 W. 
7th St., Los Angeles, passed away recently. 

The jewelry business at Spokane, Wash., 
of Marcus Sobol, who passed away recently, 
has been sold to the firm of M. M. Cohen 
& Co: 

Octavio E. Calzia has sold his jewelry 
business at South San Francisco to the 
Peninsula Drug Co. Mr. Calzia -contem- 
plates a trip to Italy. 
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TRADE CONDITIONS 


The bulk of the June rush was over with by the 
twentieth of the month, and reports received from 
several jewelers show that business is again going 
back to the dull stages which are general during 
the Summer months. There is some little demand 
for silverware, while a few watches are moving, 
and diamond sales have not been poor by any 
means. Engraving is slowing down, but there ap- 
pears to be no let up in watch work or repairing, 
while there is a fair amount of new work, on 
special settings. 





A number of hardware men, some of 
which handle jewelry lines, have been in 
the city during the week, in connection 
with the annual meeting of the National 
Retail Hardware Dealers  Asseciation, 
which met at the Seelbach Hotel, June 
21 to 23. 

Matt Irion and William Kenrick, were 
two of a number of local jewelers who as 
members of the Louisyille Retail Merchants 
Association, attended the annual outing on 
Tuesday of this week. They were also 
cartooned on Saturday, by Paul Plaschke; 
of the Times. 

Jewelers all through Kentucky are sup- 
porting the .Sapiro plan for marketing and 
handling. tobacco, which’ is’ fashioned 
after the California raisin growers plan, 
and which promises to be of much value to 
merchants, as it will improve rural condi- 
tions materially. 

Nolte C. Ament, of James K. Lemon & 
Son, in discussing conditions, said: “Things 
are slowing up rapidly from the June rush, 
but business as a whole is very good when 
compared with pre-war normal years. Of 
course during the war there was a lot of 
military business here, which swelled total 
sales materially.” 

L. G. Katzman, of the George Katzman 
Co., has been out the use of an automobile 
for some days past, due to a four-way ac- 
cident, in which two cars came together, 
one doing a carom into Katzman’s ma- 
chine, which was parked at the curb. In 
turn his machine was rammed into a fourth 
auto, all four vehicles being damaged. The 
accident occurred in front of the Katzman 
store, leaving the Katzman machine on the 
sidewalk. 

Lee Fight, from the Federal Board of 
Vocational Education, has recently joined 
the force at the store of Martin & Krebs, 
he being one of several new men who have 
come up through this training. Matt Irion 
& Sons, and Albert Grall have both re- 
cently secured Government men. In this 
connection the George Katzman Co. re- 
ports that it has received a number of 
orders for watchmakers’ outfits, engravers’ 
outfits, and jewelers’ equipment, from the 
Government, for use of the vocational de- 
partment. 

Impressive funeral services for Carl F. 
Baude, son of R. Baude, local jeweler, who 
died overseas on Jan. 19, 1918, from wounds 
received in battle, were held on June 18, 
at Christ Church Cathedral, services being 
in charge of Dean McCready,..assisted by 
Dean Charles E. Craik and Dr. Frank 
Hardy, senior, Canon. Besides members of 
the.|/immediate family, several, personal 
friends of young Baude -were . present, 
while his companions in arms, in uniform, 
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acted as pall bearers. The casket 
draped in the flag. 

No new light has been thrown on the 
theft of five diamond rings, valued at 
$5,400 from the stock of James K. Lemon 
& Son. Pinkerton men have gone back, 
having decided that nothing could be done 
from this end for the time being, as the 
merchandise is merely missing from stock, 
and there is nothing to indicate when it was 
taken, it having disappeared sometime dur- 
ing May. The company had just a short 
time before allowed its insurance covering 
missing stock to lapse, so is out the full 
value of the merchandise. 


was 








Conley & Straight, manufacturers of 
gold and platinum chains, have engaged in 
business at 36 Bromfield St., room 303. 

A. Bugel, at one time with “the firm of 
Clarkson & Schreiber, is now foreman of 
the plant of the Ripley Howland Manufac- 
turing ‘Co. 

Business friends are sorry to hear that 
Charles M. Ward, 5 Bromfield St., has 
been obliged to “lay off,” owing to eye and 
ear trouble. His recovery is sincerely hoped 
for. His son-in-law is continuing the business. 

Mr. and Mrs. Edward Cole are planning 
to spend their vacation in Alaska where 
they will remain for six weeks or more. 
Mr. Cole, who is an enthusiastic traveller, 
is eager to see one of Uncle Sam’s further- 
most possessions. 

Among the new companies granted chart- 
ers of incorporation is the Hollister & 
Wilder, Inc., Westfield, jewelry and novel- 
ties, with a capital of $25,000. The incor- 
porators are Robert C. Hollister, Freda S. 
Hollister, Henry H. Wilder and Mary V. 
Leonard, all of Westfield. 

John E. Lunt, Newburyport, who, claims 
to be in possession of the oldest jewelry 
business in the country, was in town last 
week visiting the trade. The business was 
established by William Moulton, Ist, be- 
fore 1692, and descended through a long 
line of Moultons to William Moulton who 
was born in 1851 and was partner with 
Mr. Lunt. 

Elmer G. Foster, who for 50 years was 
a member of the firm of A. M. Foster & 
Co., dealers in fine glassware, at 21 South 
Market St., died at his home 52 Charlesgate 
East, June 22. He was a familiar figure 
in the trade and was extremely well known 
to the jewelers. He was born September 1, 
1851, at Shattuck, N. H., was educated at 
the Dearborn School in Roxbury and mar- 
ried Miss Elizabeth Pewtiss of Charles- 
town. He is survived by his widow, two 
brothers and four children. 

The trade generally is glad to learn that 
William Barker, an old employe of the 
Ripley Howland Manfacturing Co., is on 
the road to recovery from the automobile 
accident in which he was recently knocked 
down. Mr. Barker, who is 80 years of 
age, is displaying remarkable recuperative: 
power for a man so advanced-in years. ‘He 
hopes to return. to his wotk-in the near 
future. William Walker, of the same com 
pany has just completed 52 years of service 
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and is receiving congratulations from hig 
many associates. 

Two exhibitions of unusual merit are be. 
ing conducted by Shreve, Crump & Low 
Inc. One is an important collection of 
American miniatures belonging to the Al. 
bert Rosenthal collection. Included in the 
display are examples by Malbone, Arm. 
strong, Williams, Elliott, Bridport, Clark 
Dunlap and other miniaturists of the early 
American school. The most important 
piece is William Birch’s enamel portrait of 
George Washington. The other collection 
is of old ship models, mostly English, 
French and. American; such as is rarely 
seen outside of museums. Novelties are 
the remarkably well finished bone models 
of ships of the line mounting 120 to 124 
guns each. These three models were made 
out of bones -by prisoners of war; thei 
dates are 1770 and 1780, respectively. 








Leonard Krower & Son are now closely 
observing early closing hours notwithstand- 
ing that business is quite active. 

Wm Chalona, of the W. E.. Taylor Cas 
was stricken with an attack of appendicitis 
recently and is now under treatment. 

Emile Karlen, expert watchmaker with 
Coleman E. Adler, will leave soon for a 
visit to Switzerland, his native country. 

E. A. Mugnier, manager of W. E. Tay- 
lor Co., will spend a vacation in July at 
his Summer home in Pass Christian, Miss, 

Cummings & Butler, Oakdale, La., have 
dissolved partnership. Mr. Cummings will 
continue in business at Oakdale and F. A. 
Butler has bought out the jewelry store of 
C. P. Ivy at Bunkie, La, 

Charles R. Owen has been promoted in 
the White Bros. establishment to take the 
place of Herbert K. Smith, who resigned 
as manager. Mr. Owen has been with the 
White Bros. for some time and will fill a 
big place. 

William Frantz, who retired about a 
year ago from the business bearing his name 
will sail from New York June 30 for 
France to visit his old home in Alsace. 
He will be accompanied by Mrs. Frantz, 
his brother Henry Frantz and his grand- 
daughter, Miss Elsie Behrend. 

“Billy’ Lamb, famous as a hunter and 
fisherman, who sells jewelry stock as a 
side line, is in the city again. This time 
he comes with an assortment of floats for 
fishing. He has as many hues as there are 
colors in the rainbow, the spectrum and in 
the Summer dresses of all the women in the 
werld and for each float he expects to 
catch at least one fish, he says. 

‘Herbert K. Smith, Inc., recently or- 
ganized, has completed negotiations for the 
entire building, 611 Canal St., and will use 
the three floors for the business, having 
offices and repair departments.’ Charles 
Greenburg, jeweler, who now occupies the 
half. of 611° Canal St, will retire from 
business.. Thomas F. Gessner who occupies 
the other half of the store will: move to 
Baronne St. Mr: Smith said that it might 
be 60 days beforé he’ gets fally started as 
he'expects to make considerable alterations 
in the building. ) 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tae 
JewELers’ CirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 




























Little Business Plans That Speed Up Sales. 


Written Expressly for The Jewelers’ Circular 
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TH wide-awake-jeweler is constantly on 
the lookout for new ideas and sugges- 
tions that he may apply to his business as a 
means of injecting a little “pep” into sales 
and speed up volume. Sales are just nat- 
urally inclined to be a little slow nowadays 
and extra effort needs to be put forth to 
stimulaté buying. Some little sales plan may 
prove just the thing to revive sales and put 
life into otherwise lazy turnover. Here are 
a few ideas and suggestions for your con- 
sideration that may be applied to your busi- 
ness, and, if handled properly, may prove 
just the thing to put the stilts under your 
sales and boost them up to a satisfactory 
volume. 

“Another pearl” campaign. Why not? 
Here is a real selling idea that the jeweler 
can put to work that will prove mighty pro- 
ductive of results and mighty profitable as 
well. Such a campaign will stimulate the 
buying of pearls and result.in many extra 
sales for the jeweler. A string of real, 
genuine pearls is a little expensive for the 
average individual. That is, the average in- 
dividual cannot go into his pocket and lay 
down the price of a string of -pearls, but 
under the “another pearl” plan he could 
start a string of pearls with the. purchase 
of one single pearl and-then. add to it by 
purchasing an additional pearl. frequently, 
and in a few years he would have a com- 
plete string without hardly missing the pur- 
chase price. 

To promote this campaign, the jeweler 
should have a small booklet printed in which 
he should set forth the “another pearl” plan, 
and then this booklet should be distributed 
to a large list of prospects, and also kept 
handy on the showcases to be handed out to 
customers as they come to the store. Nearly 
every individual in the community will be 
a good prospect. Personal letters can be 
used mighty effectively in stimulating in- 
terest in the “another pearl” plan. Young 
girls may be appealed to to start a string of 
pearls and then request additional pearls 
as gifts from those who are purchasing 


gifts for. her. The jeweler will do well to- 


secure as large a list of girls of his coms 
munity. as possible and; write each one a 
personal, -Jetter, announcing the plan, and 


stimulating interest. With this letter should 
be enclosed a card which the girl should be 
requested to filk out and return to the 
jeweler. Upon this card should be entered 
the girl’s name and address, names of par- 
ents, her age and birthday, names and ad- 
dresses of brothers and such other informa- 
tion as the jeweler might wish. This in- 
formation should then be put to use in 
aiding the girl to secure additional pearls 
to her string. With this information the 
jeweler can very effectively promote~ the 
sale of pearls under this plan. At Christ- 
mas-time a personal letter, directed to the 
girl’s parents and brothers, announcing that 
their. daughter and sister has started a string 
of pearls and that a pearl would prove a 
mighty acceptable and appreciated’ gift. 
Then, again, on the girl’s birthday, another 
letter may be directed to the parents’ and 
brothers urging the giving of an additionat 
pearl as a birthday gift. 


In order to stimulate the interest of the 
girls in this movement, the jeweler might 
hold out some special inducement to them 
to fill out the information cards and join the 
movement.’ This inducement may be in the 
form of some appropriate gift, something 
small aid inexpensive: Twenty-five or fifty 
girls, even, entering into the movement will 
afford the jeweler many additional sales 
during the year, and, of course, a larger 
number of girls should be secured if pos- 
sible. bic 

The' jeweler needs ‘only to stop for a min- 
ute and give this a little thought to get a 
vision of the great sales possibilities of this 
movement. With fifty girls joining this 
movement, the jeweler should be able to 
sell at least an average of four pearls a 
year foreach girl’s string. This would 
make a total of 200 pearls, and figuring a 
fair average price for each pearl, he would 
have a generous volume for her. But this 
would not be all for girls would not be the 
only avenue through which this movement 
could be boosted. Hundreds of men could 


be interested in startinga string of pearls 


for::their wives and daughters. 
s And inthis connection, the jéweler shottld 
compile a complete list of met in the com- 


munity. and mail to each one a personal let-., 


ter setting forth the “‘another pearl” move- 
ment and urging them to start a string of 
pearls for their wife or daughter. 

Of course, this movement’ shouldbe given 
much publicity through: the.columns of the 
local newspapers; both in the advertising 
matter of the store and also asinews:through 
the news columns of the paper. ~A’ talk 
with the editor of the papers, outlining the 
movement to them, will bring forth the 
story. 

The plan should also be given. mention 
through the window display. Arrange a 
display of pearls in your display window, 
showing all sizes of pearls carried in: stock. 
In the very front of the display, ‘place a 


string with just one pearl upon it, and: then,: 


immediately back of it, place a string with 
three. pearls, and then .a strimg with six 
pearls,. etc., .placing:-strings -with an addi- 


tional number of pearls on. each succeeding 


string in succession, Use. a number of at- 
tractively prepared display cards announc- 
ing the plan and for setting forth sales 
arguments. ' 

The salesmen should present this move- 
ment to the trade, and as a special induce- 
ment to the. salesmen for stimulating in- 
terest in the "movement, the jeweler: may 
offer a bonus of $1 to the salesmen’ for each 
person they. succeed in interésting in the 
movement and starting their string with at 
least one pearl. ; 

If the jeweler will get back of this move- 
ment with a good part of his selling energy 
and: accept this idea as an accelerator to 
greater endeavors and go after sales with 
well-laid plans and intelligent effort, there 
will be no question as to the final results. 
A great many of extra dollars in sales may 
be stimulated by this movement-.and bring 
the jeweler many dollars of extra profit. 

An Indiana jeweler has inaugurated this 
movement in connection with his business 
and it.bids fair t6 develop into a very. prof- 
itable means for stimulating sales. 


Selling Souvenirs es 
Another’ means by which the jeweler may: 


build up.a mighty profitable volunte-of sales 


is, specializing in souvenirs, ' A little. extra: 


effort iri this’ connection’ would establish 
the ‘jeweler’s 'storé as headquarters‘ for sou- 
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HAW KES 


Dealerr—We are now in position to take 
of all your needs on the famous 


just completed arrangéments, however, whereby our output will be greatly 





As B ] Cut Glass 
i Hawkes French Dressing Bottle | szsrsved’Cian 
1) Rock Crystal 

ll eo Glass 
) During the latter part of 1920, owing to the ever-increasing demand for Sterling Silver- 
P this popular Hawkés French. Dressing Novelty—which serves as a perfect en 
ie recipe, a convenient mixer, and an attractive table service—we were unable Cio 
y) to supply our customers with as many of these as they desired. We have Decorated 


Enameled Glass VI. 
Auto Vases DH |; 








° increased in the future, and we hope to be able to meet fully all demands Desk Sete 
| y of the trade during the present year. Cigarette Boxes } 
9). Monograms 
, - Dealers should send in their orders now. for. sale during the coming spring Engraved and 
° ak f Gold Decorated 
Y salad season. Remember, we are the originators and exclusive makers o Célered Glass 
y these bottles. i Old English and f 
@ Prices range from $1.50 upwards. Bases we wl 
: Odd Matchings 


Inventors and - Paten-: 
tees of Hawkes Fa- 
mous French Dressing 
resume 


Corning, N. Y. 
































HENRY DAVIDSON 
51 Maiden Lane | New York City 
Wholesale Jeweler and Jobber of Watches 


Write for samples of our new 18kt. Belais‘Rings, Brooches, Scarf Pins, 
Lavallieres, Earrings and Waldemar Chains 
Deaphes line of 10 Kt., 14 Kt. and 18 Kt. Wedding and Signet Rings. 


Also Gold and Filled Goss and American 
Movements and Watches. 


Prompt attention to 
all special orders 
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SIMSON BROTHERS 


“i Cadial St., New York 


Dry Dock 9342 


Findings for Jewelers 





cerca 





























June 29, 1921. 


Sterekeeping Department. 
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yenirs and bring many an extra dollar into 
his cash till. 

A large measure of the success of the 
souvenir department will depend upon the 
character and extent of souvenirs carried 
in stock. To make the most out of such a 
department the jeweler should carry a very 
complete and varied stock of articles, and 
then he should give this department con- 
siderable publicity to acquaint not only the 
people of his community with the presents 
of this department but also visitors to his 
community. ..One means the jeweler may 
use to advertise this department to visitors 
and tourists to his community, ‘would be to 
erect Jarge sign boards upon all the lead- 
ing, roads-into his town. For these sign 
boards, ,,some interesting historical data 
should, “be. Secured” pertaining to the com- 
munity and announced upon these boards 
and urging tourists and visitors to secure 
a souvenir at the jeweler’s store. 

Conventions usually bring a large num- 
ber of visitors to the city and the jeweler 
should not spyerlook this’ opportunity ~ ‘for 
boosting thé sale of souvenirs. A special 
letter should be prepared in advance of the 
assembling of the convention, and-then when 
the convention has assembled the jeweler 
should secure a complete list of all persons 
registering at. the convention and mail these 
letters out to them. With this letter should 
be mailed. some small booklet setting forth 
historical and other interesting data of the 
community, acquainting the recipient with 
the points of interest about the community. 
The letter should convey to the visitor a 
hearty welcome and wishes for a profitable 
and pleasant stay in your city. And, -then, 
calling attention to your souvenir depart- 
ment and urging them to call at your store 
and select some souvenir to take home with 
them or to send friends back home. 

The display windows should be used fre- 
quently to keep this department before the 
public. A large display card may be used 
in ‘the display window at all times, calling 
thé attention of visitors to: your stock of 
souvenirs, 


'Take Advantage of Sporting Events 


Do you take advantage of local sporting 
events for promoting the sale of various 
lines? This is an opportunity the jeweler 
should not overlook. 

During the auto races, one jeweler filled 
his large display window with field glasses 
and announced that he was offering a spe- 
cial price on these glasses during the auto 
races. With this display was displayed a 
number of photographs of prominent driv- 
ers and their racers. The display attracted 
much attention and sold a very satisfactory 
number of field glasses. 

Another jeweler, located in one of the’ 
cities where the Grand’ Circuit holds a race 
meeting, trimmed a somewhat similar win- 
dow that sold a large number of field 
glasses. In place of displaying photographs _ 
of auto drivers and: their machines, this, 
jeweler displayed a number of prominent 
horsemen, together with pictures of their 
horses, accompanied with a. summary of 
their winnings up to date. This window, 
also, attracted, considerable attention, and , 
proved mighty profitable to the jeweler. 
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Every Town Needs a Better 
Business Bureau 











Written Expressly for The Jewelers’ Circular 

















HE business men of a number of towns 

and cities throughout the country have 
found that unfair and fraudulent business 
practices can best be overcome by the local 
business men if they form an organization 
for the purpose of keeping local business 
clean. Such local organizations, of which 


all the business men should have active and : 


interested members, are most frequently 
known as Better Business Bureaus, and the 
object of these associations is to vigilantly 
protect the interests of the community which 
they serve, and to exert their best efforts to 
keep the business honor of the community 
above reproach, ~~ +: -- 

The members of.a Better Business Bureau 
can render great aid to each other, and _this 
spirit of co-operation alone is of inestimable 
value as-a factor in the development_ of 
local business. The work they are able to 
accomplish is of benefit to the entire. com- 
munity as well as to the business men. It 
has been demonstrated repeatedly that there 
is greater prosperity and a more active inter- 
est. in. local, affairs where all the business 
men pull together than where they are con- 
tinually pulling apart. Every community’s 
welfare depends upon the development of its 
business. interests. 

In an eastern city where the Better Busi- 
ness Bureau has been doing a notable work, 
the executive committee in its report stated: 
“We investigated the business of a local 
store, which was advertising merchandise 
100 per cent in value above the actual, and 
we finally put the case in the hands of the 
city attorney; who was ‘willing to prosecute. 


_The store immediately changed its advertis- 


ing, and while it has not exactly conformed 
to the ‘good advertising ethics,’ it has re- 
formed to a considerable extent.” 

That the members of. this Bureau are con- 
tinually on the alert for misleading and 
fraudulent advertising is evident from the 
number of these cases that have been investi- 
gated. One of these advertisers was a co- 
operative chain store with its main office 
in another city. The object of this store 
was to sell stock to the local people at 
one dollar a share. As a result of the in- 
vestigation conducted by the: Bureau the 
newspapers would not accept the advertis- 
ing,of this store.. Furthermore, the prompt 
action was so beneficial-to the community 
that not one person had yet been induced 
to invest in the scheme. Catch-penny 
schemers hesitate to open their campaigns 
in towns where Better Business Bureaus are 
established. 

In: another instance several complaints 
were lodged with the Bureau against a local 
merchant.who “would not return ‘money that 
had. been advanced to him.” After the 
Bureau took charge of this case, the mer- 
chant .immediately .refunded the money, 
claiming that the trouble had developed 


through “an error on the part of an em- 
ploye.” 

A Better Business Bureau jis needed in 
practically every community, for there are 
continually cropping up itinerant stores, ad- 
vertisers who are wilfully misleading the 
Public, and -business establishments which 
are not carried on upon an honest competi- 
tive basis. This. is’attested to by a state- 
ment of the. National Association of Credit 
Men that “the crooked dealer finds it par- 
ticularly attractive to obtain goods on credit, 

4 
for which he never intends to; settle. Once 
the dealer obtains, goods on credit he finds 
no difficulty. in_disposing’of the merchandise 


at; less. than the, market. value} This means’ 


that ‘not, only--does. the: man who sells the 
goods. to -the dishonest dealer Jose his wares, 
but_the honest merchant who Fi competing 


“with the rogue is at a disadvan ge.’ 


The¢., local Bureau . in- every) town can 
easily. co-operate _ with the Natignal, Asso- 
ciation. to wipe out these ”fxadulent deal- 
ers, Another-important feature is the fur- 
nishing of advertising copy for the local 
merchants. One Bureau furnishes the copy 
and assists in solving the advertising prob- 
lems for more than 125 merchants. In this 
manner they are receiving a service that 
very few of them could afford to purchase 
individually. ' 

The Better Business Daves is also instru- 
mental in reducing the merchants’ credit 
losses to a minimum. Crédit information 
is passed along to all the members, and the 
man who has acquired a reputation for not 
paying his debts finds it a difficult matter 
to negotiate for credit. It is one of the 
‘sure ways to eliminate the “dead beat.”— 
R. H. Butz. 


A Book of Selling Plans 


One Thousand Ways and Schemes to 
Attract Trade—Gathered from actual experience 
of successful merchants by Irving P. Fox, 
editor of The Spatula. Illustrated with hand- 
reds of half-tone and line cuts suitable for ad- 
vertising purposes. Fourth edition. Published by 
the "Spatula Publishing Co.,-Boston, Mass. 198 
pages, paper bound. 

AN early edition of this very helpful 

volume was, reyiewed in the Storekeep- 
ing Department some years ago. The new 
edition comprises many additional selling 
suggestions which may be applied profitably 
to the jewelry industry. 

The descriptions of the different plans are 
given concisely and without padding. Every 
plan is the result of careful observation by 
trained business writers, extending over a 
period of many years and has actually been 
put into practice in stores representing nearly 
every line of business. 


Read The Jewelers’ Circular every week 
for up to the minute trade news and original 
and profitable selling suggestions. 






















THE JEWELERS’ CIRCULAR June 29,-1921, 





NEVER-WIND 





A Good Selling Article 
Retails $35.00 eR ckies) 


Shows a Good Profit 
Guaranteed so Years 
Runs without Winding 


A Wonderful Window Attraction 


NEVER-WIND 


Stand 11 in. high, has 4% in. Porcelain Dial. 
Diameter of base 7 in. Clear Glass Globe. 
If your jobber does not handle 





Write Direct 


I FFANY cise. CORTORACH 


SPEFALO. : N. bik 





" Veit Bros. 


181 Harman Street 
BROOKLYN, N. Y. 


GENUINE 


Walrus Teeth 


200 V 201 V 


Yellow-Gold White-Gold Front—Green-Gold Head 
10 Kt. Gold $2.75 Each 10 Kt. Gold 
14 Kt. Gold. ° 14 Kt. Gold........ 4.25 “ 








MAY & LUNGERSHOUSEN 


Manufacturing Jewelers 
Originators of the famous octagon and square Platinum rings 
We also make these in 14 Kt. Green Gold with Platinum top. - 


420 East 149th wie New hbsraw fl sane OF ctrose, 











HOPE MFG. CO. 


Trade Mark 


DEHOPE. 


. Jewelry 


Enameled—Sterling—Plated—Plate e 
Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price list and samples 
Retailers get information from wholesalers 


BRANCHES: Factory and Main Office 


7 Fifth Ave. aay w, 102 Friendship St. 
eywort gz. icago ° ‘ 
322 Phelan Bldg., San Vedeclete Providence, R. I. 











There has been created a big 

demand for this Mazuza Charm. 

Displayed in your show window, 
a Full Sized will add more sales to you. 


—_ 14K Gold -¥-{ = Set with Diamond, 14K 
ngine Turned 14K Gold. 33°50 Dt stiassheusanen $8.00 each 
Flenst Emblem 14K Gold. $2.50 4 Sterling Sliver $1.00 
14K Gold Filled -50 each With Zionist Emblem... .$1.35 each 
Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators of this Mazuza Charm—Sole makers and distributors. 
116 FULTON STREET - - ° « . NEW YORK 








The New ict Ribbon Bracelet iccving seve 


Safe, strong, inexpensive and 
well made in the finest of — 
gold plate. 


Write us for the ne than he 
ber near you who has t 
Fall delivery. 


R:A.Shaw & Co.; Attleboro; Mass. Manufacturers of sett 
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Selling J Iry in Rio de Janel 
Enterprising Methods of a Brazilian Retail Jeweler 
Written Expressly for The Jewelers’ Circular by J. R. Ribie 
EWELERS in the United States will be shown diamond jewelry and silverware. methods are used for illumination of the | 
especially interested in the noteworthy [he repairing department is also located store proper, show cases, wall cases, etc. 
retail jewelry establishment of Oscar Ma- here. Art goods, cut glass and miscellane- Enterprise and initiative mark this mer- | 
chado located at Rua Ouividor 101-103, Rio ous gift merchandise occupy the second chant who advertises in weekly papers and 
7 de Janeiro. This is considered the most floor. A well-equipped factory is located magazines and at other times in the daily 
up-to-date retail jewelry establishment in 
al South America. The fixtures are all of real 
7" Cuban mahogany with beveled glass. show 
{cases etc. 


| Théspopulation of Rio. de Janeiro is about 
11,000,000. The city contains eight whole- , 
isalers and importers, 12 retailers who im-~ 
-poft directly and about 60 small ‘retaffers. 











THE. ATTRACTIVE STORE, WITH CORNER LOCA- 
TION 





The store illustrated does an extensive busi- 
hess in diamonds ‘and pearls as the Bra- 
zilians are very fond of high-grade jewelry. 
Visitors from the United States, in fact, are 
always impressed by the rich display in the 
jeweler’s windows. 


The demand for sterling silver in this 
Particular store is about twice as great as 
the demand for plated’ ware. The stock 

; carried includes, besides sterling silver and 
Plated ware, clocks, diamonds, “diamond 
jewelry, gold jewelry, silver ‘novelties, cut 
glass ‘and art goods, the’ demand for the. . , 

. lattér’'Being very “strong. 4 Moa the. thir’ ‘floor bof the remodeling ae newspapers. ” The ° ‘Windoly Asay re 

Attractive individual displays are made af rae tepairing of jewelty, .The store extends 40 -thariged' bégulatlyi every week with the 3 
) Silverware, “olotks,’’ att’ “'gdods, ° diamonds; ’ || feet, ‘dt, the|Rua Quividor and 45 feet on the ception of the diamond displays, which are 
os and watches. On. the first’ floor-are -Rua Sachet.. The mist mAdeeD Baalish., changed every day. : ust | 








INTERIOR VIEWS OF THIS PRETENTIOUS STORE. ARROW IN THE GROUP SHOWS THE nr 
‘yi OSCAR: MACHADO: )..6..-31 seal 
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eens, 


Boston 


Write for 
our 


Success 
Calendar 


(a daily reminder) 


CIRCULAR 
Est. 1858 


age & Co. 


YOUR success depends upon 
the connections that you make. 
A good connection communi- 
cates enterprise and vitality. It 
transmits the energy that vital- 
izes. Our experience, our ideas, 
our merchandise are “At your 
service for success.” 


Diamonds Rings 
Watches Jewelry 


Universal and Community Flatware 
Vacuum Goods 


Jeweler’s 


Building 





MS.Pages-Co. 


the connecting 


for a 


and 
for 
our 


Pearls 
Pencils 


smile 











Universal Home Needs Electrical Appliances 











4: ROGERS SILVER CO., Ine. 


MANUFACTURERS 


Silver Plated Hollowware 
Jobbing Trade Only Solicited 


¥ 


w 


13-15 LAIGHT STREET 
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Special designs of platinum 
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d greatest ‘artistic value 
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order work at low prices 
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Chinese Jade Jewelry 


Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 
Ask for Memo. package. 
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“Business Is Not ‘Just Born’ 
—It’s Developed”’ 





Large Department Store Man Gives Helpful Suggestions 


Written Expressly for The Jewelers’ Circular 




















Seess is seldom born, it’s developed. 
If there’s no business, start something to 
make business. Don’t lie down or throw up 
your hands and feel that the whole world 
has gone to smash just because stocks go 
down and a sort of business inertia has come 
over the world in general. If you want 
results, you have got to stimulate them. 
You cannot get gas in an automobile with- 
out putting gasoline in the oil tank, and 
stimulative, creative brain power is the 
very thing which will get the necessary ac- 
tion in your behalf at this time. The fel- 
low that says “it cannot be done” shows 
short-sightedness. The large department 
stores throughout the country are keeping 
their establishments filled and they do it by 
stimulating selling methods. The small 
dealer can do the same although not in 
the same degree. One of the largest de- 
partment store heads in this country some 
time ago remarked that he acknowledged 
that the independent dealer had many ad- 
vantages over the department store but 
did not realize them or make use of them 
wisely. 
“We cannot possibly give a service which 
the so-called independent dealer is in a 
position to give,” he said, “although we are 
always aiming to increase our efficiency. 


: We have to talk price as a consequence of 


this. The small dealer does not have to 


: talk. price as emphatically as we do. He 


is in a position to emphasize service and 
individual attention which he himself can 
give to customers. I have been head of 
this store for many years and although I 
study our establishment from basement to 
garret and try to study the caprices of our 
customers, too, I do not come in personal 
contact with customers as does the inde- 
pendent dealer. The advantage of this 
personal contact is invaluable and the small 
dealer who knows how to turn it into cash 
is the one who grows. 

“The vastness of our business, of course, 
compels us to have great efficiency and to 
be on the lookout always for systems which 
will facilitate the transaction of business in 
every possible way. Inadequate accounting 
methods, no matter what part of the estab- 
lishment they concern, are bound, of course, 
to produce leaks and it is the inadequacy of 
the small dealer’s accounting methods or 
system methods which often hold him back. 

“Our window displays, as you notice, 
are the soul of our store. We try to make 
these displays tell the character of our 
establishment just as we try to make our 
advertising do this. The increased cost of 
Store rental compels the storekeeper to de- 


if vote special attention! to his window dis- 
| Plays which cost him a very large pertent- 
| age of that rental. I have often wondered 





at the indifference of the small dealer 
towards his show windows. 

“Many a dealer is conservative about 
making window displays when he is really 
not in any position to be conservative and 
he would be much more prosperous and 
would grow to be a bigger merchant if he 
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Jewelers located in sections visited by tour- 
ists have unusual opportunites which they do 
not always play up to the fullest. 

More automobile clocks could be sold by 
jewelers. Many automobiles, of course, are 
manufactured with the clock already in place, 
but others are not. This business is worth 
going after, small as it may be, simply be- 
cause it gives an opportunity to open up a 
new merchandise channel to get in touch 
with a new clinetele. 


The repairing of automobile clocks is a 
good part of many a retail jeweler’s busi- 
ness and affords an excellent income. Auto- 
mobile owners are anxious to have their 
time pieces kept in order and will pay good 
prices for their repairs. They are accus- 
tomed to pay liberally for repairs to! the 
automobile itself and this facilitates the se- 
curing of a good profit by the jeweler, who, 
too often, does repair work at a loss. How 











ART GOODS DEPARTMENT OF THE ATTRACTIVE RIO DE JANEIRO STORE OF OSCAR MACHADO 


were not so commercially bashful. When 
Uncle Sam wanted to sell his Liberty 
Bonds he made a big shout about it. You 
will remember that he used quite an assort- 
ment of advertising methods to bring the 
bonds to the public’s attention. Posters, 
newspaper advertising, magazine advertis- 
ing, slogans, folders, booklets, brass bands, 
moving picture shows and every means that 
could be used as an attention compelling 
force, were brought into action. In this 
way the public was made to take notice 
and to give heed to the voice of the country. 
So it is in building up a business. The 
effort must be whole hearted and whole 
souled in every way. A lazy effort will 
bring forth nothing worth while.” 

July and August, often considered the 
dull months of the year, can be made 
productive by creative effort. This is the 
time, of course, when a great many vaca- 
tions are taken and the jeweler who adver- 
tises that he will be glad to look over the 
time pieces of persons before they go away, 
will increase his profits and incidentally 
make other sales of Summer dress: requisites. 


any jeweler can contemplate running a 
watch repairing service without a profit is a 
mystery and yet this is what many actually 
do. 





Photo Contests 





LIVE jeweler, during the local races, 

advertised that he would give three 
prizes, consisting of a first prize of $20, 
second ‘prize of $10; and a third prize of $5, 
or the three best pictures of the racing 
events taken by amateurs. Professional 
photographers and their employes were 
barred. Considerable interest was mani- 
fested in. this contest and resulted in a very 
profitable business for the camera depart- 
ment. Pictures entered in the contest were 
used later in connection with a window dis- 
play and attracted much attention. 








“Nothing made by man’s hand canbe 
indifferent; it must. be either. beautiful 
and elevating, or ugly and degrading.”— 
William Morris. “a 
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FOR FINE WATCHES 


Speed up your watch sales 


After you have recommended, a 
watch movement, speed up the sale 
with the selling points possible in 
: Wadsworth Cases. 


“Through national advertising, of 
Wadsworth Cases, you are given 
many additional selling points which 
will help you sell watches. 


Use Wadsworth Cases and sell more 


watches. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 
Makers of Watch Cases Exclusively 
OFFICES : 


New York . Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 
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History of the Measurement 
of Time 





Translated Expressly for The Jewelers’ Circular 




















HE first known division of time was that 

of day and night. Then came the ob- 
servation of the periodical courses of the 
moon, which were known as the lunar 
phases. 

The time passed between four phases, 
which repeated, constituted the lunar month. 
The period in which the phases of the moon 
were accomplished was also designated the 
synodical revolution. 

A fourth division, that of the seasons, was 
marked by Spring, Summer, Autumn and 
Winter. Finally the period elapsing from 
one season to another constituted a year. 
All these divisions were subject to the laws 
of nature, there being no instruments of 
precision capable of measuring time. 

. The first men to observe the sun, noted 
that the shadow cast by objects exposed to 


its light, were not always the same. They « 


conceived the idea of planting a stake in 
the ground so that the length of the shadow 
cast, determined for them the division of 
the day. The length of a perpendicular 
shadow was, however, subordinate to and 
varied in consequence with the position oc- 
cupied by the sun at a certain moment. 

This system was varied. Some men made 
use of the shadow cast by their own bodies, 
others held in their hand, the arm being ex- 
tended, a lead line, the shadow of which 
served to tell the time. 

Later, towers and gnomons were con- 
structed, instruments composed usually of 
a vertical rod, the shadow of which was cast 
upon a horizontal plane. Sometimes, for 
the vertical rod there was substituted a cir- 
cular opening arranged on the top of a high 
building and through which the sun’s rays 
passed. These rays carried the image of 
the sun to the ground, at a more or less 
remote distance. On the ground there had 
been previously traced perhaps, a meridian, 
and the instrument thus performed the ser- 
vice of an ordinary gnomon. The church 
of; St. Sulpice at Paris was equipped with 
ene of these gnomons. The gnomon was 
the first suggestion that led to the solar dial. 
| But the irregularity of the time thus ob- 


tained could not. ensure -a..precise..measure-... 


ment “of time. Another and more ‘precise 


method was sought and the clepsydra was 
devised, the inventor of which is unknown. 
The primitive clepsydra consisted of a ves- 
sel having a small hole at its lower ex- 
tremity and filled with water. Later the 
measurement of time was effected by divi- 
sions on the walls of a glass vessel; sub- 
sequently a dial was substituted for the 
scaie. In the more complicated clepsydras, 
the water ran drop by drop from an upper 
reservoir on to the float boards of a water- 
wheel which set the wheels in motion, which 
they in turn transmitted to the dial. The 
clepsydra with wheel train is attributed to 
Ctésibius (140 B. C.). , 


Everywhere in Europe, where Greek or | 


Roman civilization had found its wayythese 
clocks were to be found at the beginning of 
our era. In the ninth century Charlemagne 


received a superb clepsydra from the: caliph” ' 


Haroun-Al-Raschid. 

‘Almost at the same time the sand clock 
was invented. Composed of two : funnels 
placed “point to point and connected by a 
narrow passage, .one of the funnels was filled 
with sand and the number of minutes count- 
ed that it took the sand ‘to pass from one 
funnel’ into the other. When the sand has 
almost entirely run out, the sand clock is 
reversed to repeat the operation. The sand 
clock, or hour glass, is still employed in the 
navy to count the knots traveled by a ship. 
According to requirement, hour glasses are 
made for a half hour, a quarter of an hcur, 
a minute, a half minute,.or a quarter of a 
minute, 

The combination of the clepsydra and the 
sand glass was a step in advance, but the 
sand glass possessed certain disadvantages: 
the sand thickened, absorbed humidity; this 
caused friction and obstructed the passage. 
The sand glass was not subjected to im- 
provements; the clepsydre were perfected 
(dial clepsydre). 

We have stated above that gnomons were 
the first solar dials. Eight hundred years 
before our era they were already employed, 
of a rudimentary character. Hippocrates 
(300 B. C.) first laid out tables of the move- 


_ment--of.the..sun and.-perieoted—-selar-dials “nected, in ‘astronomy with..the..passing of , 


atid clepsydrz. 


Nevertheless all the efforts of the inquis- 
itors have been directed toward the clep- 
sydra. They were not so often attached to 
solar dials, which only served as correctors. 
The most remarkable clepsydre were those 
of Archimedes (200 B. C.) and of Ctésibius. 

The clepsydra of Archimedes denoted the 
hour by a revolving axis: a moving sphere 
indicated the movement of the sun, of the 
moon and of the planets. The ancients, as. 
is known, recognized but five planets, Mer- 
cury, Venus, Mars, Jupiter and Saturn. To 
the ancient planets, modern astronomers 
have added Earth, Uranus, discovered by 
Herschel in 1781, Neptune, discovered by 
Galle, in accordance with indications by Le 
Verrier in 1846;. finally a series of small 
planéts, between Mars and Jupiter: Ceres, 
Pallas, Juno, Vesta, Astraia, etc. 

The mechanism of the clepsydra operates 
by means of water as motive weight, 
through a toothed wheelwork and a gear- 
ing. The latter leads us to suppose that: 
Archimedes is the inventor of the toothed 
wheel. .The clepsydra of Ctésibius, also 
very remarkable, was a variety of that of 
Archimedes. We may mention casually 


* that of Posidonius, stoic philosopher (80 B. 


C.). A characteristic instrument was that 
invented by the Chinese astronomer, Yang 
(721 B. C.). This instrument represented 
the movement of the sun, of the moon and 
of the five planets : the conjunctions,’ the ap- 
positions,’ the eclipses of the moon and of 
the sun, the occultations,’ of the stars and 
of the five planets, the length of the days 
and of the nights for the Chinese town of: 
Si-Gan-Tou, even the stars visible and in- 
visible on its horizon. 

The clock of Yang is a variety of the 
sphere of Archimedes but more complete 
from an astronomical point of view. Two 
hands indicate day and night, the Ké and 
the time. The day being divided into 100 
Kés, the Ké into 100 minutes, the minute 
into 100 seconds, made it curious to know 
whether at that remote period China knew 
of the decimal system. The clock was a 
striking movement: the striking of the hours 
being effected by a ball of brass falling into 
a hollow bell. It sufficed to count the balls 
falling into the bell to know the hour called. 

During the entire middle ages there was 





1The astra is in conjunction when it has the 
same Icnvitude geoccncentrically as the sun. The 
astrenemical longitude (planets are here -referréd) 
to) is entitled helioconcentric.. gecconcentric 
inviconcentric, acording to. whether, in the det 
mination, we suppose the sun, the earth or t 
planet as the center of the celestial sphere. 

"The astra is in appositicn when its longitu 
differs from that cf the sun by 180 degrees. 

'Occultations.are complete. eclipses. it. .is 





befere a-star or a planet. 
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.» no progress.“The gnomon, the hour glass, 
*. ‘the clepsydra’ and the solar dial always 
“=~ served to measure time. However, starting 
with 1370, the first attempt at a clock was 
made. Charles V, King of France, had 
7 * Henri de Vick come from Germany, to 
~ swhom he entrusted the making of a clock 

for his palace. This weight operated clock 
‘had two trains, one for the time movement, 
‘the other for the striking, with a balance 
regulator. This balance, made as a rule cf 
wood, was placed horizontally on a per- 
pendicular axis. At each end of this rod 
a small weight regulated the rate. For-this 
purpose, it was only necessary to bring the 
axis nearer or farther away to cause it to 
be fast or slow. The circular movement of 
this balance was caused by an escapement. 

These clocks, quite extended and of large 
dimensions, were used on towers or on pub- 
lic buildings. Their usefulness was com- 
fined to very limited territory. We have 
here the explanation of the night watchmen, 
the night criers, who traversed the streets 
calling the time to the people. 

In order to have the time in the house, 
the magnitude of the great clocks was re- 
duced. The proportions were modified. 
New calculations of the trains made it pos- 
sible to construct instruments that could be 
conveniently placed in rooms. Later, the 
alarm clock was created. Workmanship be- 
coming more perfect pocket clocks, that is 
to say, watches, were next to receive atten- 





tion. But here the weights were out of 
place. Another motive power must be 
sought. A spring, bent into a spiral in a 


drum, with a circular balance striking flex- 
ible blades. While quite imperfect, it be- 
came possible, with these little appliances, 
by resetting them to the time every day, to 
obtain the approximate time. : 

But it was soon noted that the power of 
the motor varied according to whether it 
was fully or only slightly wound. An at- 





tempt was made to remedy this disadvantage. 


by applying a strong pressure spring to a 
snail, attached to the spring arbor, which 
presented a diameter that became smaller 
as the power of the spring decreased. This 
would be the origin of the fusee, a little 
cone, spirally grooved, around which the 
-chain of the watch wound. As the chain 
progressed, the fusee presented a diameter 
proportionate to the decrease in power of 
the main spring. 

It is believed that the first watches were 
‘made in 1500.in Nuremberg. On account 
of their oval shape they were called Nurem- 
berg eggs. Gradually they were improved, 
‘as we have just seen, by the invention of 
the fusee, then by the steel chain and finally 
the balance spring. For a long time watches 
were of inconvenient size. Lepine discov- 
ered a means of making them flat by dis- 
pensing with one of the plates, between 

_ which all the parts of the mechanism were 
‘arranged and replacing it by bridges, de- 
signed to receive the pivots. Repeating 
watches were invented in England in 1676. 
As for marine watches, the Berthouts and 
Breguets brought them to a high degree of 

. perfection, pending the genius of M. Ch. Ed. 

y Guillaume and the discovery of the nickel 

4} Steel balance, bringing the accuracy and the 
| Tegularity of rate of the watch to the highest 

i degree to ‘which human knowledge ‘can 

‘ae an knowledge ¢ 

= 
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In -the course of this historical review I 
have anticipated certain occurrences. I will 
therefore’ take the liberty of retracing my 
steps. 

Already in 1550, at the height of the Re- 
naissance, enthusiasm in every field was so 
great that all progress appeared to be ac- 
complished at once. Horology developed. 
Watches were made so small that they could 
be set in a ring; clocks were made to strike 
with automatons, enclosed in cases of cop- 
per, of silver or of gold, cases admirably 
chased, adorned with precious stones, mar- 
vels of art and taste. 

Nor was this the end. Greater accuracy 
associated with a more refined taste was 
constantly sought. Galileo invented the pen- 
dulum: he formulated its laws. The small 
oscillations of a pendulum, he informed us, 
are isochronous whatever its size. 

The length of the oscillations of slight 
extent of a pendulum are proportionate to 
the square root of the length of the pen- 
dulum. 

The invention of Galileo would endow 
horology with the most perfect as well as 
the simplest regulator. 

Some ten years later, Huyghens applied 
the pendulum to clocks and determined the 
center of oscillation of the pendulum, a 
discovery by which it became possible to 
determine “invariably the length for pendu- 
lums of different lengths and going in places 
of different latitudes.” 

Galileo and Huyghens have set the foun- 
dations and determined the principles of 
construction for astronomical regulators. 
Already at the end of the seventeenth cen- 
tury the perfection attained was so great 
that it was possible to make astronomical 
observations at near a second. 

Almost at the same time, Huyghens in- 
vented the spiral spring, so that at the end 
of the eighteenth century horology was in 
possession of the pendulum and the balance 
spring. The isochronism of the balance 
spring followed like the isochronism 6f the 
pendulum. The chronometric art and that 
of the profound researches, was about to 
commence. Harrison in England, Ferdinand 
Berthout and Pierre Leroy in France, were 
to open an era of wonderful discoveries. 

Nothing remains to be said of the epoch 
that followed. The glorious names of our 
great horolgists are too well known for it 
to be necessary to speak of them in this 
brief review of the history of the measure- 
ment of time. , 





How Jewelers’. Wives Can Help in 
Business 





An address by Samuel Swartchild, of Chicago, 
at Michigan City, Ind., before the convention of 
the Retail Jewelers’ Association of Indiana, June 
21, 1921, 


At the various State conventions I have 
attended, I have beén astonished to 
note the many ladies’ present and the keen 
interest they have ‘taken in the meetings. 
As the majority of these women belong 
to the Auxiliary Association of the Retail 
Jewelers’ Association, it is natural that 
they would be Very much interested in the 
conventions, and I dare say they are all 


vitally interegiog in’ their husband’s . busi- 


tiess’ The ‘intérést. displayed by these 
women reminded me of the -many trips I 


ee 
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have taken: abroad to England, France, 
Germany, Austria and Italy. lt-was natural 
for me to visit jewelry stores while abroad, 
and’one thing: that struck me forcibly was 
the interest’ taken in the business by 
jewelers’ wives, I invariably found that the 
wife was the principal seller and that she 
had a thorough knowledge of the’ business. 
I found numerous signs above the éntrances 
of jewelry stores reading: John Schmidt, 
Wittwe or Widow, Successor. Upon in- 
quiring, I was told that the husband had 
died and the wife was carrying’ on his busi- 
ness as his successor. It struck me as a 
wonderful thing that the wife was in a posi- 
tion to carry on his business as successfully 
as he did, and not only did I notice these 
signs and conditions in the jewelry business 
but in all other lines. 

In this country conditions are different. In 
my 50 odd years’ experience I- have seen 
many cases where the husband has died and 
the business wound up for the simple rea- 
son that there was no one to take his place. 
His will goes to the Probate Court, the bills 
for purchases must be paid, the lawyers 
next, then what is left is generally sold at 
auction and very little remains for the 
widow and children. 

The reason is because the wife does not 
take the proper interest in her : husband’s 
business, and ‘I believe that the stuccessés in 
the foreign countries have been due, princi- 
pally, to the interest displayed by the wife. 
There is no question but“ that! the wife is 
the better seller, that she can keep the store 
stock clean and tidy and, as the husband 
devotes the major portion of his time to re- 
pairing, he does nat have the time to devote 
to selling and to keeping-his merchahdise in 
the proper shape.‘ It seems to me that this 
should be taken up in every state ‘and na- 
tional convention.. If: wives displayed the 
proper interest the retail jewelers’ business 
of this country would be more successful. 





“fs It N ecessary to Guarantee Repairs 
to Last a Definite Length of Time? 





(Another address by Mr. Swartchild.) 


THE subject on which I wish to make a 

few remarks, and which in my judg- 
ment is most important is, “Non-Time 
Guarantee in the Repairing of Watches, 
Jewelry, Etc.” 

I have never been able to understand why 
a watchmaker should guarantee a repair 
job for any length of time, especially when 
the work is performed by a _ thorough 
watchmaker to the best of his ability, and 
if the article is in first class condition upon 
leaving the place of business. 

Why should the public make an exception 
of repair work done on watches, jewelry, 
etc. But the public is not to blame. It is 
the fault of the watchmaker and jeweler, 
who have educated patrons up to demand- 
ing a guarantee. 

Take. any. other-line and particularly: the 
automobile line. ‘Try out your garage and 
see if the management would be satisfietf to 
guarantee all repairs on your car. I donot 
believe they would. 4 

Since I began to serve my four yearsia 
Prenticeship in 1861; *TI'-have ‘wondered Why 





jewelers “should ‘give’a year or two years’ 
(Continued cn page 136.) ifs 
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Watch Case Repairing 





-Key-Wind Cases-remodeled to Stem-Wind,—New Backs, Caps, Bezels, etc., 
’ (in gold, silver and electro plate). Regular Cases changed into Wrist Watch 
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N. J. FELIX & SONS 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 


Issue of May 31, 1921 


1,379,659. CIGARETTE-CASE. Russert A, Tat- 
pot, Cranston, R. I. Filed Jan, 22, i920. 
Serial 353,293. 6 Claims. 

A case of the Pia described comprising 
a body portion having inturned side edges pro- 
viding a groove or channel of substantial depth 
én either side to receive and guide the ends of 








articles laid transversely therein, means for dis- 
charging the articles one by one from the end of 
the body, and means -for automatically feeding 
the remaining articles forward in. the body to take 
the place of those discharged therefrom, 


1,379,713, ; ‘WALL-CLOCK. Otor Ox son, New- 
ton, Mass.. assignor to Waltham Watch Co., 
Waltham, Mass. Filed Aug. 16, 1917. Serial 
186,492. 7 Claims, 

* A wall clock comprising a frame, a dial mounted 
said frame, a time movement mounted on the 

oo of the frame, a winding stem projecting 

jaterally from said movement toward one edge of 

7" frame, and a crown on said stem mounted 
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close to the rear plane of the frame normally 
within the adjacent edge thereof and having a 
sliding connection with the stem whereby it may 
be placed outside of such edge for manipulation. 


1,379,899. FOUNTAIN-PEN. Paut E. Wirt, 
Bloomsburg, Pa. Filed June 30, 1920. Serial 
393,134. 7 Claims. 

In a fountain pen, the casing having a mem- 
ber provided with a guide, an ink sack, a press- 

bar, an operating device for the press-bar, and a 
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1,389,109. FOUNTAIN-PEN. Cuarzres A. Luck, 
Toledo, Ohio, assignor to The Conklin Pen 
Mfg. Co., Toledo, Ohio, Original application 
filed Oct. 26, 1918. Serial 259,756. Patent 
1,315,373, dated Sept. 9, 1919. Divided and 
this application filed Jan. 22, 1919. Serial 
272,480. 13 Claims. 

A fountain pen barrel having inner and outer 

telescoped shells, the inner shell being corrugated 











and reinforcing the outer shell, and the outer shell 
comprising two sections, one of which is fixed and 
the other removably threaded to the inner shell. 


1,380,212. SAFETY-WATCH-POCKET PROTEC- 
TOR. Leorotp JurGiELEWIcz, Los Angeles, 
Cal, Filed May 15, 1919; Serial 297,320, 3 
Claims. 

A device of the character described, comprising 

a spring strip having laterally projecting members, 

and a piece of fabric folded upon the strip and 
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upon which piece of fabric the lateral. members of 
the strip are bent to secure it to said strip. 


1,380,311. AUTOMATIC-CALL CLOCK. Cuartes 
R. Bacon, Los Angeles, Cal. Filed April 21, 
1919, Serial 291,736. 3 Claims, 

A chronological switch ‘comprising a rotatably 
mounted cylinder having: holes chronologically 
arranged. in vertical rows and numerically. ar- 
ranged in horizontal rows and chronological indi- 
cations for the vertical rows and numerical indi- 
cations for the horizontal rows, circuit breaker 
members adapted to be removably inserted in the 
holes, circuit breaker terminals in position to be 
engaged by the circuit breaker members, a clock, 
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gearing connecting the clock mechanism to rotate 
the cylinder intermittently, means for -disconnect- 
ing the cylinder from the clock, an electric cir- 
cuit including audible signals and said circuit 
breaker members, and a switch located in said 
circuit and adapted to be opened upon the actua- 
tion of said means for disconnecting the cylinder 
from the clock, 


Designs 


58,008. FINGER-RING. Franx Amati, Trenton, 
N. J. Filed May 8, 1920. Serial 379,982. 
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Davinc, New York: 


nn LY 
Serial 237,645. Term of patent 3% years. 


58,025. LINGERIE-CLASP. 
MAN, Providence, R. I. 


CuHartes G. Hutt- 
Filed Dec, 8, 1920. 





Serial 429,292. Term of patent 314 years. 


58,045. EMBLEM OR BADGE. Awnte M. Ponp, 
New York, N. Y., assignor to Order of the 
Eastern Star, State of New York, New York. 





Filed Aug. 5, 1920. Serial 401,519. Term 
of patent 14 years. 





UNITED STATES TRADE-MARKS 

[The following trade-marks:-have. been, pitindest 
entitled to registration undet the Att ‘of Feb. 
1905, and are published in compliance wit “Section 
6 of said Act.] ~~ 





‘rade-Marks Published May 31, 1921 * 

Set. 29,753. (CLASS 4. ABRASIVE DETER- 
GENT, AND POLISHING MATERIALS: 
Mrs. Frorence Stewart, Glencoe, Ul. Filed 
March 15, 1920. 





No claim is made to the representation of; a 

spoon apart from the mark shown in the drawing. 
Particular description of goods.—Silver-Polish. 
Claims use since July 3, 1912. 


Ser. 139,527. (CLASS 27, HOROLOGICAL IN- 


STRUMENTS.) RB. Gutter & Sons, New 
York, Filed Nov. 11, 1920. 


Particular descriptions of goods. — Watches, 
Watchcases, and Watch-Movements. 
Claims use since April 1, 1920. 
Ser. 142,581. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Busser & Co., Niederdorf, 
Switzerland, Filed Jan. 22, 1921. 


Fy 


Particular Oi of goods.—Clocks, 1 nf 
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Filed May 31, 1918. 
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of Clocks, Clockwork, Watches, Parts of Watches, 
and Watchworks. 
Claims use since October, 1918. 


Ser. 143,755. (CLASS 27, HOROLOGICAL IN- 
STRUMENTS.) Roranp A. Gsett, New 
York. Filed Feb, 18, 1921. 

The diagonal lines shown in the drawing indi- 
cate shading only. 


Particular description of goods.—Watchcases and 
Parts Thereof, Watches, and Watch-Movements. 
Claims use since Jan, 1, 1920. 


Trade-Marks Registrations Granted May 31, 
1921 


143,310. PEARLS, WHETHER PRECIOUS OR 
ARTIFICIAL, AND PRECIOUS, SEMI- 
PRECIOUS, AND SYNTHETIC STONES 
USED AS JEWELRY. CzecHostovak Berap 
:Co., Inc., New York. 

Filed September 24, 1920. Serial 

PUBLISHED FEBRUARY 15, 1921. 


143,382. WATCHES, WATCHCASES, WATCH- 
DIALS, AND:;WATCH-MOVEMENTS. Eb. 
Kummer ,Ltp., Bettlach, Switzerland, and 
New York, 

Filed Apfril* 5, 1920. Serial 130,677, PUB- 

LISHED FEBRUARY 15,. 1921. : 


143,428. WATCHES, CLOCKS, CHONOMETERS, 
WATCH CASES AND ~ MOVEMENTS. 
Perta Watcu Co., Straus & Co., Bienne, 
Switzerland. 

Filed July 17, .1920. Serial 135,110. 

LISHED FEBRUARY 15, 1921. 


137,566. 
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Is It Necessary to Guarantee Repairs 
to Last a Definite Length of Time? 


(Continued from page 133) 








guarantee on a watch repair job. I have up 
to now failed to find a good reason for so 
doing. 

In my 50 odd years’ experience in watch- 
makers’ and jewelers’ supplies, I have ex- 
pressed my opinion to hundreds of my cus- 
tomers stating my reasons why repair work 
should not be guaranteed. 

I do not hesitate to say that when one 
of your patrons bring to you a watch or 
any other job, and you do the proper kind 
of work, and place the watch or articles, 
whatever it may be, in first class condition, 
that it should not be necessary to guarantee 
the job. ; 

The responsibility is all placed on the 
jeweler. You repair a watch for a man, 
he returns in a short time and after careful 
examination you find it full of dirt, due of 
course, to the carelessness on the part of 
the customer. You are obliged, however, 
to do the work all over again, simply because 
you have given a guarantee. 

I could cite many reasons why this prac- 
tice should be discontinued, but I am sure 
that you are just as familiar with the rea- 
sons as I am. 

In closing I want to say that now is 
the time for retai! jewelers and the watch- 
makers to. get together and discontinue this 
very unprofitable practice of giving a time 
guarantee on repair work. 





H. L. Emmons has purchased the jewelry 
store of P. A. Martin at Snohomish, Wash., 
and has taken possession. Mr. Emmons has 
been associated with the Dunbar-Jones Co. 
at Yakima, Wash. 
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Evansville, Ind. 


TRADE CONDITIONS 


Trade has been fairly good with the retail and 
wholesale jewelers of Evansville during the past 
10 days or two weeks. The merchants say that 
while trade has not come with a rush that taking 
the conditions of the country in general into con- 
sideration, that it has been all right. June has 
been a better trade month than May and May 
showed some little improvement over April. July 
and August are generally regarded as dull months, 
but the dealers say they believe that trade will 
hold up very well during these two months. Col- 
lections are as good as they have been at any 
time during the present year. Dealers are taking 
a bright view of the situation and express the 
opinion that Fall trade is going to be as good if 
not better than last Fall. Reports from rural com- 
munities are of a mcre encouraging nature than 
a month or two ago. 


Both Essliner & Salm and the Charles 
F. Artes, Inc., retail jewelers of this 
city, have offered several prizes for the 
players on the Evansville baseball team of 
the Three-Eye league who make the best 
plays during: the season. 

Earl J. Hyatt, a well known optician of 
this city, and Miss Marion B. Fitch, also 
of Evansville, were united in marriage on 
Wednesday, June 22, at the home of the 
bride here and after a bridal tour on the 
great lakes will make their home here. 

There is some talk of Hovey H. Tislow, 
retail jeweler at Petersburg, Ind., as the 
next postmaster of that city. Mr. Tislow 
has been an active worker in, the,. ranks. of 
the Republican party for a number of years, 
although he has never been an aspirant for 
public office. 

The Fall convocation of.the Scottish Rite 
Masons, of the Valley of Evansville, will 
be held here early in November and local 
jewelers will have a fine display of Scottish 
Rite jewelry on display by that time for 
the benefit cf the large class of candidates 
who are expected to come here and take 
the work. 

E. A. Rhodes, retail jeweler at Chrisney, 
Ind., also the efficient postmaster at that 
place, was a business visitor in Evahsville, 
a few days ago. When Mr. Rhodes’ 
term as postmaster expires it is his inten- 
tion to devote all his time to his jewelry 
business that he has been conducting for a 
number of years. 

J. L. Thuman, retail jeweler of 1106 W. 
Franklin St., who is an active member of 
the Nut Club, an organization that ar- 
ranges the social events for the West Side 
Civic League, helped to arrange an outing 
and picnic for the members of the Nut 
Club and their friends at Mesker Park on 
Monday, June 20, that was attended by 
fully 1,000 people. There were many 
games and contests during the day and 
plenty of refreshments. 

Retail jewelers are looking forward to 
the annual Evansville Exposition that will 
be held at the exposition park here from 
Sept. 20 to Oct. 1. It is, expected that 
the exposition this year will bring a large 
number of out of town visitors to the city 
and that many of them will do some shop- 
ping while here. Governor Warren T. Mc- 
Cray has promised to visit the exposition 
for one day and make an address. Most 
of the retail jewelers will have attractive 
window displays during the 10 days of the 
exposition. 

In the special election held in Evans- 
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ville on Thursday, June 17, to vote on the 
city manager form of government’ fop 
Evansville, the proposition was defeated by 
a vote of nearly two to one. i 
retail jewelers of the city took a prominent 
part in the special campaign which was 
waged for a month before the election way 
held. Charles F. Artes, of the Charles F. 
Artes, Inc., and Paul D. Strong, the op. 
tician, were active against the city Manager 
proposition, while J. M. Boner, Main St 
retail jeweler, was one of those who took 
a positive stand in favor of it. 








San Antonio, Tex. 


B. A. Friedman, formerly with’ the 
Modern Jewelry Co., Elgin, Texas, has re- 
signed and has accepted a position with his 
uncle in San Antonio. 

George Beal Pearsall, Texas, was one of 
San Antonio’s visitors during the past 
week. He came up on business and re- 
mained here a few days. 

R. C. Bogusch of the Bogusch Jewelry 
Co., San Antonio, left several days ago and 
went with his little son on a hunting and 
fishing trip to Llano and Mason, Texas. 

William Bumgardner, of the Bumgardner 
Jewelry Co. Refugio, Texas, passed 
through San Antonio, recently en route to 
Kerville, Texas, where he will spend several 
weeks. 

W. S. Carter, watchmaker at the Sprague 
Jewelry Co., has just returned from an 
enjoyable hunting and fishing . trip in 
middle Texas along the Leon river. He 
motored there with his family and the trip 
was very successful. 

A. G. Girerd, who has been with the 
P. J. McNeel Jewelry Co., for some time, 
is leaving soon for Mexico where he and 
his wife will make their home on a ranch 
near Monterey. It ‘has not been decided 
just who will take Mr. Girerd’s place. 

Ben Schwartz, with the P. J. McNeel 
Jewelry Co., spent several very pleasant 
weeks in Corpus Christi, Tex., motoring 
over. Due to heavy rains and terrible mud, 
his return trip was not quite so pleasant, 
A. J. Cichon, with the same concern, is in 
one of the local hospitals having a slight 
operation, but is doing very nicely now 
and expects to be again at his post soon. 
S. E. McMath has accepted a position as 
watchmakers with the concern. 

Following an examining hearing on a 
charge of theft of $250 and being unable to 
furnish $500 bond, Oran A. Holman, of 
San Antonio, is held a prisoner in the 
county jail at Loredo, Texas, awaiting the 
action of the grand jury. Holman is al- 
leged to have gone to a local store and pur- 
chased a 15-cent ring with a glass setting. 
From there, it is reported, he went to. Leon 
Daiches’ jewelry store and asked to see 
some diamonds, and when Mr. Daiches 
pulled out one tray of the precious stones 
and was reaching for another, Holman is 
said to have exchanged the glass ring for a 
genuine $250 diamond ring. The loss was 
discovered at closing time that evening and 
Mr. Daiches reported the matter to the 
police, with the result that Policeman Lauro 
Villareal was assigned to the case. Holman 
was arrested and later under pressure he’ 
gave up the diamond ring, extracting it 
from his mouth. 
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George .B. Champlin is at his Summer 
home at Warwick for the season. 

A patent on a cigarette case has been 
granted to Russell A. Talbot, of Cranston. 

Mr. and Mrs. William Loeb are at their 
Summer cottage at Riverview for the sea- 


ae T. Wall and family have opened their 
Summer home at Narragansett Pier for the 
season. 

Ralph S. Hamilton and family are at 
their country residence at Warwick for the 
Summer., 

Mr. and Mrs. Ira G. Whittier have opened 
their Summer home at Charlestown, R. I., 
for the season. 

Walter E. Stenning, of this.scity, has 
been granted a patent on a portable electric- 
engraving instrument. ; 

Mr. and Mrs. Thomas A. O’Gorman and 
family have opened their Summer home at 
Narragansett Pier for the season. 

Frank Nichols, manager of the Newport 
store of Udall & Ballou, of New York, 
has arrived and opened for the Summer. 

Mr, and’Mrs. Charles E. Hancock have 
opened their Summer home, Ardenwood, at 
Moultenboto Neck, N. H., for the season. 

William F. Leeder, formerly of Leeder 
& Bernkopf, and wife have returned from 
a several months’ observation trip in Eu- 
rope. 

Frank P. Boland, of the H. J. Astle Co., 
this city, has returned from a several 
weeks’ business trip through New York 
State. 

A dividend on the capital stock of the 
Nicholson:'File Co. has been declared, pay- 
able July 1 to stockholders of record of 
June 23. 

Elijah Astle, secretary-treasurer of the 
Universal Plate’ & Wire Co., has been in 
New York the past week on business for 
that contern. 

Vahan Ashodian has filed a. statement 
vith the city clerk’s office that he is the 
sole owner of the Special Jewelry Co., 910 
Westminster St. 

Walter E. Wells has resumed his a 
business at 131 Washington .St., room 203, 
after several months’ absence in Florida .on 
account of health. 

The New England Engraving Works in 
the Manufacturers’ building is being con- 
ducted. by. Thomas. Kirkland, according to 
his statement filed at the city clerk’s office. 

The Barrie Art Craft Co., Benefit and 
College Sts., have designed an artistic fig- 
ured window in English antique glass for 
the Broadway Baptist Church, Pawtucket. 

Horace L. Manchester was chief marshal 
of the Masonic parade at Warren last Sun- 
day in connection with the celebration of 


‘the 125th anniversary of Washington Lodge 


No: 3, of that town. 

Last Wednesday evening Mr. and Mrs. 
Charles E. Fuller entertained a family 
party at their Summer home, Oriole cot- 
tage, on Bay View. Ave., at Cole’s, i honor 
of Mr. Fuller’s birthday. 

Otto Thomas, for several’ years:in the 
pater of the Internatignal. Silver Co, and, 
ormerly in business for himself at Meriden — 


sand New Britain, Conn., has taken charge 
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of the watchmaking department of Harris 
Fellman, 132 Main St., Woonsocket. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’ ‘and Sil- 
versmiths’ Association, has been in New 
York and vicinity the past week on busi- 
ness for that organization. 

The silver cups and prizes for the ath- 
letic events on July 4 at Bristol have been 
attracting considerable attention the past 
few days in the window of Edward D. 
Kunz, Hope St., that town. 

Word has been received here that Robert 
B. McElroy, formerly president of the W. 
J. Feeley Co., in this city, but now living 
in Los Angeles, Cal. is having great success 
in the development of rock oil fields there. 

Neshan Zorian has withdrawn from. the 
business of the Z. & B. Enameling Co., 19 
Calender St., and has started in business 
for himself as thé Rialto Enameling® Co. 
at 12 Beverly St. The Z. & B. Enameling 
Co. will be continued by Minas Mesrobian. 

The: mercantile affairs committee of the 
Woonsocket Chamber of Commerce recom- 
mends.that, the merchants of that city have 
a Dollar Day on Tuesday, July 26, and 
that the Summer half-holidays begin 
Wednesday, July 6, and continue to include 
Sept. 14. 

George Hatfield, 40 years old, a well- 


known journeyman jeweler, attempted self- ° 


destruction Friday afternoon by shooting 
himself at his home, 235 Prairie Ave. He 
has a wife and six children and has been 
despondent for some time on account of 
poor health. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers 
Board of Trade was ‘held last Friday after- 
noon at the rooms of the association in the 
Turks Head building, this city, and con- 
siderable routine business transacted. Sev- 
eral new. members were elected; 

Hose’ No. 1 was called early Monday 
morning to the. store of the Viller :Co., 
‘Frederick Hamilton, proprietor, 183, Math- 
ewson St., for a fire in the basement: “Pa- 
trolman McKenna, in passing the’ store at 
2.45 o’clock, discovered a blaze, and in- 
vestigation showed that it was, alehol leak- 
ing from a spirit lamp and became ignited 
in a mysterious manner. Thewlamage was 
slight. * aks 


After- pleading. guilty, to charge of the, 
larceny cf 400 pounds ‘of lead from the* 


Powers & Mayer Mfg. Co., Inc.,* manu- 
facturing jewelers, 150 Chestnut St., valued 
at $55, Frank Gordon, 19 years old, and a 
16-year-old boy were ‘eath fined $20 and 
costs Thursday morning by Judge Gorham 
in the Sixth District Court. They were un- 
able to pay the fine and were committed to 
the Providence County Jail. 

Water did considerable damage in the 
FitzGerald building just. before midnight 
Wednesday, when a fire started in the elec- 
troplating establishment of T. J. Kershaw 
on the’ sixth floor. The fire damage was 
slight, but water ran through into the shops 
of the George H. Holmes Co. and the Ocean 
Pearl Co. on the fifth floor, and the Nov- 
elty Mfg. Co. on :the! fourth floor. The 
cause of the fire is unknown. 
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Co., which will begin business at 99 Stewart 
St., about July 15. The firm will be com- 
posed of Walter Saacke, son of Gustave 
Saacke, of the old firm, and Albert Schmidt, 
who had worked for the old concern for 
more than 20 years. 

Among those who went into camp for 
two weeks’ drilling with Battery A, Rhode 
Island Field Artillery, at Quonset Point, 
last week, were the following: Chester A. 
Files, with the C. A. Wilkinson Co., Sup- 
ply Sergeant; Roy C. Stowe, with the A. 
T. Cross Pencil Co., Sergeant, and the fol- 
lowing privates: Franklin C. Butler, with 
the Ostby & Barton Co., and Archibald L. 
Gethcell, Alfred J. Hearn, Valmous Hetu, 
Walter P. Niederlitz'and. Earl M. Passmore, 
all with the A. T. Cross,:Pencil Co. ' 

Michaels-Bauer, Inc., had several cases 
of trover and conversion in the civil ses- 
sion of the Sixth District’Court on Tues- 
dav before Judge Rueckert to recover pos- 


session of diamonds, watches and articles - 


of jewelry sold on the ‘instalinvent-plan and 
which have not been paid for. -Judgments 
were entered on .motion'-in favorwof the 
plaintiff against the following: Thomas A. 
Meade, $166.25; Ralph. “Pesature, © $97.80; 
Albert L. Winters, $21; John « Phillips, 
$26.50; Mrs. T. A. Pettis, $21; Mrs. Neal 
Galeone, $57, and William Keyes, $51. | 

Among the 1,332 petit jurors drawn last 
week by the Board of Aldermen for duty 
in the Superior Court were the following 
manufacturing jewelers, salesmen or fore> 
men: Patrick F. Black, Axel H. Helander, 
Charles G. Stevens, Ashbet T. Wall, Frank 
P. Eddy, Artacky Berberian, Christopher 
W. O’Brien, Gustave Racciys, William H. 
Hanaford, Albert I. Russell, Fritz'L. Kraus, 
.William E. Halpin, Walter-H. Durfee, John 
W. Case, William J. Pearson, Henry 3: 
Read, George H. Cahoone, Geotge Briggs, 
Jr.. Edward .C. Wilde, Horace’ Remington 
and Charles C.: Darling and. more than 100 
employes in. the industry. 

Among the jewelry , buyers. reported in 
this’ city and’ vicinity daring the past weék 
‘Were’ the following: F. M. Padan and W. 
H. Hibbard, of F. M. Pudan & ‘€o., Spring- 
field, Mass.; Mr. Hardtier, of ‘D." ‘Lisner’& 
Co., Inc, New York city; G. B.“Goldfarb, 
of Paramount Jew elry Co., Oklahoma City, 
Okla.; Miss Henrietta Graff, of Berg™ Bros., 
sNew York city; J. L,. Sabbath, of J. L. 
Sabbath & Co., Montreal, Que.; Osea Kina 
and Louis Block: of S. Kind’ & Sons, Phila- 
delphia; Messis: ~Flynn and -Connell, of 
Montgomery & Ward, Chicago; S. Rein- 
schriber and W. Heimer, of Samstag 
Hilder Bros., Inc., New York. city; Charl 
Lippman and J. ‘Avian, of Lippman, Soviet 
& Hahn, New York city. 





The second quarterly ivory sale of the 
year took place‘at Antwerp on May-3 and 
4, states a recent/issue of the Daély Con- 
sular and Trade Report.’ The prices 
showed a general decrease of about. 15 per 
cent., except stock for. heavy. billiard balls, 
these prices remaining firm. Soft. ivory.of 
good quality ‘was firm, but the other grades 
sold at prices about 10 per cent. Below prior 
levels. The demand was’ very satisfactory, 
and had ‘it not*been: for the firt “of the 
- holders. of “the* ivory, much igtger amounts 
eal have -been.” isposed wf. The mext 
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Jewelers Air Supply 
ALWAYS ON TAP 


No Air, Oxygen or Gas 
Storage Tanks Necessary 
Turn a switch and there’s your 
air—as much or as little as 
required—on your benches, at 
your furnace or sand blast—a 
few cents for current is all it 
costs—and it lasts throughout 
your business life without re- 
newal—you can have a complete 
outfit as shown including sand 
blast, blower and motor — which 
may be large enough for any 
number of blow pipes or any 
melting, hardening or annealing 
furnace —and the sand blast may 
be used for mat finishing and 
frosting on gold, silver or articles 
of other metals, glass or other 

material. 


Get. Catalog 
No. 5BB3 
and state 
electric 
current 
used, 
number of 
blowpipes, 
name and 
size of 
furnace 


used. 
81 Walker St. B. 


LEIMAN BROS. NEW YORK 


Over 30° Years in Business 


A Western Auctioneer to the Jewelers of the Western — 


States 


OFFERING YOU 
Ability Knowledisil 


Experience Results 


Buy Your Entire Stock for Cash 


1622 Arapahoe Street, DENVER, COLO. 


Phone Main 4083 














CASH for Your Entire 


Stocks and Fixtures 


For CASH I will buy your ENTIRE, PART 
or SURPLUS STOCK and FIXTURES 


Among the numerous Stocks purchased 
recently are: 


$27,000 stock of P. T. Ives, Meriden, Conn. 

30,000 stock of J. McS. Buchanan, Petersburg, Va; 
22, (000 stock of Warren G. Bancroft, Columbus, Ohio. 
35,000 stock of F, T. Pearce Co., Providence, om i 
110,000 stock of Webb T. Eby, Dayton, Ohio. 

35,000 stock of Philbin Jewelry Co., Lafayette, Ind. 
150,000 stock of S. D. Hardy, Norfolk, Va. 

70,000 stock of Atlanta Wholesale Jly. Co., Inc., 

Atlanta, Ga. 

50,000 stock of . Scher, Bridgeport, Conn. 

25,000 stock of L. R. Jewelry Store, Muskogee, Okla. 
15,000 stock of L. E. Fouquet, Morris, Okla. 

50,000 stock of W. E. Fellows, Flint, Mich. 


All communications held in strict confidence. Reference, 
Hub Trust Co., Boston, Mass. 


Send in your dead stock and receive check in return 
mail. All goods held until acceptance of check. 


PHONE 





WIRE 


J. B. GORDON 


Cash Buyer of 
Jewelry Stocks and Fixtures 
387 Washington St. 


WRITE 





Boston, Mass. | & 





4 
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